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DISCONTINURS TTS INSPECTIONS 


ON RISKS THAT ARE OUTSIDE 








Western Factory Association Will No 
Longer Make Reports on Big 
List of Sprinkled Risks 





Members of the Western Factory In- 
surance Association have been furnished 
with a revised list of sprinkled risks, 
heretofore written outside of the asso- 
ciation, upon which the reports and in- 
spections are to be discontinued for rea- 
sons indicated below. Those marked (M) 
are in the mutuals, and those marked 
(O) are outside the Western Factory 
Association. 


Colorado 


Denver—Rocky Mountain Paper Co., 
Western mill (dismantled equipment). 


Illinois 


Aurora—Aurora Cotton Mills (M); Flors- 
oy — factory (M); Pneumatic Tool 

0. 5 

Batavia—Challenge Wind & Feed Mill Co. 
(no reliable equipment); U. 8. Wind Engine 
& Pump Co. (M). 

Bloomington—Bloomington & Normal 
Elec. Ry. Co. (equipment not kept up). 
| eis Iron & Bolt Co. 
( 

Rast St. Louis—St. Louis Cotton Press 
Co. (old warehouses); St. Louis Hay & 
=— Co., American Cotton Co. (not kept 
up). : 
Freeport—Stover Mfg. Co. (M). 

Granite City—Nat. ameling & Stamp 

Geneva—lIllinois Sugar Refining Co. ani 
Chas. Pope Glucose Co. (no member inter- 


ested). 

Joliet—Illinois Match Co. (O). 
—_ Knitting Mills 
Kewaunee—Western Tube Co. (M). 

Le Claire—N. O. Nelson Mfg. Co. (M). 

Lockport—American Strawboard Co. and 
Norton & Co., flour mill (poor and partial 
equipment). 

Maywood—American Can Co. (M). 

Marseilles—Howe-Davidson Co. (nearly 
all outside); Marseilles Mfg. Co. (few and 
poor sprinklers). 

Morris—Morris Oatmeal Co. (O, mostly 
M); Woeful Tannery (M). 

oline—Deere & Co. (O, mostly M); 
Moline Pump Co, (too few sprinklers); Velie 
a Co. (M); Williams, White & Co. 


Peoria (and Pekin)—Corn Products Ref. 
Co. (9); Kingman Plow Co. (QO); Larkin 


Co. ° 

queen Garter Governor Co. (M). 

Rock Island—Weyerhaeuser & Denkmann 
(obsolete equipment). 

Rockford—Corn Products Ref. Co. (QO); 
Eclipse Gas Stove Co. (M); Kurtz & See- 
burg Co. (indefinite equipment). 

Rockton—Bradner, Smith & Co. (M). 

Rock Falls—Illinois Straw Products Co. 
(too few sprinklers). 


(Continued on Page 17.) 


ANNOUNCEMENTS 


_ In this issue there appears an interest- 
ing array of annual statements of compa- 
nies and reviews of the past year’s work. 
To the wide-awake agent this is the most 
interesting and profitable reading offered 
at the present time. These statements are 
official and tell their story in cold figures, 


sworn to. The following are presented 
in this issue: 





FIRE 
Columbia of Omaha............ Page 3 
Ilinoig National ............. Page 8 
SE EEN sodcdcectbacvoncncs Page 6 
PE ED, kn icesensasastead Page 4 
LIFE 
I i i ss oa cdaiede Page.14 
Michigan Mutual ............. Page iv 
National of Vermont.......... Page iii 
CASUALTY AND SURETY 
Bankers Surety .............. Page 15 


New Amsterdam Casualty..... Page 14 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





A prominent local agent recently wrote an 
insurance journal as follows:— “Our Christmas 
present was the agency of the A’tna Insurance 
Co., and we think it was the finest present we 
received.” 


Losses Paid by Actma in 88 Years, $108,748,826.97 
J. S. GADSDEN, Geol Act. KEELER & GALLAGHER 


Cook County, Chicago. Gen'l Agents Western Braneh, Cincinnati, O. 








46 Cedar Street, New York 








THE CONTINENTAL SELLS THE 
MOST SECURE FIRE INSURANCE 
OBTAINABLE. ITS NET SURPLUS 
($8,428,734) EXCLUSIVELY PRO- 
TECTING AMERICAN POLICY- 
HOLDERS IS LARGER THAN THAT 
OF ANY OTHER COMPANY. 











JANUARY 1, 1907 


ASSETS. 

i SCTE eC TTT eee OTe TT ee Ee TTT CTT. $13,605,255.00 
Te ee OS ate aati aes ewweench oes sWeeesaehees 1,190,000.00 
rr rr rr Ci SN, tas senrceceheocesssccevedsions 13,850.00 
Premiums in course of collection................. cece eeeeeee 961,415.40 
Interest, Dividends and Rents accrued...............ceeeeeee 103,973.57 
ee A UE UD Is ise cans ccensvanesovessvessenees 1,156,106.46 
WE. EE steve wcaesedwkewieseunecenesaaeer tart $17,030,600.43 

LIABILITIES. 
Reserve for unearned premiums on policies in force.......... $6,789,909.77 
Reserve for Losses in process of adjustment................. 385,318.81 
Reserve for Commissions, Taxes and all other claims........ 176,637.51 
ee ee CNS 6 ab 6caseseasebbocedsnseeceneeevacdn 250,000.00 
IED acne duke Nitewekdaweunetseevekdedatndanweawe cus 1,000,000.00 
Ne I: 59 6044005046500 d000bi en Esas chee weeneens 8,601,866.09 
SED acs 5 Avreewsbexebabeadhdeteoeedavnans 8,428,734.34 
$17,030,600.43 


THE CONTINENTAL FIRE INSURANCE CO. 


Continental Building Western Department 


280 La Salle Street, Chicago, Ill. 








J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policyholders, $3,274,792.9¢ 





Northeast Corner Fourth and Elm Streets 





D. W. C. SKILTON, President 
JOHN B. KNOX, Secretary 


Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 





THE WESTERN DEPARTMENT 
CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 


THOMAS C. TEMPLE, Secretary 








INDIANA LEAGUE NOW DEFIANT 


ENDORSES THE ROEMLER BILL 








Will Actively Champion the Measure 
In the Face of Strenuous Oppo- 
sition From the Union 





Indianapolis, Ind., Feb. 13.—(Special 
Correspondence.)—The Indiana League, 
the nonunion field club, at its meeting this 
week, adopted resolutions favoring the 
Roemler anticompact bill, which prevents 
combinations of companies to fix rates, 
and rating bureaus, but places rate mak- 
ing in the hands of local agents. No 
copyrighted schedule can be used, each 
local board to construct its own sched- 
ule. There was only one dissenting vote 
on the resolution. 

Defiance Is Notable 

Defiance is thus cast in the teeth of the 
governing committee of the Western 
Union, the Sellers bureau and Dean sched- 
ules. The league, smarting under the 
friction with union managers, believing in 
state’s rights, has taken aestep that is the 
most radical ever pursued by any body 
of field men. 

The league knows the union companies 
are bitterly opposed to the Roemler bill 
and it realizes the fact that enormous 
pressure is being brought to bear on non- 
union companies to call off the dogs of 
war in Indiana. 

Goodioe Told to Pull Off 

The league appointed a committee to 
wait on T. M. Goodloe of the Indianapolis 
Inspection Bureau and insist that he cease 
from his activity in opposing the bill. The 
servant of no class of companies, the 
league members declare he must assume 
neutral ground. 

At the hearing before the legislative 
committee, next week, when the Roemler 
bill will be up, the league will have a 
committee on hand to speak in its favor. 
Also Attorney Deitch of Indianapolis, who 
drew up the bill for league members, will 
champion it. The local agents who are 
favoring it will have spokesmen in Aaron 
Weil of Evansville and Ex-Representative 
W. E. Houk of Terre Haute. 

The league has already sent out a cir- 
cular letter to local agents in the state set- 
ting forth arguments in favor of the bill. 
President McHenry of the Indiana 
Agency Association and many of the 
members oppose it and the association sent 
a letter to members against it. 

Two prominent union field men who 
quietly favored the bill have been called 
before the bar and suppressed. 

League Members Want State Rights 

The league members chafe under the 
measures adopted whereby they have been 
ignored in the legislative campaign. They 
desired to have a voice and reach an un- 
derstanding, but declare they have been 
shown no quarter, the legislative work 
according to them being directed from 
headquarters and is in the hands of W. B. 
Flickinger, T. M. Goodloe and President 
McHenry of the Indiana Agents Asso- 
ciation. 

The Roemler bill was drawn up by At- 
torney Deitch at the instance, it is said, of 
General Agent Geo. M. Cobb, although it 
is known here that the fine Italian hand of 
one or two of the brilliant leaders of the 
league played lovingly on the strings of 
the measure. 





The Connecticut legislature will report 
favorably on the bill incorporating the 
Colonial Fire of Hartford. 
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ATTACK ON HOSMER IS UNJUS! 


GROWS OUT OF FRISCO LOSSES 





Massachusetts Department Claims 
Deception Was Used in Settle- 
ments of American 





The action of the governor of Massa- 
chusetts in sending a special message to 
the legislature based on information filed 
by the insurance department, involving 
the American of Boston and the settle- 
ment of its San Francisco claims, is un- 
usual. 

Commissioner Cutting seemingly has 
acted contrary to the custom of the other 
commissioners, who did all they could to 
save home companies by giving them suf- 
ficient time to get in order and pursued 
no course that would tend to embarrass 
them in their adjustments. Commissioner 
Cutting, however, has assumed a hostile 
attitude. He has been hounding the 
American. 

What the American Pald 

When it was confronted with a heavy 
liability at San Francisco, it figured it 
could pay out about 40 percent, and set- 
tlements were made on that basis. In 
some cases it may have paid more, but 
in this it followed the same course as 
was pursued by other companies that 
scttled on a compromise basis. 

Got Hold of Mr, Hosmer’s Letters 

R. W. Hosmer of Chicago, the western 
manager, went to San Francisco to take 
care of the losses. When Commissioner 
Cutting examined the company he de- 
manded the letter files and Mr. Hosmer’s 
letters. These were turned over to him 
The governor in his message charges Mr. 
Hosmer with misrepresentation of the 
company’s condition to claimants. It 
seems that, when the insurance commis- 
sioner was interrogated as to the advisa- 
bility of accepting 40 percent, he urged 
claimants to demand a full settlement or 
at least a much higher percent. He 
claimed the stockholders were endeavor- 
ing to hold out something for themselves. 
This, however, does not appear to be true. 

Mr. Hosmer’s Reputation 

Mr. Hosmer stands high in the esti- 
mation of underwriters. ‘Ie is a man of 
exceptional honor and character. Any 
aspersions cast on him would seem to be 
most unwarranted. It is generally be- 
lieved that Commissioner Cutting in at- 
tacking Mr. Hosmer does so for personal 
reasons. 

It is unfortunate that the officials of 
the American should have turned over 
to an insurance department the personal 
letters of a chief adjuster at San Fran- 
cisco, and it would seem a department is 
going very far in demanding them. 

Status of the American 

The department asked for an injunc- 
tion restraining the American from doing 
further business and also applied for a 
receiver. The first was granted, but a 
master was appointed to ascertain whether 
a receiver was necessary, and he has not 
yet reported. 

The American has disposed of its San 
Francisco losses excepting about 12 per- 
cent. 7 

Mr. Hosmer declares he has done noth- 
ing but what he deemed best for claim- 
ants. He says Commissioner Cutting at- 
tempted to block adjustments and he re- 
sented the interference. Hence Cutting’s 
attitude. 

Why Examination Was Made 

The fight was precipitated in the effort 
of the officials to ward off the receiver- 
ship. A number of attorneys took claims 
against the company on a contingent basis. 
They began hammering the Massachu- 
setts department to enlist its influence to 
force the company to pay more than 40 
percent. The department began to inves- 
tigate the company, and under pressure 
the officials opened the most private letters 
and records. 

The department’s examination showed it 


(Continued on Page 19.) 





LATEST SURETY NEWS 


Philip F. Peck, formerly Philadelphia 
manager of the Metropolitan Surety, has 
been appointed manager of the surety de- 
partment of Fred S. James & Co. of 
Chicago, managers of the American 
Bonding. He is counted a first-class 
man. 

The management of the National 
Surety says that it only delayed payment 
on the Star Construction & Dredging 
Company’s claim in Chicago until the 
measure of damages could be determined. 
The company says that the statement 
that the amount of the bond exceeded 
its limit is nonsense. The Star under- 
took to do some work for the city along 
the Chicago River. Because of damage 
suits the city was made liable for con- 
siderable sums and sued the Star and 
National Surety. As soon as the order 
was entered the National paid $140,000. 





O’BRIEN WILL RESIGN 


St. Paul, Minn., Feb. 13.—(Special.)— 
Insurance Commissioner Thomas D. 
O’Brien of Minnesota has been appointed 
special counsel for the state in the rail- 
road rate case and will resign as com- 
missioner. J. A. Hartigan, actuary of the 
department, will be his successor. 

Mr. O’Brien had a high reputation as 
an attorney when he accepted the com- 
missionership two years ago, at a sacri- 
fice to his personal interests, but in re- 
sponse to the wishes of Governor John- 
son, who wanted the Minnesota insur- 
ance department cheaned out. Mr. 
O’Brien retires from the commissioner- 
ship with a record of which he has just 
cause to be proud. He has been an hon- 
est, capable commissioner and _ gained 
many admirers by his courteous and fair- 
minded performance of the duties of 
chairman of the committee of fifteen to 
draft insurance laws. 

Professor Hartigan served as actuary 
during most of Mr. O’Brien’s adminis- 
tration. 





North American Life’s Capital 


The capital of the North American 
Life of New Jersey will be increased 
from $100,000 to $200,000, the extra issue 
to be sold at a premium of 50 per cent. 





Akron’s Bum Waterworks 

Considerable comment has been heard 
upon the dangerous condition that pre- 
vailed at Akron, O., almost a day last 
week, when one of the water mains 
broke. But one other small main could 
be used, and it would have been unable 
to furnish water for a fire of any mag- 
nitude. Fortunately only one or two 
small fires occurred during the day. 
The newspapers and people of the town 
have awakened to the fact that such 
a service is not adequate for a town of 
that size, and they have been urging 
that the city either build a waterworks 
plant or acquire the present system and 
put it in condition to meet emergencies. 
The Akron Times had a long editorial 
a day or two after the accident, under 
the head of “A Public Disgrace,” in 
which it commented severely upon the 
manner in which the water plant is 
operated and the lack of proper fire 
protection as a result. 





MISCELLANEOUS NOTES 


The American Central is entering Vir- 
ginia. 


The Insurance Company of the State of 
Illinois has been admitted to New York. 


Charles J. Scruggs of Nashville is ap- 
pointed to the special agency for the Jef- 
ferson Fire in southern territory of General 
Agents Hughes & Yates. 

W. B. Mann of the Travelers in New 
York City, formerly eastern manager of the 
Pacific Mutual, has been appointed accident 
manager of the Ocean at the home office. 


Winant Van Winkle, assistant manager 
of the accident department of the United 
States Casualty at the home office, becomes 
assistant United States manager of the 
Norwich & London Accident. 

Leblanc & Railey of New Orleans have 
been appointed general agents for Louisi- 
ana of the Cosmopolitan Fire of New York. 
The firm also represents as general agents 
the Globe & 


Rutgers and Southern of 
Lynchburg. 





The WESTERN RESERVE 


INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN. 1, 1907 


CAPITAL - - - $200,000.00 
REINSURANCE RESERVE - - 86,775.53 
NET SURPLUS er a 125,375.53 

ASSETS - + + = = $455,953.06 


A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, 0, 











=< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 








The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $1 30,978,798.69! 


asurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 











a | 











STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets . - - - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 | - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the Paper 3 — Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 











Ohio, Indigpe. Kentucky, Tennessee, Arkansas, 


CONFLAGRATION PROOF 


Liverpool & Dondon & Globe 


insurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


SSES PAID IN SAN FRANCISCO OVER 





LO 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961,.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. 


Northwestern Department: 
J. M. DE CAMP, General Agent 


205 La Salle Street, - CHICAGO 


WILLIAM S. WARREN, Resident Seoy. 


est Virginia at Cincinnati. Geo. H. Moore, John V, Thomas, 

















OHIO FARMERS INSURANCE COMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 
Reserve for Reinsurance - 


- $1,291,432,15 

Reserve for Losses - - - 36,540.50 
rve for Contingencies - - 100,000.00 

Net Cash Surplus - - ~ 505,037.56 
Total Assets - - -  $1,933,010.21 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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CONFERENCE TO BE IMPORTANT 





National Local Agency Association 
Leaders Will Discuss Issues Affect- 
ing the Fire Business 





The notices have been sent out for the 
midwinter conference of the National 
Agency Association in New York, Feb. 
28. Officers will make reports, and among 
other things the midwinter conference 
will discuss methods of promoting the 
growth of the National association and 
providing for its expenses; and determine 
also the time and place of the next an- 
nual convention. 

The committee on legislation of the 

National association will meet with the 
committee on laws of the National Board 
Feb. 27. This conference is called to 
confer with the companies in relation to 
the matter of state deposit laws and other 
legislation affecting the interests of fire 
insurance. The members of the National 
association’s committee are as follows: 
George D. Markham, St. Louis, chair- 
man; Merwin Jackson, Toledo; 
Train, Savannah, Ga.; Thomas L. Con- 
roy, San Antonio, Tex.; William Gil- 
mour, Boston; A. F. Barbour, Yazoo City, 
Miss.; E. C. Roth, Buffalo; L. W. San- 
born, Galesbrug, Ill.; W. C. Helmbold, 
Clearfield, Pa.; J. C. McHenry, Wabash, 
Ind.; J. H. Southgate, Durham, N. C. 

A meeting of the joint conference com- 
mittee will be held Feb. 27. The follow- 
ing subjects were referred to this com- 
mittee at the last meeting of the National 
association : 

1. The advisability of formulating uni- 
form accounts current and other forms 
for the use of agents. 

2. The advisability of eliminating the 
term “and vicinity” from agents’ commis- 
sions, and limiting agency appointments 
to a specified territory. 

Other questions may be brought before 
the committee for consideration if it is 
deemed advisable. This committee con- 
sists of the following: 

E. H. A. Correa, vice-president of the 
Home, chairman; Henry Evans, president 
of the Continental; Wm. B. Clark, presi- 
dent of the A&tna; R. Dale Benson, presi- 
dent of the Pennsylvania; Henry W. 
Eaton, manager of the Liverpool & Lon- 
don & Globe; Charles Lyman Case, man- 
ager of the London Assurance. 

The five agents appointed to represent 
the National association are the follow- 
ing: C. H. Woodworth, Buffalo, chair- 
man; E. W. Beardsley, Hartford; A. W. 
Neale, Cleveland; B. L: Baldwin, Omaha; 
Walker Taylor, Wilmington, N. C.; 
President Charles F. Wilson and Secre- 
tary Henry H. Putnam, members serving 
ex-officio. 





LATEST FINANCIAL REPORTS 
Freemans Funp INsurANCE CoMPANY 
—Assets $3,270,574, net surplus $512,- 
731, unpaid losses $397,167, contingent 
liability under agreement with claimants’ 
committee $500,000, stock ordered issued 
to claimants $860,681, total _ liabilities 
$1,757,843. Total income 1906, $6,935,- 
32, consisting of premiums $1,654,225, 
assessments collected $1,752,322, pre- 
mium on sale of stock to be issued 
March 15, $3,424,007, interest $163,726, 
profits on real estate, bonds, etc., $353, 
563. Disbursements were $10,084,845, 
a of losses of $6,915, 704, divi- 
dends $40,000, paid new corporation for 
reinsurance $2,481,730, expenses $647,- 
= The incurred losses were $6,980,- 
464. 
NationAL Brewers, Chicago—Assets 
$164,852, reserve $8,766, net surplus 
$56,086, premiums $18,683, losses $105. 
CALIFoRNIA Fire—Assets $638,438, re- 
Serve $118,035, net surplus $28,858, pre- 
miums $268,858, losses $1,924,003. 





Will Add to Austin’s Surplus 
In the statement of the Austin Fire of 
Texas appears $45,367 stock notes ma- 
turing in 1907. When these are paid in, 
21,000 will be transferred to surplus. 
he company is preparing to move to 
Dallas. A. F, Hancock continues as sec- 
retary. George W. Jalonick is president. 





1900 


Seventh Annual Statement of the 


1907 


COLUMBIA FIRE INSURANCE COMPANY 









OF OMAHA, NEBRASKA 











D. E. THOMPSON, President C. E.. YOST, Vice-President J. B. DINSMORE, 2d Vice-Presiden 
Cc. D. MULLEN, Secretary C. O. TALMAGE, Asst. Secretary 
JANUARY 1, 1907 

ASSETS LIABILITIES. 

First Mortgage Farm Loans $466,580.00 Se ED end nc cpiibedoosstssbccnennednnsssaaheeu $200,000.00 
Municipal BOmGs ..0ccccccccccscvccccceces . 107,462.50 DUS AGSRES BME OUNSKS. os cvcccscsscsevscesovessecses 7,788.46 

State, City and School District Ws: s 5,172.93 Reserve Required by Law for the Protection of 
CE OE PE iasotbesncerebcasriconncnns 53,711.19 sere aera 437,280.68 
CE TN, Se no 0'0: 6.0008 00.02290499000008 000000000488 5,665.50 Losses Adjusted and Unpaid None 
Bills Receivable (Farm Premium Notes not matured). 74,820.37 Losses Unadjusted .......... - 10,852.04 
Premiums in Course of Collection...........+-+.0++ 114.19 WE BUREAUS sccccccccceccovseces 100,106.96 
Due from Insurance Companies..........-seeeeeee05 362.30 ——__——- 
Accrued, Interest on Bonds, Mortgages, Warrants TORE DOD ncccccseesessdecene . .$756,028.14 
and Certificates Of DEPORl....occcccecsccccceseseos 12,139.16 Increase in Assets, 1906 ............+. » -$145,059.5 0 

Se Increase in Reinsurance Reserve, 101,696.7 

PE SE hie ivddew ea vatacsnsecnrecdnceeeens $756,028.14 Increase in Net Premiums, 1906 on 49018 
Premium Income Since Organization. ......ccccccccccccccscce o0sne cccvccccas tese res eereeceeesereeesseeceeecseressecsseeccenae $1,855,491.78 
ReObee PN GOS. CHGRIRIIIOIN «6.0.0. 0.0 0:6:0:0:50.00'060 6006-0002 eens s0 500850 205800 44 EP eeRseeeeseCerserceneeeeseeereeeerDéeeeebeseeee 521,084.01 


1906 BUSINESS 


























Premiums Losses State Agents 
NEBRASKA $250,475.44 E.G. BOHANAN, - Lincoln, Neb. 
KANSAS 81,234.75 31, 451. 53 Cc. H. ARLE Topeka, Kan. 
IOWA 5,364.99 8,463.20 Cc. J. WOOLDRIDGE, Sioux City, Ia. 
so. rey 39,759.00 9,472. 72 GEO. L. ILES, - " Gleux, Falls, 8. D. 
NO. DAKOTA 2'586 .17 Nil FRANK HARRIS, - Bismarck, N. D. 
ORLATOMA and 
INDIAN TER. 11,208.49 150.00 HENRY LUDLOW, - Oklahoma City 
Total, $455,631.84 $137,251.43 
A prominent, strong, influential western organization, with an aggressive field force. No overhead writing. Insurance against loss from fire, lightning, 
cyclone, tornado and windstorm. Issues the easiest selling policies on the market, among’ which may be. mentioned particularly its dwellirg house and faim 
policies. Live stock covered against loss. by fire or tornado on or off premises of assured. 
LOCAL AGENTS DESIRED WHERE NOT ALREADY REPRESENTED‘: 
GENERAL SAN FRANCISCO NEWS | the lines of the New York standard, | TENNESSEE RATE CONDITIONS 
but is 800 words shorter. It is sub- It is understood that the movement 


Reported That the Scottish Union & 
National Will Take Up Its 
Coast Department 


San Francisco, Feb. 13.—(Special.)— 
There is general interest in the visit 
of United States Manager Brewster of 
the Scottish Union to the Coast. Some 
of the wise ones predict that the de- 
partment here will be taken up and the 
Hartford office will have direct juris- 
diction. 

Before Judge Whitson the jury in 
Neustadter Bros. v. North German Fire 
returned a verdict for $9,000, the in- 
surance on plaintiff's stock of goods 
destroyed by fire in April in the build- 
ing at Pine and Sansome. The com- 
pany disclaimed liability on the falling 
building clause—“if a building or any 
part thereof fall except as the result 
of fire, then this policy shall cease.” 
The defense exhibited pictures taken on 
the morning of the earthquake, showing 
a heap of debris on the sidewalk in 
front of the building. Witnesses for the 
plaintiff. testified that the only part of 
the building which fel! was a section 
of brick cornice above the roof. 

The squabble into which the American 
of Boston has involved itself with its 
policyholders in San Francisco will re- 
sult, it is said, in the insurance commis- 
sioner and attorney-general of Massachu- 
setts ending the company by declaring it 
insolvent. Acting under instructions of 
Attorney-General Malone, local policy- 
holders are securing affidavits setting 
forth the character of representations 
made by the company after the fire of 
April. Many losses were then adjusted 
on a 40 percent basis, the company claim- 
ing this was all the assets would justify. 
At the same time, it is alleged, the com- 
pany represented to Commissioner Cut- 
ting that the company was solvent and 
was called upon to pay no more. Ifit 
is found affidavits prove the divergences 
charged in the declarations made by the 
company, the attorney-general announces 
steps will be taken to have the company 
declared insolvent. 

The Home Fire & Marine elected its 
old officers and will resume shortly. Its 
capital of $300,000 will be increased and 
surplus of $60,000 will also be increased. 

No insurance legislative measures have 
passed to date. 

Accepting the suggestion of the sen- 
ate committee on insurance laws, a com- 
mittee of underwriters consisting of 
Charles D. Haven, George W. Spencer, 
William J. Dutton, William H. Lowden 
and Whitnev Palache has submitted a 
form of standard policy. It is built on 





headed throughout and has the falling 
building clause, but makes many con- 
cessions. 





PREMIUMS AND LOSSES GIVEN 
The following are additional premiums 
and losses of companies for 1906: 








Company. Premiums. Losses. 
SE Di. wdvesecedssacwases $ 52,043 $ 21,010 
Commercial, .. errr 48,985 45,550 
GL <Gteneruecesoues 211,858 1,837,895 
Consolidated, Minn. ..... 100,822 46,140 
Equitable Mut., Can...... 55,406 25,808 
Firemans Fund Comp....1,654,225 6,915,704 
India Mut., Mass......... 146,504 81,33 
Keystone Mut., Pa........ 237,21 23,822 
Manton Mutual .......... 192,221 21,442 
Mill Owners Mut., Ia..... 164,327 91,497 
DEOROMEIED ncccccescceces 61,137 44,764 
Mere. Town Mut 70,031 42,632 
N. Y. Ins. Assn 14,790 13,350 
Northwestern F. 702,466 289,255 
Se GEER covsconceess 593,359 292,518 
Queen City ..... -- 252,453 302,626 
Traders, Can. .. - 119,872 63,868 
Virginia State .. 614,667 271,390 

Will Enter the East 


The Washington Fire of Seattle intends 
to branch out and extend its field to the 
middle western states. The company has 
a capital stock of $200,000 and surplus of 
$70,000. 





Issues Underwriters’ Policy 
The Globe Underwriters Agency is is- 
suing a policy of the Globe & Rutgers 
Fire principally in Pennsylvania, New 
York and South Carolina. It has agencies 
in a few scattered points in some other 
states. 





Northwestern Reports Are Out 


The report of the proceedings of the 
1906 meeting of the Fire Underwriters 
Association of the Northwest was mailed 
members this week. They were delayed 
considerably because of a mistake made 
by the binders, requiring all copies to be 
rebound. 

J. F. Joseph, assistant manager of the 
North British, has been appointed chair- 
man of the library committee. 





Commissioner Barry Declines 
Commissioner Barry of Michigan has 
declined the offer to serve as secretary of 
the Association of Life Insurance Presi- 
dents. Governor Warner earnestly re- 
quested Mr. Barry to remain with the 
Michigan department. 





Hoffman Gets the Queen City 
George C. Hoffman of Sedalia, Mo., be- 
comes special agent of the Queen City 
Fire in Illinois. When the company en- 

ters Missouri he will have that state. 





to have the Wheeler bureau in Tennes- 
see take charge of the rating of the 
large cities in that state is the direct 
outcome of the refusal of the Home of 
New York, the North British and the 
Northern to pay any more assessments 
to local boards for the maintenance of 
these organizations, on the ground that 
they are in violation of the anti-com- 
pact laws there. It is therefore pro- 
posed to abandon them, although they 
have been maintained entirely by the 
local agents themselves and the men for 
the positions chosen and paid by the 
local agents themselves. No fault what- 
ever has been found by the companies 


with the administration of the rating 
function as thus administered in the 
past, and it is only the apprehension 


that the existing system might be con- 
strued as an agreement for rates that 
has led to the proposal for a change. 





January Fire Loss 
The January fire loss in the United 
States and Canada was $24,064,900, as 
compared with $17,723,800 during January 
of last year. In commenting on it the 
Journal of Commerce says 
The January experience this year was the 
worst underwriters have suffered in that 
month for years. The property burned 
appeared. usually to have been well in- 
sured, and there were an abnormal num- 
ber of fires, which were decidedly ex- 
pensive to underwriters, although not of 
the spectacular kind which make an im- 
pression on the public generally. 


President Arnold in the West 
President F. W. Arnold of the Equit- 
able Fire & Marine has been in Chicago 
this week on one of his _ periodical 
visits. Most of the western field men 
were in to meet him and discuss con- 
ditions in their territories. 





Martin Goes With the Star 
W. Pharis Martin of Kansas City, Mo.. 
has been appointed special agent of the 
Star Fire of Louisville in the west, in 
place of R. A. Magill, resigned. 


President W. 
Surety will 
abroad. 


Nathan Berman, a ladies’ tailor, has been 
arrested at Cleveland, charged with setting 
two fires there, two in Cincinnati, three in 
St. Louis and three in Chicago. 


The insurance committee of the Connecti- 
cut legislature has reported favorably on 
the request of the National Fire to allow 
an increase of capital to $5,000,000. The 
committee also favors allowing the Travel- 
ers to issue stock up to $10,00,000, and the 
Connecticut to $3,000,000, and the Scottish 
Union Insurance Company to change its 
name to the Scottish Insurance Company. 


B. Joyce of the National 
leave this month on a trip 
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As VIBHRD FROM CHICAGO. 


WILL NOT COMPLETE ORGANIZATION 


The announcement that C. W. Higley, 
manager, and F,. A. Hubbard, assistant 
manager of the Hanover Fire in the west, 
have abandoned the organization of the 
American Fire & Marine of Minneapolis 
carries with it more than ordinary sig- 
nificance. Mr. Higley had been chosen 
president of the company and Mr. Hub- 
bard secretary. The capital and surplus 
$750,000 was oversubscribed up to $960,- 
oco, and on the first call of 40 percent, 
due Feb. 5, amounting to $300,000, $293,- 
000 was paid by Feb. 8. The remittances, 
however, were returned to the subscribers 
last week. 

When the subject of organizing the 
American was discussed and brought to 
completion, so far as the stock subscrip- 
tions were concerned, the conditions were 
different from what they are to-day. At 
that time it appeared as if a number of 
companies would be forced out of busi- 
ness because of the San Francisco fire. 
It was also believed by almost every un- 
derwriter that rate conditions would 
vastly improve. Because of the unprece- 
dented shock the fire insurance world had 
sustained, it was felt that the public would 
be less hostile and would cooperate in 
restoring the depleted funds of companies. 
None of these predictions have come 
true. But very few companies compara- 
tively were forced out of business be- 
cause of the San Francisco fire. Rate 
conditions have been strained ever since, 
and there is no promise of any improve- 
ment at the present time. In some states 
the situation seems to have gotten beyond 
the control of companies. 

Most of the companies operating in the 
field have gone out for business more 
strongly than ever, and a host of compa- 
nies, confining their holdings to a limited 
field, have extended their territory, both 
of which movements have run competition 
to a point heretofore unknown. 

In numerous legislatures hostile meas- 
ures have been introduced, and the preju- 
dice against all kinds of companies has 
been greatly accentuated on account of 
the life insurance scandals and investiga- 
tions. The people seem to class all un- 
derwriting institutions alike, and the 
stigma falls on fire and casualty insur- 
ance, as well as life, although the former 
were not involved at all. The public 
sentiment against corporations and the 
feeling that the operation of companies 
will be still further restricted, together 
with the conditions enumerated, both 
Messrs. Higley and Hubbard were face to 
face with the question of what chance 
there was for a new company in entering 
the field at the present time. They came 
to the conclusion that the period was not 
auspicious, and rather than enter the field 
under uncertain skies, they frankly pre- 
sented these conditions to the financial 
interests backing the venture, and while 
the latter were ready and eager to launch 
the company, they relied largely on the 
judgment of the two underwriters, and 
did not want to complete the organiza- 
tion and get the company in the field with- 
out them with it. They went into the 
enterprise mostly because of their ac- 
quaintance with and confidence in Mr. 
Higley. 

It is needless to say that the officials of 
the Hanover are very much gratified at 
the turn in affairs, as the western de- 
partment of the company, under the ad- 

ministration of Mr. Higley, has been put 
on a profitable basis and is in better 
shape than it ever was. The agents of 
the Hanover in the west will also be 
pleased to learn that Mr. Higley and Mr. 
Hubbard are to remain with the company. 

The abandoning of the enterprise will 
no doubt cause many underwriters to 
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more fully appreciate the conditions con- 
fronting the business at the present time. 
++ ae 
STUPE IN A BAD MESS 


Theodore Stupe, a Chicago broker, 
found himself in the meshes of the law 
last week, and the revelations as to the 
methods brought out considerable inter- 
est. Mr. Stupe has been brokering with 
a number of offices on the street, more 
recently being with H. Harraden. 
Then for a while he was with H. D. 
Cummings & Co., and for about ten days 
was a solicitor for Brummel Bros. It 
was discovered that Stupe had raised 
policies after they had been written and 
signed. It is also charged that he se- 
cured blank policies from the Harraden 
and Cummings offices and issued them 
by signing the agents names. A number 
of these policies have been recovered. It 
was found also that he had raised a 
policy issued by Roddick & Son, and 
there seems to be certain irregularities 
with the Milwaukee Mechanics, as he was 
connected with that office for a while. 
Stupe was arre ted last Saturday. 

++ ae 
WILL WRITE SURPLUS LINES 


M. W. Fugit of Chicago has been ap- 
pointed general agent of the United 
American of Milwaukee for surplus lines. 
He will write in all terrtiory, except the 
Pacific and Atlantic coasts and the states 
where the company does a direct busi- 
ness. Mr. Fugit will also write surplus 
business of the company in the Chicago 
metropolitan district. 

++ at 
TAKING OVER THE UNION 

The Commercial Union is now com- 
pleting negotiations whereby it will take 
over the Union of London. These re- 
ports have been in circulation for some 
time and it is now definitely known that 
they are well along toward completion. 
The fire and accident business is being 
continued in the name of the Union, but 
the life business will be absorbed at once 
by the Commercial Union. The Com- 
mercial Union has simply bought the 
stock of the Union. The Union was es- 
tablished in 1714 and has accumulated 
funds of £4,491,000. The United States 
managers are Hall & Henshaw of New 
York. 

The Union has been trimming its 
business extensively in the large cities, 
and this is supposed to have been the 
preparation for the Commercial Union 
deal. The Union has been largely a big 
town and special hazard company. 

+e at 
FOSTER GETS COOK COUNTY AGENCY 


The Illinois National Fire of Spring- 
field, Ill., has appointed Sam Foster of 
Chicago as Cook county manager and 
local agent. He will continue his present 
offices at 195 La Salle street. Mr. Foster 
has applied for admission to the Chicago 
board. 

The Illinois National was started by a 
group of business men who own large 
interests in different parts of the state. 
They own the First National Bank of 
Mansfield, Ill., and two or three other 
banks. W. D. Fairbanks, the president, 
is a brother of Vice-President Fairbanks 
of the United States. Another brother, 
L. M. Fairbanks, is interested in the com- 
pany. E. Garver, the secretary, is 
a Decatur manufacturer. It will appoint 
local agents in Illinois and do a limited 
surplus line business outside. 

++ ++ 
AGITATE HIGH PRESSURE SERVICE 


The movement for high-pressure water 
system in the downtown district of Chi- 
cago, which has been dormant for some 
time, took on a new lease of life after 
the meeting of the high-pressure com- 
mittee, consisting of representatives of 
different bodies, last week. 

A special committee was appointed, con- 
sisting of George H. Holt, chairman, rep- 
resenting the City Club and the Policy- 
holders Union; C. S. Pellet, Chicago 
Board of Underwriters; M. L. Ash, Credit 
Mens Association; N. W. McChesney, 





Real Estate Board, and E. M. Wil- 
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STATEMENT JANUARY 1, 1907 


Official figures from the Insurance Department of the 
State of Ohio. 


ASSETS 


Municipal and other Bonds................+.+-$2I1, 130.66 








National and other Bank Stock...........-..+.4- 21,739.82 
Collateral Loans on Bank Stock........ fark dinivdd , 1,000.00 
First Mortgage Loans on Real Estate......... .- 124,633.79 
Premiums in course of collection............ ; 119, 783.84 
Certificate of Deposit—3 per cent interest........ 67,578 80 
Cash in Banks and Office.......... Reabboea . 67,117.62 
Interest due and accrued. .... ....cccccscccccces 10, 852.80 
Pe OE Feo sock ccs wsdeesdscccecsencsevens 4,474.61 
$628, 311,94 
LIABILITIES 

Cash Capital...... Te ee ee eee Py ee . . «++ $200,000.00 
Re-insurance Reserve..........+.0e¢- aaes 297,462.17 
Losses under adjustment........... Kénanvateaes 42,147.97 
All other Liabilities..... amen eeeenwnes areas wes 22,987.51 
$562,597.65 

eg 8. rere ree rer ee 65,714,29 





$528, 311.94 


SURPLUS TO POLICY HOLDERS, - $265,714.29 


eeereeeeveee 


Gain in Surplus. . $24, 134,99 
Gain in Reserve...........+ 52,492.21 


GROWTH IN PAST FIVE YEARS 
Gross Assets January I, 1902..........+-- . $300, 000. 00 
Gross Assets January I, 1903......++-+-+-- . «+ 460,535.60 
Gross Assets January I, 1904...... rere. hl 
Gross Assets January I, 1905...+se+eeeeeeees: »» 545,066.06 
Gross Assets January I, 1906..........++e0eee: 558,154.91 
Gross Assets January I, 1907.....-++++eeeeeees 628, 311.94 


No overhead writing. Weare an Agency Company. 
No losses in the San Francisco Fire. 


This Company paid Dollar for Dollar in the Baltimore 
Conflagration. 


Verified by the Insurance Department of the State of 
Ohio, January 28, 1907. 


M. DONNELLY, President F. D. PRENTICE, Secretary 
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loughby, Building Managers Association, 
to draw up an ordinance providing for 
high-pressure service, with recommenda- 
tions that the Board of Local Improve- 
ments levy a special assessment to carry 
on the work. 

The recent fires in the downtown dis- 
trict have called attention to the need of 
greater service. The insurance losses 
since last summer in the congested area 
would more than pay the cost of a high- 
pressure system. The plan is to put the 
system in as ‘soon as possible in the 
streets on which there are no street car 
tracks, and if the subway system is to be 
long delayed to put the mains also on the 
street car streets. It is pointed out that 
during the construction of a subway and 
the difficulty on account of this in ef- 
fectively fighting fire, the high-pressure 
system would be particularly valuable 
at that time, even if it had to be aban- 
doned right away. 

+e ++ 
DISCUSSES OIL PRODUCTS 


E. W. Case’s second and concluding 
paper on “Oil Products” was presented 
to the Fire Insurance Club at its regular 
meeting Tuesday evening, covering the 
various oil products not explained in the 
paper delivered at the last meeting. In 
finishing this paper Mr. Case gave some 
interesting tables, showing losses on this 
class, including also a list of the various 
causes. 

The annual banquet of the club has 
been arranged for Feb. 26. 

++ +t 
ENTERES HIS TENTH YEAR 


I. S. Blackwelder of the Niagara was 
re-elected president of the Western Ad- 
justment Company last week for the 
tenth time. J. S. Gadsen of the Aétna 
was re-elected secretary, and A. J. Hard- 
ing of the Springfield, vice-president. 
M. F. Driscoll of the Phoenix of Lon- 
don was elected on the board to succeed 
W. F. Goodwin of the Union of Eng- 
land. The board consists of Blackwel- 
der of the Niagara, Harding of the 
Springfield, Letton of the Prussian Na- 
tional, Eddy of the Commercial Union, 
Sage of the German American and 
Driscoll of the Phcenix. 

ae ot 
SOME LOGAL EVENTS 

The German Union Fire of Baltimore, 
which has been admitted to Illinois, has 
placed the Cook County management with 


H. G. Buswell, manager of the Home at 
Chicago. 

The Commercial Fire of Texas has ap- 
pointed W. M. Umbdenstock & Co. of Chi- 
cago as general agent. 

George Brown, formerly counter man for 
Cunningham, Rogers & Rollo, has become 


an inspector for the National Inspection 
Company. 





HUGHS ISSUES SECOND LETTER 


Robert N. Hughs of Atlanta, Ga., for- 


merly in the southern department of the 
North German of New York, whg issued 
a circular advising agents to cancel poli- 
cies of that company, has issued another 
letter, as follows: 


Referring to my letter of the 9th ult., 
beg to say that in sending this letter there 
Was no intention of reflecting on the finan- 
cial ability of the Cosmopolitan Fire of 

ew York. I simply desired, in view of 
my previous official circular of June 11, 
1906, to let you know that I no longer 
consider the North German's _ policy- 
helders fully protected under the reinsur- 
ance contract between the two companies, 
by reason of the fact that all of the lia- 
bility of the North German was not as- 
sumed by the Cosmopolitan. Since com- 
municating with you I have had some cor- 
respondence with Adolph Loeb & Sons of 
Chicago, United States general agents for 
both companies, and they have officially 
advised me under date of the 31st ult. as 
follows: 

That all North German policies covering 
in your section of the country, as well as 
in all cities of the United States, are 
reinsured in the Cosmopolitan Fire or some 
other solvent fire insurance company; that 
we are prepared to cancel any North Ger- 
nian policy pro rata and reissue same in 
the Cosmopolitan Fire, or we are prepared 
to honor any draft, with North German 
— attached, canceled on _ short-rate 





The Walla Walla Fire has been or- 
ganized at Walla Walla, Wash., with an 
puthorized capital of $300,000, and has 
reent out the business of the Merchants 

re Association, a Seattle mutual. y 
pencer, secretary and manager, becomes 

r of the Walla Walla. 





OHIO AND WEST VIRGINIA. 


PREMIUMS AND LOSSES OF OHIO 








Companies Now Reporting to the De- 
partment on Their Business 
Done in State Last Year 


The following are premiums received 
and losses incurred in Ohio in 1906 by 
fire insurance companies: 


Company— Premiums. Losses. 
Assur. Co. of America....$ 28,261 $ 3,465 
Allegheny ...cccscccccccce 14,789 99 
ee rr see 74,680 25,348 
Cosmopolitan .........++++ 28,368 11,405 
Fire Association .......... 270,164 117,550 
Firemens Fund .......... 56,369 21,753 
Orr ree 40B 2 neces 
Milwaukee Mechanics ..... 113,287 39,899 
DEE cccceseevcoccseseee 52,706 16,353 
National Brewers ........ . eee 
, GE. bdéesisewesces 341,721 111,257 
New Brunswick .......... 19,845 3,845 
New Je@rsey ..cccccscccces 22,881 1,143 
Northwestern National ... 155,915 36,004 
Ohio German . 153,056 56,516 
CEE cacccvsses -- 64,452 16,671 
OR rT «» $1,927 7,072 






Springfield F. & M 
St. Paul F. & M.... oe 
Union, N. Y...... ee 18,379 4,526 
United States .. . 35 

United Firemens .. 40,042 16,265 
Williamsburg City 54,060 27,266 


FOREIGN 


BIRD. sincdsnedscseenvesenes 110,585 27,956 
British America .......... 72,093 20,136 
Galedomiam .ccccccccccscce 37,932 6,537 


lb Be Ga scwsesscsccse 16,144 82,409 
EARGOR ccccescvescoveccece 8, 24.074 
London & Lancashire..... 95,318 26,866 
Norwich Union .......... 130,570 34,102 
Northern, Eng. ..........- 148,730 68,708 
North Brit. eer 231,833 67,116 
Or te 77,539 23,518 
PE, EE, secccscvesens 139,969 35,906 
DE asnciecuvocasrsssonene 169,200 37,916 
eee 494,354 145,340 
Ser err 69,158 28,983 
Ph: ME «verssessenseven 139,252 54,350 
Cee, EE, ceccsccccsese 46,440 3,623 
Werterm, Get. .ccccccsccce 93,476 42,436 

MUTUAL 
Comtral BEER. .vccccscecve 111,436 28,177 
Cincinnati Equitable ..... 11,951 12,576 
Grain Dealers Nat'l, Ind.. 24,951 4,467 
Lumbermens Mut. ....... 57,442 6,421 
CRS PATRI cccccccceces 808,626 400,371 





Protest as to Dean Rates 

The agents of Cincinnati have formu- 
ulated a strong protest against the appli- 
cation of the Dean schedules in that city, 
which will be presented to the compa- 
nies in the effort to have the present 
rates maintained without material 
changes. The protest is in the form of a 
petition, which has been signed, it is said, 
by all but four of the Cincinnati agents. 
The petition shows that six different 
schedules have been applied in Cincin- 
nati in the past ten years, that rates 
have been advanced to a high point, that 
the last rating has but recently been 
completed, and that the loss ratio for the 
past two years has been only 30 percent. 
The Dean schedules have been applied to 
some six or eight squares in the city, 
and the result shows that they will play 
fast and loose with the present rates. 
The effect generally is to slightly reduce 
straight mercantile risks, but risks where 
any manufacturing is carried on are 
boosted far above present figures. 

A committee composed of Messrs. 
Clemons, Rothier, Schell, Rauh, Latta, 
Blain and Klappert, representing leading 
agencies, went to Chicago Wednesday 
night to confer with their respective 
managers regarding the application of 
the Dean schedule. It is found that the 
schedule makes much larger increases 
than was first estimated. The agents 
hope that managers, after study of con- 
ditions, will see that the new rates can- 
not be collected without hurtful agitation 
on part of the public. It is shown that 
in the past three years rates have been 
increased 57 percent in Cincinnati. 
Managers will probably be requested to 
send a committee to Cincinnati to see 
for themselves. 





Maxson Becomes President 
William B. Maxson of Maxson & 
Perdue was unanimously elected presi- 
dent of the Cleveland Fire Insurance 
Exchange at the annual meeting Tues- 
day afternoon. He succeeds H. R. Man- 
chester, who has occupied the chair for 





two years. Mr. Maxson is strong and 
popular, and will without doubt make 
an excellent president. A. W. Neale of 
Neale Bros. & Schryver was elected vice- 
president. The governing committee now 
consists of Wm. B. Maxson, A. W. Neale, 
Belden Seymour, A. H. Shotter, W. H. 
Wilbur, George H. Olmstead and R. E. 
Gooch. The committee will be called to- 
gether at an early date to formulate plans 
for the year. 


Ohio German’s Figures 

The Ohio German of Toledo had the 
best year in its history. Its assets are 
$628,312, reserve $297,462, net surplus $65,- 
714, net premiums $593,359, losses, in- 
curred $292,518. The company has shaped 
itself up very nicely and is getting a good 
business. 


CITIES 


Ohio Fire Prevention Holds a Profit- 
able Session—Year will Close 
with a Banquet 


After considerable discussion the Ohio 
Fire Prevention Association last week at 
Columbus decided not to inspect Cincin- 
nati, as it has been so frequently inspected 
by other organizations. The executive 
committee will decide upon the next 
place to take up. 

The waterworks and fire protection 
committee reported electric wiring in 
Hamilton to be bad. Much of it was in- 
stalled years ago, wires are poorly insu- 
lated and subject to dangerous contact. 
Much old work should be replaced, and 
there should be an electrical inspection 
ordinance, following the national code, 
with a competent inspector. The 30-inch 
main leading from the high-pressure 
pumps has cement-filled joints which are 
old. Many of the hydrants in the business 
district are without steamer connections. 
Pressure can be sustained at about 95 
pounds. A bond issue has been arranged 
for the purpose of improving the water- 
works. Recommendations for the fire 
department include the purchase of 5,000 
feet of standard hose at once to replace 
old hose, the repair of a disabled steamer, 
the purchase of a new steamer with ca- 
pacity of 750 gallons per minute and the 
addition of ten men to the department. 
The city officials are willing to make 
such improvements as they can, and al- 
ready arrangements have been made to 
comply with some of the recommenda- 
tions. 

George V. Steeb reported that Chief 
Wallace of Cleveland: agreed with the re- 
port of the National board of engineers in 
general and that many of the improve- 
ments recommended would be made in 
time. Some of the recommendations can- 
not be carried out at this time. The 
report on the electrical equipment of the 
signal service should not have been made 
as it was, Mr. Steeb said, and the engi- 
neers were too severe in what they said. 

A committee to look into electrical con- 
ditions at Toledo was appointed. It was 
intimated that contractors are practically 
refusing to install equipment in a proper 
and safe manner, and that some of the 
agents are upholding them in the stand 
they have taken. 

A committee was appointed to examine 
the Ford system of gasoline lighting and 
make a report on it. R. B. Heaton, one 
of the members of the association, is now 
interested in the system and said that im- 
provements had been made that renders 
the system as safe as any could be 
made. He proposed to have a machine 
set up in Columbus at the next meeting 
of the association, so that it may be 
thoroughly inspected. The gasoline is 
kept in a tank outside the building and 
the gas is generated just inside and car- 
ried to the burners through pipes, the 
same as any other gas. He said that but 
a few spoonsful of gasoline were inside 
the building at any time. 

Messrs. Steeb, Underhill and Corry 
were named as a committee to prepare 
resolutions on the death of B. R. Mc- 
Clintock, formerly special agent of the 
British America and Western. 


SEVERAL CONSIDERED 





Some little feeling was manifested in 
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the discussion of the amendments to the 
constitution and by-laws which place all 
the field men upon the same basis as re- 
lates to membership. Heretofore an aux- 
iliary membership has been maintained in 
order that all the field representatives of 
a company might be connected with the 
association, but only one had a vote. In 
the discussion it developed that some of 
the members looked at the association as 
a company affair and hesitated to ask that 
dues for three or four men be paid. 
Others said it was purely a field men’s 
organization and that the company feature 
should not enter into it. 

According to present intentions, the year 
will end with a banquet of field men. 
Everything possible is being done to re- 
tain the interest of all field men in the 
work that is being done, which is prof- 
itable alike to the companies and the own- 
ers of the risks. 





WEST VIRGINIA FIRE RETURNS 


Premiums Received and Losses _ In- 
curred During Last Year Are 
Shown Here 
The following are premiums received 
and losses incurred in West Virginia in 

1906 by fire insurance companies: 


Company. Premiums. Losses. 
Assur. Co, of America..... $ 5,169 $ 771 


Galamet .cccccccscccccscces 3,025 4,725 
Cosmopolitan ......eeeeeeee 1,269 

ME “Snesdweeaneevarceneees ce: errr 
ED. ccensevisecocsosonnne 17,613 7,410 
WOGCTAl .cccccccsccccscccces 3,561 776 
FIFGMONS .ccccccccsccccccce 6,986 1,140 
Georgia Home ......e.se- 21,096 12,028 
German Alliance ....+..... 14,399 4,269 
German American, N. Y... 44,051 8,100 
German, PA. ..ccccccccsccce 13,014 16,314 
Guardian ..ccccccccccsccece 4,803 2,042 
Indemmity ..cccocccccvecccs 5,218 2,73 
North America ......-eee0. 43,310 12,181 
National Lumber ......... oer 
WOW JOTHOY .cccccccccccceve 5,085 50 
Ohio German ....seeeseeee 23,348 12,759 
CARE. cc ccccaccrccceseovess 5,781 3,166 
Peter Cooper .....-seeeeeee 6,368 1,508 
Bouthern, LA. .cccccccscses 6,374 1,623 
Southern, Va. .....cececees 17,984 1,934 
PE Mt Mesuseccevcounete 3,045 3,208 
United Firemens .......-+- 17,589 7,685 
United States .........0e0- 380 3,838 
TPOUNOOR, PRs cccccsvevccece 8,992 2,781 
Williamsburg City ........ 13,377 4,489 

FOREIGN 

Aachen & Munich.......... 6,634 3,708 
Cologne Reinsurance ...... 4,854 93 
ee oy > arr. 37,747 9,725 
LONGON ccc ccccccscsccccccce 27,614 8,695 
London & Lancashire...... 10,408 3,221 
Northern, Eng. .....-..cesce 14,767 3,055 
Norwich Union .........+. 19,922 8,647 
OE eer 8,974 
BRNEIR. cococescesesoncesec 2,552 107 





Springfield’s Loss Record 

The fire chief of Springfield, Ohio, re- 
ports $37,500 property loss last year and 
$28,064 insurance loss. He recommends a 
new engine house, ten more firemen, that 
electric wires in business district be put 
undeground, that the fire alarm telegraph 
system be overhauled. 





Toledo Notes 


During the past month the following pro- 
prietors have installed automatic sprinklers 
in their plants: Tiedkie Bros. and W. L. 
Milner & Co. extension to building; equip- 
ments are also now under way at Toledo 
Bending Works and the American Wood- 
ware Manufacturing Company plant; a con- 
tract has also been let for cquipment of 
a portion of the Toledo Shipbuilding Com- 
pany plant. 

Gordon & Nicholas have been appointed 
agents of the Georgia Home for Toledo. 

F. B. Lazenby has been appointed to 
represent the Queen City and Metropolitan 
Fire for Toledo. 

c. H. Harpst of Murphy & Harpst ‘at 
Toledo, representing the Ohio German and 
National of Allegheny, has retired from 
the local field. His place will be taken in 
the firm by A. Paine. 

The inspecition bureau at Toledo has es- 
tablished a mailing list of architects and 
contractors for the purpose of furnishing 
systematically the details of construction. 
Circulars have already been issued by the 
bureau relative to fire door construction 
and wired glass windows. 


Fire Record at Ironton 

All the fire insurance companies made 
money in Ironton, Ohio, in 1906. Accord- 
ing to Fire Chief George of that city 
the total fire losses were $10,772. The 
total fire premiums were $46,978, thus 
showing a very handsome profit to the 
companies. The many nicely paved streets 








enable Ironton’s excellent fire department 
to make quick runs, and this fact accounts 
largely for the low loss ratio in 1906. 





OHIO NOTES 


H. H. Haning & Co. succeed Harl H. 
Haning at Athens, O. 

John Field has secured the sole agency of 
the Hawkeye for Columbus and Franklin 
county. 


Priest & Feaster have been appointed 
agents of the German American of Pitts- 
burg for Columbus. 


At Centerburg, Ohio, the W. O. Phillips 
agency has passed out of existence. George 
A. Beard gets the companies. 


Fred Rauh & Co. have been appointed 
agents of the Rhode Island Fire at Cin- 
cinnati, which has entered Ohio. 


The annual report of the Cincinnati Mu- 
tual Fire shows cash assets $15,705, note 
assets $67,925, reserve $11,069, amount in 
force $1,126,891. 

The New Hampshire has _ transferred 
from William Clark to John C. Kelly at 
New Philadelphia, O., leaving the Clark 
agency nonunion. 

Ohio field men are preparing to present 
James Johnson and John Monrose with a 
taken of their regard on their departure for 
other scenes of activity. 


George H. Scheetz of Bridgeport, O., has 
sold a half interest in his agency at J. A. 
3iackford. The firm is Scheetz & Black- 
tord. This is the old Howell agency. 


Norbert J. Schlosser has taken charge 
of the agency of his father, the late Fred 
Schlosser, at Piqua, O., and will conduct 
it under the name of Fred Schlosser & Co. 

The Ohio Federation of Mutual Insurance 
Companies will meet at the Southern Hotel, 
Columbus, Feb. 19. Governor Harris, At- 


torney-General Ellis and Superintendent 
Vorys will deliver addresses. 
Certain Urbana (Ohio) agents are 


charged with charging a policy fee and in- 
corporating same in the premium. Com- 
panies are issuing the necessary instruc- 
tion to make the fee a separate entry. 

The Sandusky Chamber of Commerce has 
been organized. Hauser, a local 
agent, is secretary, and James Flynn, also 
a local, is vice-president. Henry Graefe, 
agent of the Germania Life, is treasurer. 

Merchants at Girard, Ohio, are complain- 
ing of the high rates they are asked to pay 
and threaten to give their business to mu- 
tual companies. They claim that in some 
cases the rates have been advanced from $2 
to $4.50 within the past two years. 

Deputy Fire Marshal Ullman investigated 
a fire in the Sager clothing store at War- 
ren, Ohio, a few days ago. It is claimed 
that some circumstances indicate that the 
fire was of incendiary origin, but he did not 
indicate anything regarding the responsi- 
bility for the blaze. 


WEST VIRGINIA NOTES 


The new rates will not become effective 
in Wheeling, W. Va., before July 1 and 
possibly not this year. 

F. W. Brown & Son have opened an in- 
surance office in the Farmers & Mechanics 
Bank building at Wheeling. 

R. L. Riggs of Clarksburg, W. Va., spe- 
cial agent of the Royal, is soon to wed Miss 
Louise A. Tate of Baltimore, the engage- 
ment being announced. 

George H. Owen & Co. of East Liver- 
pool, Ohio, have sold their agency at 
Chester, W. Va., to A. E, McDonald, who 
recently secured the E. C. Baxter agency. 





MICHIGAN NOTES 


The St. Louis Fire has appointed George 
P. Stevens agent at Detroit and Harry N. 
Geer at Saginaw. 

The village of Cassopolis is considering 
the matter of purchasing a new pump for 
the waterworks plant. 


The Svea has gone on a sole agency at 
Grand Rapids in C. Rathbun’s office, 
the McBain agency being taken up. 

The test made of the new fire engine 
purchased by the village council of Fife 
Lake proved satisfactory. A fire company 
has been organized. 

A. Benjamin, Jr., who has left the Wat- 
kins agency at Grand Rapids and opened 
an office of his own, represents the Aachen 
& Munich and London & Lancashire. 

The recent $2,000 fire that destroyed the 
Presbyterian church at Hesperia, Mich., 
resulted from the explosion of a gasoline 
lighting plant that had just been installed. 

The burning of the pumphouse of the 
Grand Rapids Hydraulic Company at Grand 
Rapids interrupted the water service of its 
1,200 customers for a few days, including 
— of the downtown business blocks and 

otels. 


During a fire at Manton, Mich., Feb. 2, 
it was discovered that the waterworks 
pumps were not in good shape. On Mon- 
day the plant was shut down for the 
first time in its history, and while the re- 
pairs were going on another blaze started, 
burning two stores, a hotel and other 
smaller buildings, with loss estimated at 
$26,000. The town was without protection 
except the use of buckets, and had there 
been a wind the row of buildings on the 
west side of the street would have been 
destroyed. 
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STATEMENT JANUARY Ist, 1907 





CEE tiated tds Kh ebaslabasetat Shcncadakeo wera Kei samandenecess eee $250,000.00 
Re-Insurance Reserve................. area Re ocd wre heal enints resend cere real .. 256,330.44 
Be Ne re te ID io ois inons co sce, covwecsecvosseees cna «+ 37,037-17 
ED ic ccsccecdcceseccreewccan .. 360,965.24 
Total Assets ........ eee ere s0secccececseeees 

Increase in Assets . - - - = = $131,309.37 

Increase in Reserve - - - - - = $54,081.61 

Increase in Net Surplus - - - - $74,798.71! 


CARROLL L. DeWITT, General Agent, 153 La Salle St., CHICAGO 


FIRE be | FE N | INSURANCE 


TORNADO COMPANY 
OF BROOKLYN, N. Y. 











Western and Southern Department, 205 La Salle Street, CHICAGO 





. M. LENEHAN, Generai Agent CHAS. R. STREET, Ass’t General Agent 


SUN INSURANCE OFFICE 


OF LONDON 


FOUNDED A. D. 1710 


OLDEST INSURANCE COMPANY IN THE WORLD 
197 Years of Active Business Existence 


United States Branch, 54 Pine St., New York. Pacific Coast Department, Oakland, Cal. 
WESTERN DEPARTMENT: 171 La Salle Street - CHICAGO 


Agents Wanted in cities and towns where not already represented 


Michigan Commercial 


(FIRE) 
Insurance Co. 


Lansing, 














Michigan 





STATEMENT FOR JANUARY 1, 1907 


ASSETS. 


First Mortgage Loans. . .$282,562.50 
Municipal Bonds....... 330,621.60 
Real Estate........... 7,500.00 
Cash in Bks. and Office.. 78,756.12 
Interest Due and Ac- 

Te cccccsccse.. Sie 
Due from Agents. ..... 136,695.67 


$844,824.99 
Surplus to Policy Holders - - 


LIABILITIES. 


Losses in Process of Adj.$ 62,270.64 
Reserve for Re-insurance 377,005.77 
Other Claims..........  4,447-19 
Capital .............. 300,000.00 
BEE. ccccccccccce SORRRD 





$844,824.99 
$401,101.39 





F. A. HOOKER, President A. D. BAKER, Secretary 
ROBT. HENKEL, Vice-President B. L. HEWETT, Ass’t Secretary 





D. W. ANDREWS, Superintendent of Agencies 
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MICHIGAN AND INDIANA. 








MICHIGAN RETURNS ARE GIVEN 





Premiums and Losses of Fire Insur- 
ance Companies In the State 
in 1906 Presented 











Company. Premiums. Losses. 
EEE. sanecndsducewesd 8,038  $ 3,715 
Assur. Co. of America.... 14,943 6,230 
British American ........ 5,10 2,385 
Caledonian American eer 
Fase 17,701 6,224 
Cee WN, Be Biccccses 23,517 5,049 
Commonwealth ........... 8,272 462 
Commecticout ....cscccccces 104,255 52,882 
IT TT TTL re 5,880 1,323 
ee err 10,311 882 
OE DF ee 19,870 4,095 
. i 2 a 20,835 4,049 
Firemens, N. J...........- 31,308 14,304 
Firemen’s Fund .......... 72,957 26,482 
GOOTGTR. TEGMEO cccccseccse 10,513 1,136 
German Alliance ........ 36,740 11,483 
German American, N. Y. 158,717 49,545 
PEE dkpesbesesséciavesnns 26,372 8,060 
SED ancceavacenasiaan | geet 
SS AS eee 28,398 10,341 
i eee 10,501 2,110 
DOE. ceresddcnes cues 38,650 15,073 
SEED, 2k6udetcrdensenaa 21,052 6,927 
te ae oe we Gy BM Zeesvcs 31,594 9,524 
ES arr ch U6 
Pre eee 39,318 15,458 
BEOTORMEMS ccccccccccccccce 19,761 2,455 
cl ler ae 24,867 10,651 
National Brewers ......... e <anies 
PB. Kswsccvccies 16,188 2,934 
National Lumber ......... 9,664 1,763 
New Brunswick .... 4,106 12 
New Hampshire .. 52.799 16,965 
New Jersey ... 9,467 1,463 
ee 117,757 45,506 
North America ........... 178,488 70,489 
North Brit. & Merc., N. Y. 6,895 41 
North River 4S 24,257 
Ohio German 28,157 
GEE detensdeerss cenceaee 12,744 
PE. ataseennasaneosesne 1,490 
Pennsylvania 22,943 
Peter Cooper 1,685 
Providence, Washington .. 92,414 38,178 
DE. steep cdcurbeacanhads 4,678 49,702 
errr nr re rr rt 48,295 16,635 
DE, ML, sdseciesascexas 19,870 4,095 
DEY  cctensseseaneewae 28,351 5,772 
SOUTOE, EM. occcccsscces 9,579 1,217 
Spring Garden ........... 62,007 21,535 
BE s6dceeuesechesuensesus 10,452 1,430 
Sh Mit, senedesweewed sens ) iP 
Se SE daw easneedwe 9,768 9,031 
ere 40,001 8,136 
SS ) Fare 5,104 1,027 
PE Ms: abiacievessde 32,961 8,014 
ND csc ved vbsnee 42,392 


Williamsburgh City ...... 
MUTUALS 





Central Mfrs., O.......... 15,327 21,184 
Lumber Mut., Mass...... 7,659 3,207 
Lumbermens Mut., O 14,160 2,535 
Millers Nat’l ... 33,982 29,529 
Mill Owners tasnears 3,975 20 
WOUREEEIOL bad ence oneinsess 5,922 27 
FOREIGN 
Aachen & Munich........ 36,776 18,119 
British America .......... 67,859 34,823 
a ee 38,690 14,871 
Cologne Reinsurance ..... 19,469 7,054 
Commercial Union ....... 144,034 42,678 
Hamburg-Bremen ........ 83,829 45,152 
i ae PE Sc encasarheseos 251,430 86,931 
London & Lancashire .... 170,466 23,940 
North Brit. & Merc....... 150.779 56,045 
Northern, Eng. .......... 135,651 54,132 
Norwich Union .......... 87,026 26,527 
WEEE - .waehbeeaesccuvcou 69,415 23,517 
BMOMEE, TR oo ccccccsccs 74,956 46,072 
Sa ee 157,176 61,748 
a, eae $4,223 = nn noes 
EEE cnicnteessenueade 36,631 12,533 
RN as te bie 5,562 82 
Scottish Union & Nat’l.... 171,888 31,322 
_. i eee 5,564 18,791 


*Net premiums. 





Heavy Losses in Michigan 


Losses came fast and frequent from 
Michigan last week, some of which were 
very heavy. At Owendale, Mantor, Pon- 
tiac and Detroit there were large fires, 
and the Michigan loss experience thus 


far this year is far ahead of premium re- 
ceipts. 





Indiana Agency Appointments 
Atlas—Netterville & Dye, Anderson. 
Dixie—J. C. Smith, Lebanon; O. . 


: Ww. 
— Logansport; W. R. Puckett, Lafay- 


State of Pennsylvania—R. T. Miller, 


South Bend. 
M.—C. W. Shuler, Ft. 


North B. & 
Wayne; Sparks & Walsh, Terre Haute; 


G. H. Moore & Co. and W. A. Barton, 
Indianapolis, 


Orient—T. P. French, Angola. 
Sun, Eng.—M. C. Graham, Portland. 


Think Rate Too Low 


Agents at Evansville, Ind., want to 
write cotton for the Lincoln Cotton Mill 
Ompany contained in the various Evans- 








ville warehouses, but the rate seems to be 
in the way. The assured have hereto- 
fore been covered by the New England 
mutuals at a rate of about 7 cents. The 
governing committee of the union has 
allowed Inspector Reilly to promulgate a 
rate of 12 cents, the warehouses being 
sprinkled, but some of the companies do 
not look upon the business as desirable 
at such a low figure. 


AMONG DETROIT UNDERWRITERS 





Several Agency Changes Are Noted 
—Fire Has a Trick of Doing 
Unexpected Things 





Detroit, Mich., Feb. 13.—(Special Cor- 
respondence).—We have all kinds of men 
to deal with in the insurance business, 
but my experience demonstrates that the 
agent is the educator. Certain firms be- 
lieve in the agency that handles their in- 
surance, and it doesn’t make any differ- 
ence who tries to disturb the line, they 
can’t do it. The trouble with some agents 
is that they do not believe in themselves. 
Their estimate of their own value is so 
low that, in order to equalize matters, 
they have to place their companies on 
their level, and what seems inconsistent 
is the companies do come down. I know 
one company in Detroit, of the highest 
standard in other large cities, yet in this 
city it is known as rank. Some say the 
special agent is the loose one, others that 
the city agents are to blame. I say all 
three are at fault. When a company will 
allow an agent to write a building while 
under construction and cancel same after 
the building is completed, charge nothing 
for carrying the risk until completed, then 
cutting the rate from 10 to 25 percent, 
as has been done here very lately, some- 
body is not square, and that somebody 
is the company and the company’s agent. 
This company is not an outsider either, 
and its agent is a member of the club. 


W. W. Sumner, of Parker Bros. Com- 
pany, got permission to take a vacation 
for a few days. Of course, the winter 
season is not always the time for taking 
vacations, so it leaked out that Will has 
gone to the state of Washington and is 
now on his way back with a bride. I 
happened in his office to-day and noticed 
chairs draped in white, baby shoes and 
nursing bottles hanging around, and such 
mottoes as “Ask my wife.” “I can’t go 
out to-night,” displayed. That’s how I got 
on. 

Lee Amberg, who represented the Ger- 
man of Freeport for years and did not 
take the Royal, has taken the agency for 
the Dixie and the Jefferson. 

Herman Bonninghausen has been ap- 
pointed agent for the State of Pennsyl- 
vania. 

Eugene Klein, who left the Guthard 
agency to go into business for himself, 
has the agency for the Union of Philadel- 
phia, and will join the underwriters’ club. 

The State of Pennsylvania and the 
Union of Philadelphia, two companies 
that went into the Guthard & Son agency 
when they went on a commission basis, 
have pulled out. 

Bob Sutton, special agent of the Fire- 
mans Fund, was in the city to-day. He 
looks happy over the Fund’s report, and 
I know he has the best wishes of all its 
agents. No company has had a harder 
fight than the Firemans Fund, and now 
that the worst is over and the good old 
company has got on its feet you will see 
it leading again. 


Julius Hartenstein, who has for some 
time been with Robert Hartenstein, has 
branched out for himself. He has an 
office in the Tolsma building and an 
agency for the Queen City Fire. 

Homer McGraw has been laid up for 
some time with the grippe. The insu- 
rance fraternity has escaped this com- 
plaint as an ailment but is getting com- 
mercially grippy every day. Homer will 
be doing business at the old stand soon, 
I hope. 

The George W. Chandler agency has 








Ana 


Capital $500,000. 


Of Greensboro, N. C 
Net Surplus $257,300. 
FULLY PAID. 
This Company is now entering the States of 
OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The DIXIE will write a General Class of business and desires representation in every 
Village, Town and City. 
FOR AGENCIES ADDRESS 


BIERCE & SAGE, General Agents, Detroit, Michigan 
SPECIAL AGENTS—J. T. KIRK WOOD, Cleveland, Ohio; FRANK M. SAGE, Detroit, Mich.; 
GEO. B. SEDGWICK, Ishpeming, Mich. 
NOTE.—The strength of the DIXIE, and the fact that it has nothing as yet at risk in 


this field, makes it particularly attractive to Agents wishing to add a strong 
non-union Company to their agency. 


Automobile Insurance 


COLUMBIA 
INSURANCE COMPANY 


of Jersey City, N. J. 
Cash Capital, $400,000.00 Surplus te Policyholders, $441,975.31 


INSURES AUTOMOBILES under the most liberal form of poliey, soveri against loss or dam- 
arising from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING sed THEFT. Also 


custent loss by COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


Shaunee Fire 
Iusurauce Co. 


Coprka, Kansas 
$ 200,000.00 














Cash Capital, - - - = - 

Assets, January first, 1907, - - 1,092,463.41 

Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 
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HARVEY W. MURRAY 153 LA SALLE 8ST. 


CHICAGO, ILL. 





GENERAL AGENT 





We Solicit Surplus Insurance at Tariff Rates 


F. C. FRENCH, Pres’t 
H. B. HOUGHTON, Sec’y 


Western Fire & Marine 


Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA, 


Capital, $1,000,000 
General Office, - 








F. C. FRENCH, Pres’t 
W. B. ARMOUR, Ass’t Sec’y 


The New State Fire 


Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA. 


Capital $500,000 
OKLAHOMA, OKLA. 
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D. Seely, an old fire insu- 
rance man, to take charge of their out- 
side work. He takes the place of George 
Courtaine, who is now with Moss & Co., 
brokers. 


engaged W. 


Specials sometimes get left. Can't al- 
ways guess right. The Pontiac Knitting 
Mills burned the other night. The fac- 
tory proper is an old frame oil-saturated 
building. ‘Nobody wanted the insurance. 
The company put up two fine warehouses. 
Everybody wanted this and in order to 
get lines on the new warehouses had to 
take a little on the mill. Warehouses 
burn; mill stands. So it goes. 

The Law Union & Crown has trans- 
ferred from Raymond & Raymond to the 
Hannan agency. 

The Ohio German has been with a 
board agency ever since it came to De- 
troit. Now it is getting a smell of the 
nonboard air and seems to take to it 
kindly. I understand it purposes getting 
outside. 

While making an inspection a few days 
ago a special went down in the basement, 
saw a big pile of ashes out of the furnace 
piled alongside a lot of empty boxes, 
called the proprietor’s attention to this 
condition and said, “If you don’t stop this 
practice I'll get off.” The proprietor said, 
“We always wet the ashes before we 
leave.” “Don’t make any difference; no 
place to put ashes, so get them out quick.” 
The proprietor said he would attend to 
it at once. Special went away. Fire 
comes the day after. Loss, $70,000. Spe- 
cial gets $3,500 in his company and is mad 
because he did not get off. Fire claimed 
to be caused by bad wiring. Don’t be- 
lieve it. Op DerRoITER. 





Detroit Agency Reorganizing 
The Detroit Insurance 
about to be reorganized. It is said that 
Bernard T. Duffey, state agent of the 
Royal, William G. Blatt, a_ traveling 
salesman for Pingree-Smith Shoe Com- 
pany, and George J. Gnau, the present 
manager of the agency, will be the prime 
movers. It will be a stock company. 


Agency is 


Baker Temporarily in Charge 


The companies in the McBain agency 
at Grand Rapids have commissioned Jay 
F. Baker, chief clerk, to take charge 
temporarily, pending permanent arrange- 
ments. J. A. Hughston, Mrs. McBain’s 
brother, is assisting. Henry Bogue, 
formerly assistant secretary of the 
Grand Rapids and now one of the chief 
examiners of the western department 
of the National, has been acting in a 
supervisory capacity over the agency 
until Wednesday, when he returned to 
Chicago. 

The following were honorary pallbear- 
ers at Mr. M@Bain’s funeral: I. S. Black- 
welder of the Niagara, Fred S. James of 
the National, W. L. King of the Provi- 
dence-Washington, John Marshall of the 
Firemans Fund, Henry Bogue of the Na- 
tional, W. L. Althouse of the Western 
Factory, M. H. N. Raymond of the Royal 
Exchange. 





INDIANA NOTES 


Bechtel & Bechtel of Goshen, Ind., now 
becomes Bechtel & Rowell. 

A. T. Coate, formerly manager of the 
Policyholders League of Indianapolis, has 


been elected secretary of the Indiana State 
Fire. 

The Agricultural has withdrawn from the 
Vincennes Agency Company at Vincennes, 
Ind., which is charged with being respon- 
sible for the unsatisfactory conditions 
there. 

Cc. R. Butler has been appointed stamp- 
ing inspector at Terre Haute, Ind., vice 
L. C. Butler, resigned, and John A. Swan- 
son has been appointed stamping inspector 
at South Bend, succeeding W. P. Kelley, 
resigned. 





The agency of C. W. McKenzie at Cass 
City, Mich., has been transferred to M. C. 
Wickware. 


The Security Fire of Davenport, Ia., 
which heretofore has confined its business 
to Iowa, has been admitted to Illinois. 

About one-half of the legislative life of 
the Missouri general assembly has passed 
and up to this time no insurance measure 








has passed both houses. 


IN ILLINOIS AND WISCONSIN. 


IS GOOD 








MILWAUKEE SHOWING 





Premiums Made a Normal Increase, 
While the Loss Ratio Is Only 
26 Percent for 1906 





Following is a list of agencies that 
wrote over $15,000 in premtums last year 
in Milwaukee. The amounts include only 
city business: Walter Schroeder, $115,- 
195; G. H. Russell & Co., $103,287; Au- 
gust Rebhan & Co., $100,055; B. M. 
Weils’ Sons & Co., $80,835; Edward 
Schroeder, $75,106; W. T. Durand, $58,- 
o11; C. F. Hibbard & Co., $54,772; Loyal 
Durand, $51,898; Milwaukee Mechanics, 
home office, $49,135; Tapping & Riede- 
burg, $47,376; Millard, $46,329; 
Hilbert, Baerwald & Dawe and Wm. F. 
Schroeder, $45,283; L. Auer & Son, $41,- 
958; J. O. Myers & Co., $41,898; Cour- 
tenay & White, $41,228; G. Ph. Hunkel 
& Son, $38,393; David Vance Company, 
$36,738; Greene Bros. & Hansen, $35,025; 
Northwestern National, home office, $34,- 
441; J. B. Leedum, $33,557; Richter & 
Dick (Germania), $33,033; Hacke & Hoff, 
$27,156; R. H. Norris, $26,188; S. W. & 
G. H. Gottschalk, $25,850; Schissler Bros. 
& Spurney, $23,230; Citizens Trust Com- 
pany, $19,207; Ewens & Sons, $18,643; 
Otto A. Braun, $18,414; F. C. Bogk, $18,- 
317; Gollusch & Ernst, $18,059; Wash- 
burn-Faist Company, $16,893; F. W. Snel- 
flow, $16,119; Chas. Pittelkow, $15,408. 
The total premiums amount to $1,847,- 
645, a gain of $57,cco over 1905. This 
shows a healthy growth, as there has been 
some decrease in premiums from the 
equipment of several large plants with 
sprinklers and the removal of others out- 
side the city limits. The losses were 
$486,638, a ratio of 26 percent. 

Many of the individual companies show 
nice gains. The Milwaukee Mechanics 
still leads with $67.750, followed by 
Pheenix of Hartford, $61,688; Royal, $58,- 
8098; Northwestern National, $47,628; 
Concordia, $44,313; Phenix, N. Y., $36,- 
706; New York Underwriters, $36,401; 
Home, $36,345; Hartford, $35,075; Spring- 
field, $34,330; American Central, $32,799; 
Queen, $33,067; Germania, $33,033; Na- 
tional of Hartford, $32,511; New Hamp- 
shire, $30,759; L. & L. & G., $30,530; 
Sun, $29,322; London & Lancashire, $27,- 
251; North British, $25,153; Continental, 
$24,892; Connecticut, $24,476; German 
American, $22,903; Fire Association, $21,- 
830; Hanover, $20,654; Commercial 
Union, $20,587; American, N. J., $20,344; 
Milwaukee Fire, $20,055; Spring Garden, 
$19,381; Western of Toronto, $10,337; 
Firemens of Newark, $19,092; Northern 
Assurance, $18,021; Orient, $17,726; 
Norwich Union, $17,683: Providence- 
Washington, $17,427: Etna, $16,921; 
Scottish Union, $16,794; Pennsylvania, 
$16,581; National Union, $16,440: Pala- 
tine, $15,968; British America, $15,944; 
Badger Mutual, $15,659: North America, 
$15,365; Agricultural, $15,147; Globe & 
Rutgers, $15,020. The foregoing infor- 
mation is from Wilkinsons Fire Insur- 
ance Chart, which is out this week. 


Martin C. Wilde will open an insurance 
office on March 1 at 86 Mason street, with 
an agency of the Westchester and one or 
two other companies. Mr. Wilde has been 
in charge of the insurance department of 
Ss. W. & G. H. Gottschalk for many years, 
and is well and favorably known. 

The Gottschalks have taken the second 
agency of the L. & L. & G. and plan to 
resign three of their present companies. 
Very few of the large companies are now 
on the sole agency basis and the tendency 
seems to be to get into as many agencies 
1s possible. 

Gallusch & Ernst have resigned the Ohio 
German and their successor has not yet 
heen appointed. 

Otto A. Braun has resigned the Western 
of Pittsburg. 

Frank G. Boyle gets the 
ageney of the St. Louis Fire. 


Milwaukee 





Ludlow Agency in Line at Paxton 

Field men believe that with the signing 
of the local board agreement by S. Lud- 
low at Paxton, Ill, the other agents will 
falk into line. Mr. Ludlow was regarded 
as the keystone of the arch and a special 
influence was brought to bear on his office. 





THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Offices in Illinois National Bank Building 
SPRINGFIELD, ILL. 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Correspondence solicited. 


Address all communications to the Company. 


Long distance telephone Bell 1100. 





A number of companies lifted their sup- 
plies entirely and will quit the town un- 
til rates are maintained. 





Janesville Premiums 
The following are the premiums of 
Janesville, Wis., for last year so far re- 
ported for taxation: 






Carter & Mare®. cccccccsecccccccccess $23,051 
Reaper By WOR. ccsccviccccsesecesss 12,056 
Cunningham & Brownell...........- 9,379 
CG Gi ccccccccscscvccvecseses 6,994 
i Sh) Me svedcctaenenesenaexe 6,053 
BP, Ta CRORE... cccccces 5,878 
H. H. Blanchard........ ,486 
‘i Af eae 2,131 
Adams & Cass, Madison 2,065 
Dy Bap MB  cseccvswes 1,854 
H. A. Moeser..... 1,682 
E. W. Lowell... ,557 
Simon Strauss .. 1,418 
PEE TORRE oe rcccccssccsccvesece 372 
Theo. Herfurth & Sons, Madison..... 222 
ee Ws acdc ccsvcescaceavecreceses 46 
Ee, PO, TION os ccccccccczevisice 4 

WONG sv ntcceviderinticsesxesiwknasa $77,248 





Notices of Clearing 
In Illinois and Wisconsin a number of 
agents have given notice o§ intention to 
clear their agencies. After the present 
revival is over, there will be many more 


offices on a strictly union and nonunion 
basis. 





Beaver Dam Premiums 


Fire insurance premiums at Beaver 
Dam, Wis., in 1906 were as follows: 
ie Oy SI oni aescbeescerastaesees $7,803 
Pt Mb ckecsseneweeeddesdecdon cis 2,078 
ik ih no ie caw a eceknaaaedwe 2,619 
DEN es Ws CONNIE 6 oo 650 -cnssesess 1,014 
r. DE Che teniciteateetenennucveens 969 
ey i I 63K 666 basecderewseaneaes 749 
G. B | BSCE rns ee nee 716 
fs i a db6s360pseustescawanns 512 
i i etch «narwene deen ebe sed eed Od 260 
in Me 63s cntectacedoetenscawane 192 
i i choc cepee ees essence scapes ec 129 
SE rr ror ree 91 
rere 68 
SE SEND © ticccdvcvdaeecancevcnne 144 
BA EE p62 0krnanesunaunceees<ées 1,956 


Knutson as an Educator 


K. Knutson of Chicago, the general 
agent of a number of mutuals, is address- 
ing business men throughout Illinois on 
the subject of mutual insurance, and is 
accompanied in his travels by W. G. 
Johnston. Mr. Knutson’s plan is made 
to the retail merchants’ associations of 
towns, allowing him 30 percent of the 
premiums for the first year, this amount 
to be reduced 3 percent each year for a 
period of seven years. The association 
is to elect the board of control to have 


LONDON & 
LANCASHIRE 


FIRE 


NSURANCE COMPANY 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Iil. 








PROFITABLE SIDE LINE 


General Agents wanted in all Middle 
Western fields for the newly opened 
Monthly Accident and Health Department 
Special Inducements to Responsible 
Fire and Life Agencies 
Address H. A. Behrens, Asst. Secy., 
607 Marquette Bldg., Chicago 
PACIFIC MUTUAL LIFE 
INSURANCE COMPANY 


Capital Stock $1,000,000 
Claims paid promptly for 38 years 





charge of the premiums, to regulate the 
affairs of the mutual business and to keep 
in touch with the policyholders. He has 
recently been working at Paxton, to use 
that town as a center from which to work 
nearby towns and cities. Each commun- 
ity is to have charge of its own affairs, 
but is to cooperate to build up a substan- 
tial business. 





Illinols Agency Appointments 


American Central—Herman Miller, Chad- 
wick. 

American—Andrew Gilruth, Rockford; 
Thos. R. Anderson, Metropolis; J. C. Mc- 
Connell, Reynolds; Wm. Patch, Buckley; 
G. D. Keyes, Algonquin; Preston Sanders, 
Pawnee. 

Citizens—Ulysses G. Ward, Shelbyville; 
Corea H. Bane, Kansas. 

Dixie—C, E. Hodgson, Rock Island; F. R. 
Young, Moline; I. M. Philips, Sterling; Roy 
E. Deeter, Dixon 

Home, N. Y.—J. B. Vernon, Brocton; 
Houston & Brimhall, Kirkwood; Thomas G. 


























February 14, 1907. 


THE WESTERN 


UNDERWRITER. 








Morris, Beecher; Marion Watson, Arthur; 
H, J. Brownlow, Chapin; Ahrens H. Peters 
and Chas. H. Walker, Chicago; N. Langlier, 
Bearverviile; Joseph R. Foote, Chicago; M. 
T. Stafford, Silvis; D. M. Stump, Avon; 
Gwin & Dutton, Altamont; E. B. ear, 
Colchester; Chas. J. Newton, Wyoming; 
Fordham & Bradshaw, Compton; Seeber & 
Smith, Benton; A. W. Driskell, Equality; 
Isaac Hill, Kell; Frank Lockett, McLeans- 
boro; C. R. Kaiser, Stronghurst; Thos. E. 
Hogg, Toulon; Wm. A. Mason, Chicago. 
Germania—Givin & Dutton, Altamont; E. 
J. Atherton, Pleasant Plains; A. G. Hilker, 
Granite City and Madison. 
State of Pa.—E. A. Camlin, Rockford. 
Nat’l Union—A. G. Hilker, Granite City. 
N. W. Nat’l—F. S. Dulaney, Pittsfield; 
E, J. Abt, East St. Louis; J. C. Fahnestock, 
Galesburg; J. M. Crabb, Warren. 
Ohio German—J. E. Waller, Enfield. 
Security, Ct.—Edward Apfeld, East Du- 
buque. 





MOVE AGAINST SMALL MUTUALS 


Illinois State Board Committee Has Ap- 
pointed a Committee to Take Up 
the Subject 


The Illinois State Board has decided to 
go after the town and county mutuals and 
make a vigorous campaign against these 
institutions, which, owing to the prosper- 
ous conditions, are making headway and 
taking business from stock companies. A 
committee has been appointed, consisting 
of Fred T. Wise of the Home, chairman; 
Guy A. Richards of the Commercial 
Union and R. M. Bennett of the New 
York Underwriters, who will make a 
special study of mutual competition and 
will aim to collect data and information 
to show the dangers of these town and 
county institutions. The Western Union 
on a broader scale is entering on a similar 
crusade. It will be well for local agents 
and others who have any information of 
importance to impart to get in comunica- 
tion with the committee of the state board. 





Merrill Tax Returns 
The following are the tax returns of 
Merrill, Wis., agencies: 


Downie & McQuillan 
F. G. Rossman........... 





ILLINOIS NOTES 


The Queen City Fire has put in thirty 
Soa in Illinois within the last few 
weeks, 


At Carterville, Ill., the American Central 
transfers from I. M. Walker to Andrew J. 
Guerrettaz, leaving the Walker agency 
nonunion, 

As the Kankakee Packing Company at 
Kankakee has gone into the hands of a re- 
ceiver, most of the companies are retiring 
from the risk. 


It seems likely that the line of the Sand- 
wich Manufacturing Company will go to 
outside companies unless some concession 
is made in rate. 


George G. Cornelison, Cook county special 
agent of the Milwaukee Mechanics, has 
been given the nor hern Illinois field, suc- 
ceeding C. F. Engel, who was transferred 
to Iowa. A. J. Sigmund, who has been 
with the Chicago department ever since it 
was opened, has been made Cook county 
special agent. 


WISCONSIN NOTES 


The Green Bay (Wis.) board, which has 
had the Dean schedule on trial for three 
months, has decided to try it for six 
months more, with the probability that it 
will then be adopted permanently. 


Senator Froemming of Wisconsin intro- 
duced a joint resolution for a constitutional 
amendment permitting the establishment 
of a state system of fire insurance, col- 


lecting premiums at the time taxes are 
paid. 


The following is a partial list of Osh- 
kesh (Wis.) premiums for last year: Fer- 
nandez & Laabs, $10,650; O. F. Crary, suc- 
cessor to James Jenkins & Co., $12,437; 
J. D. Carr, successor to the Simmons Com- 
pany, $15,441; W. F. Gruenwald, $3,310. 

The Racine (Wis.) local board has noti- 
fied companies that Corliss, Racine county, 
is now under the jurisdiction of the Ra- 
cine local board as regards rates, and all 

aily reports of policies covering Corliss 
business will hereafter go through the Ra- 
cine office. 

Attorney-General 


as reaéeea en Gilbert of Wisconsin 


opinion holding that di- 
rectors of Wisconsin mutual ive ctaupnoien 
must be elected by ballot. As most of the 
companies elected directors at the recent 
pom meetings by viva voce vote, new 
tees will be necessary. Fearing that 
r= oa of former directors may be at- 
companion ne ere ar this ruling, the 
preparin, - 
lature to legalize on teas dla lia 





THE WEST AND NORTHWEST. 


PREMIUM RETURNS OF NEBRASKA 








Figures Showing the Business Done by 
Fire Insurance Companies in 
the State Last Year 





The following are premiums received 
and losses incurred in Nebraska by fire 
insurance companies in 1906: 





Company— Premiums. Losses. 
Assur. of America........ ,000 ,693 
Calumet, Chicago ...... — 297 $ 2,275 
Caledonian ..... weoeeseute oe 16,995 5,789 
Cosmopolitan ......ccccccce 9 68 
Cemmercidl Union, Eng... 30,960 15,062 
Commonwealth .. coccsoe OO 1,78 
TERNS cscccecese 3,134 
Federal ....... 5,973 
rrr 10,663 
Girard F, & M 629 1,039 
Hamburg-Bremen ........ 6,495 4,445 
ERGRTEY o0ccnececctevece 1,853 289 
a Bae BG, Be Beesscecs 3,677 2,662 
L. & L. & G., Eng..... «++. 55,344 19,524 
London & Lancashire..... 9,098 37 
DE ME wceseencensceee 2,405 21,413 
Norwich Union ............ 131,161 3,123 
PEOPEOOM, BME, cccscccccee 6,420 10,078 
Northwestern F. & M...... 4,764 682 
SD GD v.00 nwesens<6ase 3,259 
PEND cacccevevveweseves 5,029 
Phenix, Eng. ..... 5,467 
BONED 646404660%06400006000 18,498 
a re 1,738 
I. 5 cnscctwscesess 3,561 
prt GerGeR .cccccceccss 4,560 
SS eee 25,685 
United Firemens .. 1,910 
Williamsburg City 551 





SOUTH DAKOTA PREMIUMS GIVEN 


Records of the Fire Insurance Compa- 
nies in the State for the Past 
Year Presented 


The following are premiums received 
and losses incurred in South Dakota last 





year by fire insurance companies: 
Company. Receipts. Losses. 
ME. sabncnsaetsdwiwernad $ 25,030 $ 10,943 
Consolidated F. & M..... 19,008 4,882 
CO, BOON sbsecnsens 39,759 9,473 
Commercial Union, Eng.. 25,04 11,309 
COE sc pawescsesuse 21,924 3,291 
DE idcdcsaceduawasex 5,245 4,394 
Co re 38,674 15,723 
Farmers & Merchants... 1,377 1,075 
Pe: Wy Maxéescnaas -. 1,309 88 
PL debeenesscacdvie 10,935 8,808 
SE EE éescerescvesee 6,457 3,269 
arr - 55,343 40,821 
DE tnkicd ockuheons 11,598 10,607 
ee irnaee 58,167 35,752 
ROGIER 80s06sses0esse0 2,572 2,048 
London & Lancashire 7,185 8,650 
Milwaukee Mechanics ... 8,228 4,688 
i: Ei oubsccsscecs 34,980 25,984 
SER ae 11,624 523 
N. W. National, Wis. 11,602 3,799 
North America .......... 26,140 12,833 
Northwestern F. & M.... 44,826 7,391 
DCU, TE, ncccccsccs 9,318 2,337 
North Brit. & Mer...... 10,624 5,572 
Norwich Union .......... 10,989 8,958 
DE caxbeiesonbas > 5,390 6,541 
DE: credvdsandacenees 9,857 5,905 
Pennsylvania ........ - 15,079 4,636 
DE. Waxensadebeawsenie 45,836 30,348 
Ey Sky. ne00000060080 13,424 3,084 
Providence, Washington. 5,743 4,000 
DEE cca cinconetannndsd - 138,672 10,179 
| rar 53,126 15,381 
ee - bimeeneKs - 16,781 5,406 
ROOMY MOE. .cccccsces P . Aree 
OS OS ae 18,951 5,647 
Ds CE wtvs2ccaewenstons 164,514 35,385 
We; Me vsnccnsecuecaee 5,807 2,495 





Likely to Kill Town Mutuals 

The committee on fire insurance of 
the lower house of the Missouri legis- 
lature has recommended that the bill 
repealing the town mutual laws pass 
and become a law. The Missouri de- 
partment is making a fight for this 
measure, on account of inadequate su- 
pervision and constant complaint on the 
part of policyholders. There are four- 
teen of these companies in Missouri, and 
should this bill pass the legislature they 
will either have to go out of existence 


- reincorporated under another mutual 
aw. 





Rerating the Congested District 

The rerating of the congested district 
of St. Louis under the Dean schedule will 
be completed Feb. 15 by the Waterworth 
bureau. When the new tariffs were is- 
sued in January the rates on the congested 
district were only partly completed. a 
number of blocks being missing. A dis- 
trict of 150 blocks from the river to 
Twelfth street and from Spruce street to 





Franklin avenue is covered by the new 
tariffs. The application of the Dean 
schedule to outlying districts will be con- 
tinued. 


To Define Policyholders’ Liability 

Senator Moonan has introduced a bill 
in Minnesota making all property insured 
by mutual insurance companies whose 
business is confined to property outside 
city or village corporate limits, pledged to 
the company for the amount of the pre- 
mium note or contingent liability. 





Casady Enters Field Service 
J. N. Casady, Jr., of the insurance and 
banking firm of Casady & Co., Council 
Bluffs, Iowa, has been appointed special 


agent of the Standard Fire of Keokuk 
for western Iowa. 


NORTH DAKOTA FIRE BUSINESS 





Premiums Received and Losses 
curred in the State Last Year 
Are Here Presented 


The following shows the premiums re- 
ceived and losses incurred in North Da- 


In- 





kota by fire insurance companies last 
year: 

Company. Premiums. Losses. 
FRB. cvccsvsccacccocscers $ 59,006 14,221 
British America ......... 11,937 2,172 
SD sc cuesesgaceeusnes 18,633 9,428 
Columba, Neb. ..cccccose Sa 8=—Ss Sane onn 
Connecticut ..........s06- 37,978 9,466 
Comtimental ..c.ccsccscsee 30,718 15,270 
Fire Association ......... 34,918 13,510 
WIG, Wi. Zieccccteccsccs 2,187 138 
German Alliance ........ 14,112 5,939 
German American ....... 65,798 25,770 
Germania ...ccccccccccecs 11,844 1,819 
Glens Falls ...........+6- 2,475 28 
DUE «nce sscrecsecsese 32,291 9,944 
BHOPtTOTS ccc cccccccscccce 111,853 53,953 
BD ccaccisnanedtecennet 99,232 28,321 
North America .......... 44,720 17,609 
es OS in & GB, Be cccces 61,249 29,754 
L & L. & G., , rr 1,957 100 
BEOSOOW cc ccsccccccceccce 9,840 4,980 
Michigan Commercial 12,023 3,040 
Weetsenel, Ct. .scccvccsecs 30,658 10,109 
National Union .......... 6,646 1,005 
NT rrr eee 11,655 5,005 
North Brit. & Merc....... 14,999 3,916 
Northern, Eng. .......... 13,330 3,433 
N . National, Wis.... 3,573 2,468 
N. W. National, N. D.... 9,000 2,536 
Norwich Union .......... 21,537 9,713 
Pennsylvania .........s.. 27,142 7,697 
rrr ee 49,827 13,325 
PGE, BOE 2cccevescces 9,150 592 
PO, Ge swenpaneewess 29,965 13,525 
Providence Washington 18,533 8,457 
GQweem Cay .cccecsccecses 14,117 5,903 
GOGO secccccvocccesecece 39,627 5,083 
DE. devecesdodnwennses se 19,682 2,892 
SEED, sche acneavennoee 1,270 327 
POUR, occcccsaccecses 59,135 11,030 
i, WUE coscdcccccceseoes 178,254 55,322 
Western, Ont............ 13,863 4,611 

| | err rrryrrry rrr $1,237,312 $412,461 


*Six companies had not reported when 
these figures were made up. 


Natural Gas Permits 

There is considerable protest on the 
part of companies to the permit being 
used by Kansas City, Mo., agents for 
natural gas. The Fetter bureau sent out 
a form which the agents reduced, and it 
is to this briefer permit that the com- 
panies object. It seems likely that an 
agreement will be reached on an accept- 
able form very soon. 


Demand Full Rate 

There is some trouble in connection 
with the wholesale grocery line of Hale- 
Halsell Grocery Company at South Mc- 
Alester, I. T. Last year, owing to heavy 
losses on wholesale groceries, the field 
men in Indian and Oklahoma territories 
advised the governing committee of the 
union that there would be no competitive 
rates made this year on such risks. It 
was stated, however, that some of the 
agreements made with the assured for 
competitive rates did not expire until 
February, 1907. Lately it appears that an 
agent representing nonaffiliating com- 
panies at South McAlester wrote a large 
share of the above risk at $1.12%, the 
tariff being $1.35. An agent of union 
companies thereupon took his portion of 
the line at the same rate and an effort 
is being made to have him secure the 
proper figure, regardless of the outside 
competition. 





IOWA FIRE PREMIUMS FOR 1906 


Premiums and Losses of Various 
Companies in the Hawkeye State 
for Last Year 


The following are the premiums re- 
ceived and losses incurred in Iowa in 
1906 by fire insurance companies: 

IOWA COMPANIES 


Company— Premiums. Losses. 
PR Tre rrr Te Te $ 36,641 $ 11,000 
BEBE ccaccccenvevesseces 202,692 52,624 
Re rrr 62,037 5,082 
CRORE. on. 608600 00090260600% 177,409 68,457 
CGE § secaccevesescosesse 133,152 33.770 
Commonwealth ........5+. 48,892 8,218 
Des Moines ....ccccccseee Sal,200 101,318 
Dubuque F. & M.......... 16,491 21,160 
POTURGTD cecevcccccccsacese 296,674 93,551 
PIG covccsdscescescovne 61,409 22,131 
BEIIGND civcscocsecccosce 370,017 146,236 
BOWE, TOONS cccccvvrsseves 39,057 5.495 
Iowa Manufacturers ..... 40,715 8,232 
BOWG, GOMOD co cccccasccaseses 243,948 58,772 
Merchants & Bankers..... 105,849 25,203 
Mill Owners Mut.......... *7,821 12,444 
DOOUNTEY occ cccssccennseses 105,426 38,291 
Steamer cccccccccccccsese 50,841 12,883 
WOGRD 0460 ccesseconsaceccne 186,837 69,121 





Aachen & Munich........ 20,866 4,446 
ME, cavecvcescccecccceces 92,075 41,218 
Agricultural  ...ccccccccces 17,876 7,220 
American, WN. J.ccccescese 90,758 42,476 
American Central 27,777 15,266 
DE, TH, .cneecskesevncdse 18,745 4,532 
Assurance Co, of Amer... 7,374 908 
Boston, Boston .........++. 2.336 2,181 
British Amer., N. Y..... 6,463 2,605 
3ritish America .......... 27,002 6,745 
Buffalo German ........«.. 11,319 1,221 
COMMS cccccccccccccccccce 6,832 894 
CHEIBORS ccccccscceccscocccs 20,051 17,27 
City of New York........ 1,198 = aweee 
Cee. BOO weavcesanse 39,333 *8.463 
COMMOTCS .ncccccccccccese S.567T = cecce 
Commercial Union ....... 33,680 12,851 


Cencordia 





Conmecticut ...ccccccsseees 73,136 28,287 
COMEIMOMERE .cccccccccscves 204,484 67,370 
Cosmopolitan ........s606. 6,421 1,251 
PIGRWRTS sc cccvccccocesscecs 24,813 8,945 
Detroit F. & Ma... cccccscee 6,670 1,305 
DEED nb ac60sz0nesseenee te 5,754 2,32 
Equitable F. & M......... 6,669 854 
WOTUNOTE, PO. occ ccccedesse 3,902 7,412 
EEE non cagsedoddecncnnse 2,112 
Fidelity, N. Y..... 3,426 
Fire Association 14,864 
Firemens, N. J 9,137 
Firemens Fund 8,195 
OGD wc0cgnn0ecenesnecs 2.555 
German, Peoria 25,040 
CSOTSROM, Phe . ccccccccccces 7,918 
GOPRROEEE, cccccececcceseses f 31,618 
German Alliance ......... 21,357 2,841 
German American ........ 96,615 20,081 
Girard F Bhs scincceescce 13,536 3,876 
CO DO cecccsevsvecss 28,521 17,260 
Hamburg-Bremen ........ 18,356 8,266 
PE wes adciecenseszane 62,454 12,028 
DENG ca000 0000000000000 222,883 83,961 
De, Is. Micokenvereuaces 171,72 70.646 
2 926 


Home F. & M 
North America f 
State of Illinois........... 23,433 






ce a Ee Gy Bis Bivecvee 5,813 737 
L. & L. & G., Eng........ 108,655 21,066 
EMO $s cccveccessecuesess 26,163 7,894 
London & Lancashire. 23,403 10,967 
Lumbermans ......... 13,029, 5,875 
Mechanics .....cssscccsess 14,416 5,573 
Mercantile F. & M........ 6,694 5,429 
BERIWAUOS cccccccccees eos See 4,003 
Milwaukee Mechanics ..... 83,991 35,378 
Pe, TO. cee ccasecvees 7,361 1,888 
PS ssevsessouees 130,670 42,127 
National Union ........... 25,283 11,322 
err 8,992 3,041 
New Hampshire .......... 33,765 9,372 
ree 25,686 10,130 
PeGCUGGm, TH. secceses . 84,845 10,556 
North Brit. & Merc....... 74,596 25,605 
Northwestern F. & M..... 3,694 6,273 
AO ere 92,797 43,100 
Norwich Union ........... 223,894 710 
Ohio German 7,672 318 
CONE 606600 00050006060608 7,59 420 
PEED cccdncesccvecanees 3,9 11,162 
oe rrr 3,§ 105 
Pennsylvania 6 
Phenix 


Pheenix, Ct. 

Pheenix, Eng. 
Providence Washington 
Prussian National 
Queen City 


nn 
AQYAIAT BHD 
we “ es 

> 

> 





SN axeeednsebotusces tues 20,269 
PD. wseesennevesecivas 10,812 
Rochester German ........ 5,718 
arr rrer 18,586 
ks RE Oy OD Bivisecennes 28,553 
Scottish Union & Nat'l... 4,577 
_, Ci, secensaessass 20,626 
Springfield F. & M........ 33,429 
Spring Garden ........... 18,421 
DG, Mh «6ctestectesnss 1 
Th, Gs weivecssceevsavike 8,43 
nh. Mi sccvéeeceurees 7,393 
wT Bis seocecéeseees 1,275 
DE cc ctantoansene 18,304 
Wee, GUE. ccsavecseses 16,214 
Williamsburg City ....... 4.32 

*Deposit notes. 

Peculiar Question Involved 

Judge W. H. Vanderburgh of Minne- 

apolis has sued the St. Paul Fire & 


Marine for $5,000, the fuil amount of a 
policy on a building damaged by fire. 
(Continued on Page 16.) 
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EXPOSE OF MATSON 

Lire underwriters who have sworn by 
Matson’s Monthly will be interested in 
the sensational expose of the editor, J. F. 
Matson, before the state auditor of In- 
diana, who is examining the State Lire. 
The Inptana Lire UNpeERwriters Asso- 
CIATION, it seems, arranged with MATson 
to “roast” the Indiana companies through 
the Policyholder, a paper MATSON declares 
was supported by the members of the 
association. The Strate Lire, according 
to the testimony, bought up Matson for 
$100 a month to eliminate it when the 
griddle was on the fire. 

The honest journals all along have 
pointed out the schemes of Matson, who 
“roasted” companies to sell papers. With 
him it was a question of what company 
he might condemn to sell the greatest 
number of papers. 

With the cleaning out of life insurance, 
it is a signal victory for decent insurance 
journalism to be rid of Matson and all 
his scaly tribe. “Roasting” and “write- 
ups” to sell extra copies are features of 
journalism that deserve condemnation. 





SIGNIFICANT ANNOUNCEMENT 

THE announcement of the promoters of 
the AMERICAN Fire & Martne of Minne- 
apolis that their plans will not be con- 
summated, a full account of which ap- 
pears in our Chicago department, is sig- 


Here was a case where the 
funds were considerably oversubscribed, 
so that feature can be eliminated in con- 
sideration of the movement. Most new 
companies are unable to materialize, be- 
cause it is impossible for the promoters 
to gather the required capital together. 

The capitalists who were in the AMER- 
ICAN were drawn to it because of their 
faith in C. W. Hictey as a man and an 
underwriter. It was a distinct compliment 
to him that there was a spontaneous de- 
sire to have a company with him at its 
head. Again, considerations of local 
pride in having a fire insurance company 
of the type of the AMERICAN appealed to 
business men. 


nificant. 


Under all ordinary conditions, a com- 
pany with such strong underwriting and 
financial backing would have been suc- 
cessful. But it is the extraordinary that 
enters into fire underwriting which ex- 
poses fire insurance capital to peril. The 
conflagration hazard is one that was al- 
most lost sight of before Baltimore and 
San Francisco. Yet with our cities in- 
creasing in size and value, being more 
concentrated and of greater amount in 
consequence, this is a hazard that will 
have to be more clearly recognized and 
prepared for. 

The decision of Messrs. HicLtey and 
Hupparp to abandon the completion of 
their plans is one that should appeal to 
the business interests of the country. If, 
in addition to the conflagration hazard, 





capital is still further exposed to drastic 
legislation, unreasonable demands and de- 
moralization in rates, new companies will 
not be organized, and competition will 
be lessened. The bills introduced in num- 
erous legislatures indicate a tendency to 
place such buydens on insurance that 
its normal working will be seriously 
crippled, and the public will be the loser. 








PROLONGED CREDIT 


THERE is one feature in the work of 
fire insurance companies to which atten- 
tion has been called from time to time, 
but in which no reform has been made. 
We refer to the extended length of credit 
granted by almost all fire companies to 
agents. This is clearly indicated by the 
item of amount of premiums in “due 
course of collection” shown in the annual 
statements. 

Fire insurance policies are issued in 
consideration of certain stipulations and a 
certain amount of premium. We believe 
that the courts have held that this is a 
receipt for the payment of the premium. 
At eny rate fire insurance is supposed to 
be a cash transaction, and the agent col- 
lects the premium on the delivery of the 
policy. This is the case in life insur- 
unee, and no policy is delivered unless the 
premium is paid either in cash or by 
note. 

By common consent, however, the as- 
sured rarely pays for his fire policy on 
delivery, and the agent is not expected 
to pay the company until the end of the 
month in which the business was writ- 
ten, or at least not later than the first 
ten days of the succeeding month. 

To the credit of many agents it can be 
said that they live up faithfully to this 
rule. The percentage, however, is small 
comparatively, and it is due to the fact 
that many companies take advantage of 
their competitors by allowing agents 
credit on their accounts for long periods. 
This is virtually cutting the rate. It is 
not only unfair competition to such com- 
panies as obtain tariff rates and insist on 
payment of accounts within proper limits 
by reason of credit given by agents to 
their patrons, but results as well in un- 
desirable agents getting into the business. 
If agents were compelled to pay their ac- 
counts when due, and those that chose to 
give their customers credit would have to 
pay the net premium out of their own 
pockets, we believe it would result in 
eliminating from the business a class of 
representatives who have generally failed 
in every other undertaking they have at- 
tempted. They finally found an opening 
in fire insurance, where financial stability 
und business requirements did not seem 
to be requisite. 

One of the most embarrassing features 
at the home or general office is the col- 
lection of back balances that are long un- 
paid. If the fire insurance companies 
agreed to abide by a strict rule, giving 
the agents proper and reasonable time for 
payment, those agents that find it difficult 
and often impossible to meet their obli- 
gations would be driven out. 

This is a feature in the work of com- 
panies that certainly deserves attention, 
and we believe that the better class of 
agents, who are a credit to the business 
and who are business men enough to 
carry on their agencies in a way whereby 
they will meet their obligations, will be 
glad to cooperate with the companies to- 
ward the desired end. 





Personal Side of the 
Insurance Business 


The death of W. Fred McBain of 
Grand Rapids, Mich., removes one of the 
best-known local agents in the west. He 
had the largest agency in his city and 
was a live factor in business. Mr. Mc- 
Bain became known to the fraternity 
when he was secretary of the old Grand 
Rapids Fire. His personality was strong, 
and while impulsive and erratic, he drew 
a host of men to him by a warmth of 
heart and cordiality. There was some- 
thing about Fred McBain that attracted 
people to him, and yet, like all men of 
his type, he had his enemies. Those who 
were broad enough to see through the 
surface into the soul, can truthfully say 
that McBain had sterling qualities that 
far outweighed his temperamental ec- 
centricities. Many insurance men who 
have visited Grand Rapids can recall the 
hospitality of Fred McBain, and his many 
courtesies. 

Mr. McBain died Wednesday night of 
last week from congestion of the brain. 
He had been ill since the early holiday 
season. Those who saw him at that time 
and since realized the old fire was burn- 
ing low, but did not apprehend that a 
crisis had come. Mr. McBain was a 
Canadian by birth. He entered the busi- 
ness at Saginaw, where his father was 
lecal agent. When the National of Hart- 
ford reinsured the Grand Rapids Fire, 
Mr. McBain became district manager of 
the former. 

J. A. Sperry, for over twenty years gen- 
eral agent of the Bankers Life of Des 
Moines at Chicago, died Feb. 5 from the 
effects of a stroke of paralysis suffered 
last November. Mr. Sperry was almost 
70 years old. His body was taken to 
Cortland, N. Y., for burial. Mr. Sperry 
was a gentleman of the old school, agree- 
able. kindly, sympathetic and considerate 
of the feelings of others and every ready 
to help the needy. 

By his unassuming goodness he had 
gathered about him numerous friends who 
regarded him almost like a father. He 
stood high with his company and had the 
full confidence of its officers. 


Dr. H. C. Martin, secretary of the In- 
dianapolis Fire, will probably not be re- 
elected at the annual meeting on Feb. 14. 
He will return to insurance journalism, 
devoting his entire time to Rough Notes 
and its allied ‘publications and to the 
printing business of the company, which 
has reached considerable proportions. He 
will be heartily welcomed back into the 
ranks of journalism, where by his forceful 
pen he has made Rough Notes the power 
which it is. Dr. Martin, even since he 
has been secretary of the Indianapolis, has 
supervised the work of Rough Notes, 
but he will be able to give it more at- 
tention after his retirement from the fire 
company. 

J. B. Rathbone, assistant agency man- 
ager of the North American Accident, 
was married last week to Miss Mozelle 
Burrell of Newton, Iowa. 


Charles E. Baxter, who represents the 
Mutual Benefit Life as agency manager 
at Detroit, has been quite active poli- 
tically for years. At one time he was 
deputy state treasurer and is quite promi- 
nent in political matters now. It is ru- 
mored that he stands a pretty good show 
for the appointment of internal revenue 
collector for the Detroit district. In the 
opinion of his friends Mr. Baxter would 
make as good a collector as agency man- 
ager. 

The Western Adjustment Company has 
two of its important men seriously ill. 
E. T. Bawden, formerly manager of the 
Cincinnati branch, is at his old home in 
Davenport, Iowa, where he has been for 
months. He will never be able to return 
to work. Mr. Bawden formerly traveled 
for the Greenwich in Iowa and has a 
wide circle of friends. 

George E. Herrick, attached to the Chi- 


(Continued on Page 18.) 








What Trouble Confronts 
Town Mutual Members 


(From the Green Bay (Wis.) Gazette.) 

There are a good many things in this 
world it is easier to get into than out 
of. Trouble is one of them, and its 
twin-brother, the so-called “mutual” fire 
insurance company, is another. 

The supreme court of Michigan has 
decided that a member of a mutual 
company is a partner in the business; 
he is simply a member of a firm. And 
it has decided also that the measure of 
his liability as such partner is the 
amount of his policy. His premium or 
his note do not measure or limit it. 
If he “insures” his house for $1,000, he 
assumes himself $1,000 of liability; he 
is a partner to the extent of $1,000. 

And he can’t shuck off the liability 

any old time he feels like it. It is easy 
to take on the liability, mighty easy. 
All you have to do is to listen a few 
minutes to the talk of some “mutual” 
agent, sign your name to a paper or 
two, which you don’t read nor under- 
stand, on the blank line he points to, 
and there vou are—you’re IN. No 
— at all. Easy as rolling off a 
og. 
That’s the way to get IN. Now, how 
about getting OUT? Is it different, 
Oh, very different! Very, VERY dif- 
ferent. 

The Oconomowoc Mutual levied an 
assessment April 16, 1906. That was 
enough for a good many folks who had 
policies in it. and some of them tried 
to get out. J. C. Rank & Co., Sawyer, 
Wis., on May 7 tried to get out, and 
sent in their policy, No. 3,204, to the 
home office of the company, through 
the bank of Sturgeon Bay. They knew 
that if they were to send in a policy to 
any stock company for cancellation that 
would end it. The stock company 
would have to cancel, and pay back 
the unearned premium, or lose its li- 
cense to do business in Wisconsin. 

But the Oconomowoc Mutual did not 
cancel the policy, and on June 12 pre- 
sented Rank & Co. with a nice fat 
assessment, more than double the size 
of the assessment of April 16. 

And that policy isn’t canceled yet. 
Tust read this letter the attorney of the 
Oconomowoc Mutual sent Messrs. Rank 
& Co., on Oct. 20, 1906. The worst of 
it is that the attorney is right; he has 
the law on his side. 

Oconomowoc, Wis., Oct. 26, 1906. 
Messrs. J. C. Rank & Co., Sawyer, 
Wis.—My Dear Sirs:—Your letter re- 
ceived and contents noted. In_ reply 
will say that your policy of insurance, 
No. 3204, is not canceled and still re- 
mains in force, and upon this point I 
desire to call your attention to section 
1941. No. 7, revised statutes, as amended 
by Ch. 106 laws of 1905, and sections 
1941-11 and 1041-8 of the revised sta- 
tutes of Wisconsin, which provide the 
manner of canceling policies and sur- 
render of same. When the member de- 
sires to surrender his policy and cancel 
his insurance he must do so in that 
manner pointed out in these statutes, 
and in all cases must pay all dues and 
assessments levied against the policy. 
Now, as to rebates to be paid back to 
the holder of the policy on the sur- 
render thereof and request to cancel 
same, I want to say once and for all 
time that there is no such a thing as 
the member being entitled to have a 
rebate on his policy on the surrender 
thereof. The company, being a mutual, 
the law does not contemplate that they 
shovld have money on hand to pay 
dividends or rebates, which are the same 
thing, to the policyholders, and no pol- 
icyholder is entitled to a rebate when 
the company is obliged to levy an as- 
sessment to pay its losses. You are 
liable for this assessment without any 
rebate, so please forward same at once 
and save costs, as the company will not 
wait any longer, and is preparing to 
enforce collection of these delinquent 
assessments. AntHony B. RoGAn, 

Attorney for said company. 
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ITHIN the past two or three 

months certain. life insurance com- 

panies have done more to injure 
their own reputations for fair play and 
justice than they had been guilty of doing 
in years previous. Being obliged to change 
the contracts they had with their general 
agents because of the provisions of the 
New York law, they took advantage ot 
the occasion to introduce into the new 
contracts provisions of such a character 
as to cause their general agents to lose 
faith in them. It will require much time 
for these companies to regain the old- 
time confidence of their field representa- 
tives if, indeed, they ever do. 

“ 

As a rule the general agents accepted 
with becoming grace the changes the 
Armstrong laws made necessary, however 
hard they may have felt them to be. 
When, however, the companies introduced 
conditions which the law did not require, 
at a time when agents generally were 
having enough trouble in readjusting 
themselves to changed conditions and re- 
duced commissions, some of the field 
men found the display of carelessness of 
their rights intolerable. 

“ 


In the past general agents have had 
all sorts of -contracts, with all sorts of 
provisions for terminal renewals. These 
contracts were terminated and the provi- 
sions concerning terminal renewals be- 
came effective. In some cases the agent’s 
right in his terminals was absolute and 
independent of his future conduct. Cases 
are reported where companies have sought 
under the new contracts to get general 
agents to agree to provisions—hard to 
carry out to the letter in some cases— 
violation of which would cause them to 
forfeit their rights under any previous 
contract with the company. This case 
is cited as illustrating the spirit of un- 
fairness which some companies have 
shown. 


Whatever burdens the Armstrong laws 
impose they fall almost entirely on the 
legitimate agents. Some companies have 
divided these burdens, the officers volun- 
tarily accepting reduced salaries; but in 
most cases the home office people suffer 
nothing. Men who have written business 
without rebating see their incomes re- 
duced, with no hope of compensation ex- 
cept through the extermination of rebat- 
ers and better dividends, which, they 
trust, will enable them to sell more busi- 
ness. For perhaps the first time in Amer- 
ican history a legislative body has seen 
fit to fix the maximum compensation 
which a certain class of citizens may re- 
ceive. for certain services. While the 
scale fixed is about what the best com- 
panies have paid in the past, it is not 
extravagant, and there is no occasion for 
companies that free-handed paid a far 
higher compensation to cut below the 
legal maximum, either in the way of com- 
missions, renewals or terminals or, what 
is equivalent, by introducing hard provi- 
sions that amount almost to forfeitures. 
Such action apparently can be accounted 
for only on the theory of an effort to 
help the home office people, the policy- 
holders or the stockholders at the ex- 
pense of the field representatives. If it 
is done for any of these purposes it is a 
case of robbing Peter to pay Paul, not 
what is due him but a gratuity. 

> 

Some agents who have sworn by their 
companies, who have regarded their offi- 
cers as paragons of uprightness, have lost 
confidence in them. They have concluded 
they will take an unfair advantage of 





them if they get a chance; if of them, 
why not of the policyholders? They will 
never be able again to work with the 
same vim for their old companies as they 
did before. 6 


The most important part of a life in- 
surance company is its agency force. The 
most important part of the official staff 
of the Washington Life was dismissed 
last year. A new staff was elected and 
the company was better than ever. The 
Mutual Life lost its president, vice-presi- 
dents, general manager and other func- 
tionaries, either useful or ornamental, and 
others took their places, to the company’s 
vast advantage. But a company cannot 
lose its agency force and replace it thus 
quickly and easily. 


The strength of an agency force worth 
having depends not upon high commis- 
sions or energetic management so much 
as upon the absolute faith of the agents 
in the company. The Mutual had a great 
plant built on big brokerage, and it was 
badly shattered; so was the magnificent 
organization of the New York Life, which 
hustled at the crack of the whip in the 
hands of the salaried employe above. The 
Northwestern Mutual, Provident Life & 
Trust and others of that class sailed 
straight ahead through the storm largely 
because their agents had full confidence 
in them. The confidence of an agency 
force is not a contemptible thing to be 
lightly surrendered, and any companies 
that make the mistake of treating it so 
will have occasion to repent when it is 
too late. 


Now, before the new contracts have 
grown old, before large renewal interests 
have been acquired, agents should con- 
sider well what kind of companies they 
are working for. The old standard com- 
panies now pay commissions much alike. 
One company is better or worse for an 
agent as its policy contract is easier or 
harder to sell, and its agency contract 
and treatment of agents is favorable or 
otherwise. There is not so great a differ- 
ence among the policies of most com- 
panies as to cut much figure. . The various 
first year’s commissions of most companies 
do not differ greatly. The chief differ- 
ence lies in the renewals, the terminals 
and the attitude of the home office to- 
ward the agents. Now is the time for 
agents to look into these questions, to 
examine their contracts closely, see 
whether their renewals are safeguarded or 
are likely to be lost by the death or resig- 
nation of the general agent or by some 
act of omission or commission on their 
own part which they had not thought of. 
They should also determine as well as 
they can the attitude of the home office 
toward the pe 


Some companies appreciate their agents, 
take a sincere interest in them and are 
ready to do all they can legitimately to 
promote their welfare. Others regard 
them as so many oranges, valuable for 
the amount of juice that can be squeezed 
out of them by the process of jollying, 
driving, begging and bluffing. There 
have been a few that regarded their 
agents as so many cattle, not fit to 
come near the majesty enthroned at the 
home office. It is up to the agent to 
determine which kind of a company he 
prefers to work for. It is also in order 
for those companies which always have 
treated their agents with fairness and 
consideration and are still doing so under 
the changed conditions to make that fact 





known as widely as possible. 


A recent occurrence in Chicago illus- 
trates forcibly the advantage there is in 
dealing with an established life insurance 
agent who looks after his clients instead 
of with a floater. C. A. Stone has been 
with the Mutual Life steadily for about 
fifteen years. He maintains his own office 
in the First National Bank building. He 
has looked after his clients faithfully and 
has worked into a position as confidential 
adviser to many of them, counseling them 
not only concerning policies held in the 
Mutual but in other companies, making 
out proofs when members of their fam- 
ilies died and being of service in other 
ways, for all of which he received no 
remuneration except his regular commis- 
sions on business he wrote for them. 

Back in 1893 Mr. Stone wrote a 
Bohemian of his acquaintance, William 
Herdlicka, for $1,000 in the Mutual. Mr. 
Herdlicka kept the premiums up until 
1905, when the investigations of the big 
companies made him dissatisfied and he 
concluded to drop his policy. Mr. Stone 
did his utmost to induce him to continue 
but he was steadfast in refusing, The 
policy had no guaranteed cash value and 
Mr. Stone knew that the amount the com- 
pany would pay for it would probably dis- 
appoint Mr. Herdlicka, so he bought the 
policy from him, paying him $368, the en- 
tire amount he had paid in premiums. 
He then paid the premiums himself. In 
1906 Herdlicka became insane and later 
committed suicide in Elgin asylum. Mr. 
Stone filed proofs of loss and got $1,000 
from the company. This was absolutely 
his, but he turned over to Mrs. Herdlicka 
$534.90, the full amount of the claim less 
what he had paid out. This, of course, was 
a case of pure generosity, but it was in 
accord with Mr. Stone’s idea of looking 
after his clients’ interest. The result has 
been that his action has been heralded 
among the Bohemians of South Chicago 
as that of an exceptional life insurance 


man. 
+ + 


The examination of the State Life 
showed that J. F. Matson of Indianap- 
olis, publisher of Matson’s Monthly, was 
on its payroll for $100 a month. Mat- 
son ceased to roast the State Life sev- 
eral years ago and, in fact, found that 
it had become an excellent institution, 
worthy of all respect. When his paper 
was started it made its reputation by 
attacking the State Life. 

Matson knew a good thing when he 
saw it. He learned that many life in- 
surance men love above all things an 
“independent” paper, one that roasts 
every company but theirs. The Indiana 
Association of Life Underwriters, one 
of the most exclusive in the country, 
to which only representatives of the 
truly elect companies may belong, was 
dominated by this class of agents. Ac- 
cording to an affidavit Matson has made, 
he published for this organization a 
paper called the Policyholder, whose 
purpose it was to roast the Indiana 
companies, and the hundred a month 
he got from the State Life was hush 
money, paid to leave it off the griddle. 

This exposure does not add anything 
to the .reputation of Indianapolis life 
insurancewise. Matson, according to his 
own statement, was for sale, was bought 
and then would not stay bought. The 
life underwriters who were ready to 
deal with such a person got their de- 
serts when they were secretly sold out 
and then publicly betrayed. The State 
Life showed its craven character when 
it allowed itself to be held up. 

It must be cheerful to life insurance 








men over the country, who have been 
regarding Matson as a David who was 
not afraid to tackle Goliath in his own 
back yard and a Solomon of wisdom, 
to find out just what manner of person 
this is they we so enamored of. 


Charles D. Bolin of the Union Cen- 
tral at St. Louis, who wrote $532,000 
in personal business last year and ranks 
with the first dozen or so of large 
producers in the country, was at the 
home office in Cincinneti the other day. 
Mr. Bolin went to St. Louis for the 
Union Central about fifteen years ago 
with less than a thousand dollars in 
his pocket, and is to-day a man of 
wealth, all saved out of life insurance 
commissions. He lives in a $25,000 
home, is a director in a prominent bank 
and one of the substantial citizens of 
St. Louis. A life insurance agent who 
knows how to make big money and to 
save it, too, has some valuable infor- 
mation to impart to his. brother agents. 
A representative of THe Western Un- 
DERWRITER asked Mr. Bolin what he con- 
sidered the keynote of his success. 

“System,” he replied. “I always know 
in the morning just whom I propose to 
call upon during the day. I have the 
important information regarding each 
case I have ever solicited either in my 
head or in a book I keep for the pur- 
pose. I know every policy he carries, 
their amounts, when they expire and in 
what companies. I know the minute con- 
ditions and circumstances of each man 
which might affect his taking a life 
policy. 

“IT have one rule which I always ad- 
here to. I always present a cheerful 
front to every prospect and I never 
lose an opportunity to make acquaint- 
ances which, having once made, I never 
drop. I recently walked into a gentle- 
man’s office and remarked that an en- 
dowment policy which he held in a 
certain company expired on that day 
and that I had come to rewrite him in 
the Union Central. ‘I recall my telling 
you I had such a policy and when it 
expired, but that 


was fourteen years 
ago,’ he said. ‘You have a wonderful 
memory. ‘It was twelve years ago,’ I 


answered, ‘and I have kept you in mind 
ever since.’ I wrote him.” 

Mr. Bolin was born and raised in the 
south and has a pleasing, open way of 
meeting people, which probably accounts 


largely for his success. 
- + 
A successful life insurance manager 


in Chicago makes a practice of adjusting 
his talk to a prospect according to the 
number of years that will elapse before 
he reaches age 60. This manager be- 
lieves that at age 60 a man should be 
prepared to lay down his heaviest bur- 
dens, including the payment of life in- 
surance premiums. He figures that in 
his early married life a man needs more 
protection than at any other time. 
Therefore he advises a young man to 
take whole life or 40-payment or 35- 
payment life policies. As soon as his 
client can afford it after taking his first 
life policies, he advises him to com- 
mence making provision for his old age 
by taking 35-year or 30-year endow- 
ments, with premiums payable for the 
full period, or, if he can afford it, for 
five or ten years less than the full pe- 
riod, always aiming to have the en- 
dowments mature around age 60. 

He figures that a man’s income should 
be larger from 45 to 55 than from 25 
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to 40, so he can afford to take higher 
priced insurance. If, after age 50 or 
55, the premiums are too heavy and the 
need of protection for the family is 
less, he can take paid-up insurance on 
the life policies he took at first or even 
cash them in, if necessary, and use the 
proceeds to pay premiums on his en- 
dowments. If some of his earlier en- 
dowments were 25-payment, 30-year or 
20-payment, 25-year, the premiums will 
cease at about age 55, when the income 
may begin to soa “og 


An agent should feel a personal in- 
terest in the man to whom he sells a 
policy and explain to him the practical 
features of the contract. For example, 
if a man is married and has some de- 
pendents, it should be pointed out to 
him that the specific beneficiary whom 
he desires to protect should be named. 
In such a case, the insurance will be 
paid direct to the beneficiary, without 
having to go through the probate court. 
Frequently a man does not understand 
that where the insurance is made pay- 
able to his estate, there may be a long 
process before it reaches the family, and 
besides there is the attendant expense 
of administration. Again, where the es- 
tate is made the beneficiary, creditors 
can file their claims against the insur- 
ance and all other assets. To get direct 
action, free from all delay and compli- 
cations, some definite beneficiary should 
be named, unless a man desires to pro- 
tect or to strengthen his estate. 

The agent should carefully explain 
the situation to the applicant, so that 
it will be clear to him just what chan- 
nels the claim will take. 

The agent should also inform the as- 
sured to file with his policy directions 
as to what to do in case of death, giving 
all necessary information. It is a good 
plan to have the assured in this memo- 
randum state that the agent, giving his 
name, should be consulted for assist- 
ance in getting the claim paid. 

Most embarrassing circumstances have 
arisen where the assured desired to 
protect his wife or children or other de- 
pendent, had his insurance payable to 
his estate, and creditors jumped in with 
claims. ’ 

+ + 

Could a company -operate without 

agents successfully? is a question often 


asked when the issue of "expense in 
getting the business arises. It would 
be interesting to know just what 


amount of insurance would be written 
if there were no agents. 

The other day Superintendent of 
Agents Stadden of the Franklin Life, in 
commenting on the subject, referred to 
his own case, which is interesting. He 
said: 

“I have been intending to take an- 
other policy for some weeks, but have 
kept putting it off for one reason or 
another. If I wanted fire insurance, I’d 
get it in a hurry, but I, like most men, 
neglect to take out life insurance. If 
some agent had come in and solicited 
me, I’d been impelled to let him write 


me.” 

Mr. Stadden’s case is much like other 
men, and yet, being in the business him- 
self, it is seen how prone even then 
one is to seek life insurance. 

By the way, the parting of the old 
agency team of Workman and Stadden 
is a matter of regret. Both men went 
to the Franklin from the Fidelity Mu- 
tual, and in the agency field have been 
successful in building up the business 
of the Franklin. W. F. Workman, aside 
from his ability as a ficld executive, is 
one of the great personal producers of 
the country. When he was with the 
Equitable at Rockford, Ill, he was one 
of the star producers of the company. 
He has saved his money and has ac- 
quired a handsome competence. 

+ + 

It seems fitting that when a company 
finds a really big and tristworthy agent, 
he should be given a seat on the board 
of trustees. The Penn Mutual has fol- 
lowed this plan, and the agents there- 
fore feel that their interests can be 





roperly presented to the official board. 

he agents are entitled to a voice. The 
National Life of Vermont has seen the 
value of agency representation, both J. 
B. Estee of Milwaukee and J. T. Phelps 
having been trustees when they were 
general agents» The company has re- 
cently elected George H. Olmsted of 
Cleveland as director. Mr. Olmsted’s 
firm is manager of the company for 
Ohio and Indiana. He is a big man 
with the company, one of the sub- 
stantial, clean men in the business. It 
is an honor to the company to have him 
on its board, and the company honors 
Mr. Olmsted by the responsibility placed 
on him. 

Some of the general agents find their 
companies under the New York laws are 
very rigid on advances to agents. One 
manager made a small advance, and wien 
the home office discovered it, the wires 
were hot with instructions. Some com- 
panies have informed their general agents 
that the only fund from which advances 
can be made must be created by a sal- 
vage from commissions. If, for example, 
a manager can pay 45 percent on a cer- 
tain policy, and he can cut it down to 40 
percent, he can place the 5 percent in a 
fund to be used for advances. However, 
as commissions are low, even at the max- 
imum, a general agent feels he must pay 
the full commission to retain the agent. 
The outlook for salvage in this direction 
is not flattering. 

A number of companies are giving 
much thought to nonparticipating insur- 
ance these days. This applies especially 
to younger companies and those that have 
not a very extensive surplus. The stock 
companies are also giving the subject 
consideration. It seems to be the im- 
pression that eventually the law will force 
stock companies to write stock-rate in- 
surance, or at least a company must 
choose one from the other. Rather than 
be forced into taking action, some offi- 
cials are shaping up their companies along 
nonparticipating lines. Again, with de- 
ferred dividends in disrepute, and in all 
likelihood to be legislated out entirely, 
annual dividends, or at least annual ac- 
counting, will come in vogue.. 

Then arises the serious subject of divi- 
dend competition with older companies, 
which are able to pay better dividends 
because of their larger funds, reputation 
and less expensive agency corps. “The 
only advantage a younger company has 
is mortality saving. _ / i 

When nonparticipating insurance is 
considered, and the actuaries get to work 
it is discovered that the expense loading 
must be kept down, or tne margin be- 
tween stock rate and participating is not 
sufficient to attract business. But if the 
loading is kept down to a minimum, there 
will not be enough to pay commissions 
that will hold agents. About the only 
practical method seems to be a policy 
with a larger loading the first year to 
provide more expense money, and then a 
reduced premium for the following years. 
Already some companies have adopted 
this plan. 


TESTS OF A GOOD COMPAKY 


One of the best methods a man en- 
tering the business can employ in de- 
ciding what company is the best for 
him to work for is to see what com- 
anies hold their agents the longest. 

e will generally find that the men 
who have held to one connection for 
many years have been with companies 
whose policyholders are satisfied. Un- 
der these conditions an agent has but 
little reason to change. Every policy- 
holder is an advertisement for his busi- 


ness, and the longer the agent re- 
mains the more “come-back” business 
he gets. 


Another sign of a good company is 
to find one policyholder holding four 
or five policies in it, taken at different 
times. ff it had not been good, the 
chances are he would have tried it but 
once and then sought a better one. 





The man who halted on third base 
to congratulate himself never made a, 
home-run. 


NDIANAPOLIS, Feb. 13.—(Special 
Correspondence.)—Many amendments 
to the Farber-Babcock life insurance 
bill have been adopted, and the insurance 
committee submitted the bill again Tues- 
day of this week with somewhat brighter 
prospects for its passage. It is now pretty 
certain that preliminary term valuation 
will not be prohibited by the Indiana 
legislature. It is understood that Gov- 
ernor Hanly, while he does not favor the 
method personally, is convinced that with- 
out it a young company cannot hold its 
own with the older and larger institu- 
tions, and that its adoption would seri- 
ously cripple most of the Indiana com- 
panies. 
Objection of the Companies 

The omnibus bill, creating an insurance 
department, and providing for the super- 
vision and regulation of companies and 
agents, in the senate known as the Far- 
ber bill and in the house as the Babcock 
bill, has already been considerably 
amended, and is likely to undergo further 
changes if its sponsors succeed in pass- 
ing it. Indiana company officials are still 
emphatic in their contention that the bill 
cannot succeed, and several persist in the 
declaration that their companies will leave 
the state should it become a law. Others, 
however, do not speak so strongly, and 
two have expressed themselves as not 
opposed to the general terms of the bill, 
though they would like to have it 
amended in minor particulars. 


the bill the companies have proposed a 
substitute, called the Olive bill, which 
follows closely the wording of the orig- 
inal, except in the sections which the com- 
panies desire to defeat. The fight on the 
Farber-Babcock bill is being waged stren- 
uously, and there are. currents and coun- 
ter-currents which present surface indica- 
tions only here and there. 
Eastern Conspiracy Is Alleged 

One of the most-talked-of features is 
what is claimed by some of the local men 
to be a conspiracy on the part of the east- 
ern companies to cripple the Indiana in- 
stitutions by the passage of stringent leg- 
islation. It is charged that the Presi- 
dents’ Conference, headed by Paul Mor- 
ton of the Equitable Life, is taking a 
hand in the fight, and if this can be 
proved, the chances for passage of the bill 
are greatly lessened. If it can be shown 
that Governor Hanly is working with the 
eastern companies for the downfall of 
the Indiana companies, Indiana senti- 
ment will be against the bill. The presi- 
dent of the local association took a stand 
for the bill, and the “conspiracy by the 
eastern companies” is being worked for 
all that it is worth. The “eastern com- 


deal larger if the bill contained a provi- 
sion restricting preliminary term. So far, 
nothing has been introduced bearing on 
this question, though it would not be 
surprising if a modified preliminary 
term, or a “select and ultimate” bill were 
brought in before the close of the legis- 
lature, three weeks hence. 
State Life Probe a Political Move 


Until the investigation on behalf of 
the auditor by Attorney Noel, into the 
State Life methods, and which may be 
extended to other companies, was be- 
gun, the Hanly movement appeared to be 
losing ground. The Noel investigation 
is looked upon as a political move by 
Governor Hanly to show that there is 
real need for reform and stricter regula- 
tion. He aims his inquiry at the State 
Life because nearly all the other compa- 
nies openly follow its lead. Should the 
charges that Messrs. Sweeney and Quinn 
received $25,000 each for their votes as 
directors in the purchase of the State Life 
building be sustained, Governor Hanly’s 
position will be greatly strengthened and, 
per contra, should they be disproved their 
projection will have a boomerang effect 
on the so-called reform movement. 

Protest as to Great Power 


The principal objection which the In- 
diana companies appear to have to the 
Farber-Babcock bill is in the appointment 





of the new commissioner of insurance by 


In order to accomplish the defeat of’ 


pany” bogie, however, would look a great, 


Proposed Indiana Life Legislation 


the governor without ratification by the 
senate. The bill confers almost unlimited 
authority upon the commissioner and 
makes his term of office four years. Gov- 
ernor Hanly is unalterably opposed to a 
continuation of what he considers the 
loose methods of the Indiana companies 
and undoubtedly he would choose a man 
who would give them the strictest super- 
vision. The companies believe that he 
would regulate and supervise them out 
of business, and claim that the bill gives 
him not only executive, but legislative 
and judicial powers. Owing to the large 
number of Indiana companies which have 
been organized, some of them by men 
who undeniably have very vague ideas as 
to the proper functions and responsibilities 
of life insurance company management, 
the sponsors for the bill are impressed 
with the necessity for the very widest au- 
thority to be vested in the new commis- 
sioner. The companies say that there 
are already enough laws on the statute 
hooks, and that the auditor is showing 
his authority at the present time by the 
fact that he is conducting an inquisition 
into the Indiana company affairs which 
is as searching as could well be made. 
Farber-Babcock Bill 


The Farber-Babcock bill appears to be 
adapted largely from the insurance 
statutes of Massachusetts, Pennsylvania 
and New York. The amendments so far 
made have been in the nature of modi- 
fications suggested by the objections of- 
fered on the part of the companies. ' 
Sudlow, ex-president of the Inter-State 
Life, has been busily engaged in behalf 
of the companies in showing wherein the 
proposed measures would be harmful. In 
order to meet the argument that the bill 
would be legislation against the home 
companies, many of the sections have 
been amended to extend their features to 
other state companies as well. For ex- 
ample, the commissioner is given specific 
authority to summon officers of outside 
companies to Indianapolis for the taking 
of oral testimony. The home companies 
believe the extension of these features to 
outside companies will strengthen their 
defense and possibly array on their side 


organization of life insurance presidents, 
which they have heretofore believed to be 
encouraging the governor in his crusade. 

The more important sections of the In- 
diana bill are treated more or less at 
length in the following comment and re- 
view: 

Incorporated Agency Companies 


The companies are making a strong 
fight to retain the incorporated agency 
companies, by which stock is sold with 
insurance, and the Olive or company bill 
specifically provides that such companies 
shall be licensed by the auditor as agents, 
while the Farber-Babcock bill prohibits 
incorporated agency companies and pro- 
vides that no persons shall be licensed 
as agents except those “employed and di- 
rectly responsible to such life insurance 
companies, without the intervention of 
any subsidiary or intermediary corpora- 
tions, stock companies or agency compa- 
nies.” Mr. Sudlow, as adviser to the 
companies, argues that this would be 
class legislation, as fire and othér insur- 
ance companies now transact a great deal 
of their business through trust companies 
or agency companies of some description 
or other. 

Special Contracts 
_ The Olive or company bill prohibits the 
issuance of special contracts after Dec. 
31, 1907, while the Farber-Babcock bill 
does not actually forbid them, but hedges 
them about with such restrictions as prac- 
tically to destroy their utility. The com- 
panies in this bill are required to give 
a complete schedule of all commissions, 
dividends and other payments of any and 
every description whatever, paid upon any 
and all subsidiary or auxiliary contracts, 
commonly known as “special contracts,” 
and to give “the policy number of each 
policy written with such special contracts, 
the date and correct amount of each pay- 
ment, credit or deduction, and the nature 





of the services rendered therefor, which 


whatever strength there may be in the, 
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said schedule shall become one of the 
public records in the office of the com- 
missioner of insurance.” The Olive bill 
does not require this publicity, but merely 
provides for a statement of the gross 
amount of special contract dividends. The 
original bill first required also the name 
and correct postoffice address of each per- 
son receiving such payments, but this 
has been stricken out in the amended bill. 
“Commuted Premium” or “Dated Back” 

The Farber-Babcock bill requires that 
the companies shall so make up their an- 
nual statements that the portion of assets 
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ances with bank or trust companies for 
each month of the year, particulars as to 
death claims resisted, and the gain and 
loss exhibit, the Farber-Babcock bill pro- 
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kinds of business, and also showing the 
manner in which any general outlays of 
of the companies have been apportioned 
to each of such kinds of business.” 
Participating and Nonparticipating 
The Olive bill on this point says: “Any 
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company issuing both participating and 
nonparticipating policies shall make a 
separate statement of profits and losses, 
margins and expenses, as aforesaid, with 
reference to each of said kinds of busi- 
ness, and also showing the manner in 
which any general outlays of the company 
have been apportioned to each of such 
kinds of business. Said statement of 
profits and losses* on nonparticipating 
business shall be made solely for the in- 
formation of those holding participating 
insurance. No company making such re- 
port shall be required to account to any 
nonparticipating policyholder for any part 
of the profit arising from his policy.” 
Dividend Exhibit Provided For 

The following important information 
is also called for by the Farber-Babcock 
bill: (12) A statement separately show- 
ing the amount of the gains of the com- 
pany for the year attributable to policies 
written after Dec. 31, 1907, and the pre- 
cise methods by which the calculation has 
been made. (13) The rates of annual 
dividends declared during the year for 
all plans of insurance and all durations, 
and for ages at entry, twenty-five, thirty- 
five, forty-five and fifty-five, and the pre- 
cise method by which such dividends have 
been calculated. (14) A statement show- 
ing the rates of dividends declared upon 
deferred dividend policies completing 
their dividend period for all kinds of in- 
surance, and the precise methods by 
which said dividends have been calculated. 
(15) A statement showing all amounts 
that have been set apart or provisionally 
ascertained or calculated, or held await- 
ng apportionment upon policies with de- 
ferred dividend periods longer than one 
year, for all plans of insurance and all 
durations, and for ages of entry as afore- 
said, together with a precise statement of 
the methods of calculation by which the 
same have been provisionally or other- 
wise determined. (16) A statement of 
any and all reserve of surplus funds held 
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by the company and for what purposes 
they are claimed respectively to be held. 
Mr. Sudiow’s Objection 
Mr. Sudlow, in provision fifteen, ob- 
jects to the requirement for a dividend 
showing before the end of the third year, 
and says: “No life insurance company 
can pay a dividend at the end of the first 
policy year, unless it takes the money 
belonging to the old policyholders to pay 
said dividends with, and no company 
should be required to apportion or pay 
any dividends prior to the third policy 
year.” However, there are many actu- 
aries who: maintain that under the pre- 
liminary term plan it is possible to pay 
a dividend each year from the first. 
Objections to Farber-Babcock Bill 


The Olive bill especially provides that 
the duties of the insurance department 
shall be administrative and not judicial, 
which is an important point at this time, 
when the question has arisen as to how 
far an insurance commissioner is justi- 
fied in going in the regulation of the com- 
panies. The companies undoubtedly have 
some reason in their objection to the 
Farber-Babcock bill, when they say that 
it was drawn by lawyers and not by in- 
surance men, and is consequently un- 
wieldy. The committees in both houses 
are made up largely of lawyers, and while 
this is an advantage from a technical and 
legal standpoint, a number of the sections 
are plainly more cumbersome than is nec- 
essary to carry out their purpose, and in 
some instances place an unnecessary bur- 
den of detail work upon the companies. 


Bill Should Be Less Burdensome 


The feeling even among the well-wish- 
ers of the bill is that it could be made 





; WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sell 
LIFE Insurance without “Agency Co.’ 
Stoek or ‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 
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WAN'T ED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 
by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of The Western Underwriter 








145 La Salle Street Chicago 
less burdensome, without affecting its ’ 
age gt Pe Pe yr so a —_ NASH’S 
ave, it is felt, been in the right direc- . : i } 
tion’ and many of the objections have |GOMDINed Application Register 
been removed. The first bill required, 
for instance, that not only all the policy AND 


forms, rate books, estimate sheets and 
all official statements used by the com- 
pany should be passed upon by the com- 
missioner and kept on file in his office, 
but that all literature issued should be 
first approved. This has been amended 
by omitting the word literature. While 


this section is a very effective preventive | 


of deception and misrepresentation, it 
would appear that it is somewhat too 
sweeping. The unlimited power of the 
commissioner is shown by the authority 
given to him to summon officers of out- 
side companies to Indianapolis and take 
their oral testimony in regard to their 
affairs. 





Mix brains with your enthusiasm. 


ACCOUNT BOOK 


For the Use of Life Insurance Agents 


ENDORSED BY COMPANIES 
INDISPENSABLE TO AGENTS 


Shows all details connected with the 
application ; a record of all notes; com- 
plete record of account between agent and 
company; recapitulation of year’s busi- 
ness, month by month; has room for 
144 applications. Lastsfrom one to two 
years, 


Price $1.10 postpaid 
The Western Underwriter Co. 





145 La Salle Street, Chicago 
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HEART TO HEART TALKS WITH 
THE LIFE INSURANCE AGENTS 


Many agents are merely story tellers 
or orators, messengers, as it were, to glo- 
rify their companies. They lecture and 
explain, but do not close. What a pros- 
pect thinks of an agent matters but little 
unless he gives the latter some business. 
Many a political orator is not able to 
convince men and make them vote his 
way. A prospect’s good will should be 
coined into applications. Prospects do 
not sign up voluntarily. The agent often 
stops at the all-important stage and seeks 
other pastures. The agent needs nerve 
for the closing process. An embarrassing 
silence kills a deal. While the prospect 
is pondering is the time to hurl some 
hard blows. 





& 

Frank E. Long of Chicago, in Sales- 
manship. says there are four vital fea- 
tures in closing sales. First, the prospect 
must be made to pay attention to the 
proposition presented. Second, his inter- 
est must be aroused. Third, this interest 
must be turned into a desire for posses- 
sion, and finally, this desire must take the 
form of resolve. 

It is not the man who makes the most 
calls who is the most successful. What 
he says and does must arouse interest 
and finally lead on the sale. 


og 

The successful agent needs always to 
increase his powers. Ambition is stimu- 
lated as a man finds his closing ability 
develops. When he realizes he can over- 
come objections and conquer prejudices, 
he is mounting the heights. He gets to 
that stage where he does not hesitate to 
match his wits against the brightest men. 

Every prospect approached should mean 
more effective weapons in an agent’s 
hands. An agent must be a student as 
he works. He should grow in the knowl- 
edge of men and methods, acquire a confi- 
dence and increase the value of his serv- 
ices. Resourcefulness comes with the 
right experience. 

The salesman who goes at his work 
with a frank, manly, honest spirit will 
leave a good impression. Confidence in 
one’s ability is not disgusting assertive- 
ness. Aggressiveness should not be car- 
ried to the point of trouble making. Po- 
lite deference is a good quality to culti- 
vate. 

The agent who can properly size up 
his case is able to present a naturally at- 
tractive proposition. Your business will 
help his. Let him know he is dealing 
with an honest man. 


A rebater is not a salesman. When he 
offers to divide commissions he becomes 
a parasite. He acknowledges his goods 
are not worth the schedule price. He 
steals from others. It is the most open 
confession of weakness. He lacks faith 
in his company and his proposition unless 
he demands the full value. Don’t argue 


price. There should be no argument 
about it. It is worth the full value or 
nothing. 


A salesman should have something of 
the sportsman’s spirit, the desire to win 
for the sake of winning. An employe 
may not have the same interest in sales 
as the employer, but unless he goes at thee 
sale with the same spirit and confidence 
of success he will never be an employer. 
The habit of doing’s one’s best is the 
one for the agent > cultivate. 


Why so many lapses? Many are due 
to the way the policies were sold. If a 
man is dissatisfied with his bargain, if 
he becomes suspicious of the agent, if he 
got it cheap, he will lapse. A lot of 
promises that cannot be met, misrepre- 
sentation, or not explaining all the fea- 
tures of a contract, allowing the policy- 
holder to discover the hidden features 
later, will result in lapse. Let a policy- 
holder feel he has been imposed on and 
he becomes the company’s enemy. The 
agent who desires to build up an increas- 
ing trade will sell his business on the 
square. He may not make a big show, 
but he will sell policies that stick and 
secure a clientele that believes in him. 

Some agents overload a_ policyholder 





and when he is squeezing to pay the pre- 
mium he will lapse. It pays an agent to 
study the causes of lapses in order to 
—— them by selling policies prop- 
erly. 


Unless a salesman can make his work 
a pleasure he is in the wrong place or is 
in an erroneous mental attitude. There 
is nothing that drains a man’s enthusiasm 
and capacity as feeling the burden of his 
toil. If an agent simply hates to go to 
his office or dislikes still more to start 
the day’s canvass his worth is at an end. 
This leads to half-hearted effort and work 
becomes a hardship. Along this line, W. 
P. Minnick of Corliss, Coon & Co. says: 

“Tf you don’t like your work you are 
going to have lots of trouble, for most 
of us will keep on working whether we 
like it or not. It will help you to suc- 
ceed if you like your work; if you are 
loyal to your employer; if you work with 
equal earnestness and cheerfulness; if 
you show a genuine willingness to learn 
from anybody; if you learn to work with 
as much rapidity as is consistent with ac- 
curacy; if you admit mistakes when you 
make them and take pains to avoid mak- 
ing the same mistake twice; if you bear 
a good will and helping hand to your co- 
workers; if you exclude personal affairs 
and interests from your mind during 
working hours, and get into the habit of 
concentration; if you are industrious— 
always; if you are punctual—always; if 
you resolve to earn an advance in salary 
not to wait for it.” 


STOCKHOLDERS’ INTEREST IN 
UNION CENTRAL'S SURPLUS 


The examiners of the Ohio depart- 
ment make the following interesting 
comment on the relations of stockhold- 
ers of the Union Central Life to the 
company’s surplus: 

This company was organized under 
the general laws of Ohio in 1866 with 
authorized capital stock of $500,000. 
Article 1, paragraph 1, of the by-laws 
of the company = provides: 

The amount of the capital stock, by act 
of incorporation authorized at $500,000, 
shall be limited to $100,000 until otherwise 


determined by vote of the holders of a 
majority of the stock. 


_ The $100,000, which is fully paid, 
is divided into shares of $20 each. The 
following are paragraphs 1, 2 and 3, 
Article 11, of the by-laws: 


1. A semiannual dividend of 5 percent 
shall be made on the stock, to be payable 
on the first day of April and October, an- 
nually. 

2. The only other dividends that may be 
made to stockholders shall consist of the 
profits derived from policies issued without 
profit to policyholders. These dividends 
when made shall be declared on the first 
day of April annually. 

3. From the residue of the profits arising 
from the mutual business, after the pro- 
visions indicated in Article VI, the board 
shall annually, in the month of January 
declare a dividend to the mutual policy- 
holders, according to the kind and class of 
each policy; or place to the credit of the 
policy its equitable proportion of the un- 
divided surplus, which shall be payable ac- 
cording to the terms and conditions of the 
policy. 

The following are paragraphs 4 and 
5 of Article VI of the by-laws: 

4. From the general funds of the com- 
pany the board shall make the following 
provisions: 

First: To pay the necessary expenses of 
conducting the business of the company 
and all approved claims resulting from 
death and matured endowments. 

Second: To establish and perpetuate a 
reserve fund sufficient to cover all out- 
standing risks, according to a 4 percent 
reserve standard, and other obligations. 

hird: To established and perpetuate a 
surplus fund in such sum as may, in the 
judgment of the board, be necessary for 
the security of the company. 

5. From profits arising from the business 
the board shall annually declare the divi- 
dends provided for — II. 


an 


Notwithstanding dividends to stock- 
holders have been limited to the semi- 
annual dividend of 5 percent, the ques- 
tion whether the nonparticipating bus- 
iness had resulted in profit or loss was 
deemed of sufficient importance that the 
superintendent in 1900 directed the ex- 
aminers to ascertain the status of that 
account. It was found, however, that 
no separate account of the stock or 
nonparticipating business was kept by 





ANNUAL STATEMENT 
OF THE 


Michigan Mutual Life Insurance Co. 


For the Year Ending December 31st, 1906. 





ASSETS 


Fe Ra eer eee .* 
First Mortgage Liens on Real Bstate........ 
Real Estate, including Home Office Building, cash value 
Loans to Policy-Holders, secured by Reserves 


Agents’ Balances 
Bonds, cash value 
Loans on Collateral 


Total Assets 


eee eee eee eee ee eee ee eee ee eee eee eee ee eee ee ee es 


eee eee ee eee eee ee eee eee 


Interest due and accrued............seeeeee 
Rents due and accrued...........ccessecees 
Net Outstanding Premiums secured by Reserve Fund 
Net Deferred Premiums secured by Reserve Fund 


eee eee eee eee eee eee ee eee eee ee eee eee ee eee ee 


eeecsccebecescccee cee $ 181,051 62 
3 58 


ee eeresvccsccecesecene 7,997, 


eee eee eee eee ee 


eee e we eeene 


LIABILITIES 


Amount of Reserve Fund, American Table, 4% and 3%% from 
03 


Jan., 


Death Losses, 
All other Liabilities 
Surplus 


eee eee eee ee eee) 


Total Liabilities 


eee eee eee ee eee eee ee eee eee 


Premiums Paid in Advance...........+-++++ 
Dividends on deferred premiums..........ccecccceccescccssccces 
UnoMicially reported... ..ccsccccccsccccveccccsces 


eee eee ee eee eee eee ey 


$9,902,754 77 





Increase in Assets - . ° 


Increase in Surplus = - 


Policies in force December 31, 1906 - . « 
Amount Insured thereby, including Additions, 


Total Amount Paid Policy-Helders since Organization, 


$454,947.57 
$15,269.93 
7 


- 35,78 
$49,740,083.87 
$14,092,933.18 





O. R. LOOKER, President. 


A. F. MOORE, Secretary. 


THERON F. GIDDINGS, Gen’! Supt. of Agencies . 





F. A. Grafe, Gen’l Agent, 213 Johnston Bldg., Cincinnati, Ohio. 





the company and therefore no report of 
the profit or loss or volume of this 
business could then be made. In his di- 
rections to examiners in 1901 and sub- 
sequent annual: examinations, the super- 
intendent repeated «his demand and 
means of making such report were con- 
sidered by examiners and officers of. 
the company, and in 1904 the depart- 
ment actuary made an_ investigation 
with a view to reporting the state of 
account of this nonparticipating business 
and of eliciting facts upon which it 
might be determined whether stockhold- 
ers could, if they so determined, ap- 
propriate any of the surplus and if so 
the amount that could be claimed by 
them, but he was unable to make such 
report. To make even an approximate 
estimate of the profit or loss on this 
business was so ‘perplexing and time 
consuming that it was not until 1905 
that any such report was made and 
that was by the company’s actuary. Ac- 
cording to that report, of the $216,655,- 
628 total policies in force, $49,107,831 
was nonparticipating, and, according to 
that report, there was a loss on the 
nonparticipating business up to Dec. 31, 
1904, of $95,082. This statement of loss, 
however, cannot be regarded as more 
than an estimate, and even though the 
nonparticipating business were kept 
separately on the company’s books, no 
such exact account of the profit and 
loss on such business could be made 
as in case the company were operat- 
ing that business alone, for the ele- 
ments in the surplus are so complex 
as to practically forbid accurate an- 
alysis, and there are items, like gen- 
eral expense, general profit ,and loss, 
which can only be apportioned upon 
estimates where approximation must de- 
pend upon the person making thé es- 
timate. 
a 


Further investigation will be made 
with a view of testing the figures in 
the report referred to and carrying the 
report to a later date. That report in- 
dicates that on Dec. 31, 1904, there 
were no “profits derived from policies 
issued without profits to the policy- 
holders.” If that is true and it should 
be true up to this date that there are 
no such profits, then the stockholders 
can claim none of the present surplus 
beyond the 5 percent semiannual div- 
idend, for the by-law is a stipulation 
as to the rights of existing policyhold- 
ers and against claims of stockholders, 
and no amendment of the by-law by 
stockholders could alter such stipula- 
tion. 

If, however, it could be shown that 
there has been a profit on the nonpar- 
ticipating business which has_ contrib- 
uted to the present surplus, it would 





seem nevertheless that such profit could 
not now or hereafter be paid in div- 
idends to stockholders, for the by- 
law provides that dividends from such 


profits shall be declared on the st 
day of April annually, and it would 
follow that not having declared the 


dividend at the appointed time, the 
company has committed itself against 
the appropriation of any such profits 
existing at the times designated, and 
no amendment of the by-law by stock- 
holders can enlarge their rights in that 
behalf. 

This investigation has been made in 
order that the relations of stockholders 
and policyholders to this nonparticipat- 
ing business may be considered, and in 
order that if it should be found that 
any of the present surplus has arisen 
from profits on nonparticipating poli- 
cies, and the same is subject to appro- 
priation by stockholders, that the 
amount be ascertained and charged -as 
a liability under “Unpaid dividends to 
stockholders.” 6 


While the examiners have, of course, 
mo power to adjudicate the matter, it 
seems that these propositions are in- 
disputable : 

First — Stockholders cannot now or 
hereafter appropriate any of the sur- 
plus of Dec. 31, 1905, in excess of the 
5 percent semiannual dividend on the 
present stock of $100,000. 

Second — Stockholders cannot appro- 
priate future surplus accruing from par- 
ticipating business now in force in ex- 
cess of the 5 percent semiannual div- 
idend on the present stock of $100,000. 
_ Third —As against holders of partic- 
ipating policies now in force, stock- 
holders are limited by the by-laws to 
the 5 percent semiannual dividend 
on the present stock and future profits 
on nonparticipating business. 

Fourth — While the by-laws might be 
amended so as to give stockholders 
a larger claim on surplus arising from 
profits on participating business there- 
after written and more capital stock 
might be issued and dividends on such 
increased capital declared from profits 
on participating business thereafter is- 
sued, no such amendment or increase 
of stock could enlarge the claims of 
stockholders on profits from participat- 
ing business now in force beyond the 
5 percent semiannual dividends on the 
present $100,000 stock. 

Fifth—There being no separation of 
the nonparticipating from other business 
on the books of the company, it is 
difficult and perhaps practically im- 
possible to make a reliable profit and 
loss account of nonparticipating bus- 
iness. 

Sixth — If the company should under- 
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take to keep a separate account of such 
business on its ‘books, nevertheless, in 
view of the large volume and complex- 
ity of its business and the necessary 
intermingling of the two classes of 
participating and nonparticipating busi- 
ness in any company which does both, 
no precise separation and statement of 
profits and losses in the two classes could 
be made. 

Compared to the amount written in 
former years, but a small volume of 
nonparticipating policies has been writ- 
ten in recent years and such policies 
are now issued only when demanded 
by persons who desire them in prefer- 
ence to participating policies. 


TRAVELERS STATES USES OF 
THE RENEWABLE TERM SYSTEM 


The Travelers gives the following uses 
for the renewable term policy: 

For the man who has not yet made 
up his mind as to the form of insurance 
he wants. And there are many. 

For the man who is starting in business 
and needs money for the moment to keep 
it going, but wants insurance and the 
open door for a future choice. 

For the may who is financially tied up 
temporarily. 

For the young man just starting out 
in life, and 

For the man who is carrying consider- 
able. insurance but wants to build up 
protection with his financial progress. 

The renewable term policies are great 
stop gaps. 

They take a man under cover, give 
him the amount of insurance adapted to 
his requirements at a very small cost and 
keep open for him the door to the more 
standard forms of policies until he can 
march through it. 

There are hundreds of men in these 
different classes who remain underin- 
sured. There are hundreds on your list 
of prospects whom you have been unable 
to insure on other forms who will wel- 
come the chance of this kind. 

When a man has bought and paid for 
this you can call upon him again, explain 
that the twenty-payment life 1s more en- 
during and satisfying and offer to take 
the five or ten year term policy and 
allow him wnat he paid for it in ex- 
change for, say, the twenty-payment life 
for an equal amount of insurance, asking 
him to pay us the difference in premiums, 
with 5 percent interest on that difference, 
and this without medical examination or 
red tape of any kind. ; 

You are doing a great service to the 
man by starting him on the road. You 
are protecting him and you are estab- 
lishing a business that in a great majority 
of cases is going to come on to the more 
established forms year by year. 


NOW IS THE ACCEPTED TIME 
TO ELEVATE THE BUSINESS 


Many life insurance men feel that now 
is the time to get the business on a 
higher plane. If the opportunity is not 
grasped, it may never come again. 

It must be acknowledged that life in- 
surance as a business, as distinguished 
from a profession, has been for years on 
the rapid decline. It may never reach 
the heights of a profession, but at least 
the men in the work can keep the’ ideal 
in view. 














The class of men in the business have 


discredited it. High commissions have 
drawn into the vortex of competition 
agents who have turned it into a de- 
bauchery of clean methods. 


< 

The companies have been mostly re- 
sponsible for the class of agents that 
have gotten into the business. By paying 
them high commissions they have ino- 
duced methods in the business which 
brought about demoralization, and that 
have caused the public to look upon life 
insurance in a false light. Speculative 
Practices have been in’ vogue, deceptive 
policies and schemes have been intro- 
duced, leading to gross misrepresentation 
The honest agent has been confronted 
with the worst possible class of com- 





petitors. Extravagance has been one of 
the main features of field work. Agents 
in their greed for business, goaded 
by the home office, having before them 
large bonuses and rewards, have used 
methods that would not be countenanced 
in an ordinary — 


One of the worst features in the field 
is the large number of men to whom 
compensation is paid, who are not en- 
titled to a cent. In every large business 
house commissions are divided 
someone who can give information. In 
barber shops, cigar and news stands and 
the like there is always someone who is 
endeavoring to talk life insurance. Thus 
the ignorant solicitors and helpers have 
multiplied. 

Commissions have not only been di- 
verted to the assured, but to those who 
should not receive a cent. There are 
cases where helpers give a legitimate serv- 
ice and are entitled to compensation, but 
the great body of steerers, cappers and 
helpers are barnacles on the business. 
The legitimate agent, who is giving his 
time to the business, is thus forced to 
divide his wage. 

The introducing of false competitive 
methods, the use of ignorant helpers, and 
the number of deceptive policies and 
schemes on the market have served to 
fill the public mind with disgust, as to 
the way life insurance is sold. 

= 


Line up the agency forces of any com- 
pany and find out how many agents are 
able to analyze a case carefully. Are 
they able to tell why this man should be 
sold a term policy, another a life policy 
and still another an endowment? Why 
should one man have an installment pol- 
icy and another not? Business men have 
plainly seen that large numbers of agents 
were merely selling the policy that paid 
them the highest commission, regardless 
of the needs of the case. They have been 
insulted by having ignorant men approach 
them for business. They have seen that 
hordes of agents are not acquainted with 
the insurance business. They are not ex- 
pert. These business men go to a lawyer 
for an opinion that fits the case. They 
go to a doctor and expect him to diagnose 
their case with the best of his knowledge 
and experience. The life agent, as a 
rule, is not able to advise a man what 
kind of a policy he needs. The agent 
has looked at the commission rather than 
at the prospect. 

& 

_ The time has arrived to weed out these 
ignorant, selfish and demoralization pro- 
ducing agents. Let the commissions go 
to the men in life insurance who are 
giving it their time and study. The com- 
panies owe it to the public to send to 
them capable, intelligent, conscientious 
agents. The man who pays a premium 
is willing that the agent should earn his 
commission, but he is not willing that it 
be diverted to others, who had no interest 
in his case, except the part of the com- 
mission. 

Fire and casualty insurance is on a 
much higher plane than life insurance, be- 
cause the men in these classes are a bet- 
ter class of agents, more expert, do not 
misrepresent, as a rule, and give to their 
customers the best aim they possess. 


With the changes that have come into 
the life business the opportunity is at 
hand for companies and managers to 
clear the decks of the men who have in- 
fested the business and brought it into 
disrepute. The life agent will be - well 
paid for his service if he keeps what he 
legitimately earns. He should not be 
forced to divide it with men who have 
rendered him no real service. He has 
done the work and closed the case. He 
should be paid enough so that he can 
give his client a similar service as is 
rendered by the lawyer or physician. 





Only by concentration can you work 
out a satisfactory system. Get your 
mind on it and keep it there. Watch 
every point—take care of every detail. 
Follow up your men. Never stop 
pounding—never let up. Hang on with 
a bulldog grip until you get the thing 
done.—Success. 
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The Man That Sells The 
INSURANCE 


SHOULD COMMUNICATE WITH 
THE COMPANY THAT HAS NO 
GENERAL AGENTS, THE 


Pittsburgh Life & Trust Company 
Pittsburgh Life Building 
Sixth and Liberty Sts. | PITTSBURGH, PA. 


The Non-Estimator 


Entirely New Policies (New York Stand- 
ard) by THE WASHINGTON LIFE Insur- 
ance Company of New York. The People 
Have Been Clamoring for LOW RATES and 
HIGH GUARANTEES. WE HAVE THEM. 

Capital Stock $500,000. Surplus In- 








{teased $400,000 in 1906. Assets, 1814 Mil- 
cions 

CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates and Commissions. Our new line of 
UICK sellers. Address, 
r. E. C. SKINNER, General Manager, 
601 Unter Trust Bidg., CINCINNATI, OHIO 


An Agent's statement of 


A Square Deal 


“I will remain loyal to you and the Home Life 
Insurance Company of New York. You have be- 
frieuded me in time of need and business Ceqgeasion 
and I HAVE NOT nor will I ever forget it. Friends! 
I have received a number of letters from the er- 
ent Companies offering h commissions. I have 
not answered one, no, not even given them a 


thought. I think too much of the company I rep- 
resent to make a change.” 


TO 
W. A. R. BRUEHL & CO., General Mgrs 
4th National Bank Bidg., CINCINNATI, OHIO 


THE OLD RELIABLE 


MICHIGAN MUTUAL LIFE 


INSURANCE COMPANY 
of Detroit, Michigan, 


Stends for RIGHT, JUSTICE and PAIR DEALINGS 
in all ite transactions. 


Is on Deck forGoed Busi- Liberal Commission on 





ness and Responsi- Non - Participating 
bie Agents Plans 


New men or producers making changes will find 
it advantageous to communicate with 


E.H. ELWELL,Mgr. W.A. COURTRIGHT, Asc. Mgr. 
315 Dearborn St., Chicago. 





Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


OUR 


























Clear. Reasonable 

Policies Contracts 
‘THESE FACTS stand forth 

with deservi import- ALWAYS 
ance in all UNION MUTUAL | .A PLACE 
forms. The Policies are well FOR 
known for simplicity and | FAITHFUL 
plainness; the Contracts, for WORKERS 
sincerity and fairness in the 








treatment of agency requirements. 


Union Mutual Life Insurance Co. 














Phenix Mutual Life Insurance Co. ae 
Write Either 
oe Bison D. Scoble usta ite Brondy, Nis 
Write Home Office. 
1860 47th Year 


1907 


Home Life Insurance Company of New York 





GEORGE B. IDE, President 


Assets, $19,009,550.82 
Dividend-Endowment Fund (Deferred Dividends) 
Net Surplus, e s 


Insurance in Force, ° i 


LIABILITIES, $17,925,901.84 
idend-Endowment Fund) 


rn Dividend 

: edeang $1,621,413.00 
: : 1,083,648.98 

' : ; 86,1 13,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 


New York Sun, 14-12-05. 





THE YEAR !906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 





Provident Life am Crust Company 


OF PHILADELPHIA 


Insurance in Force, $187,670,839.00 
The NEW POLICIES of the Provident are un- 


ouppees for conciseness and simplicity of f 
and for adaptability and liberality P all <esentials. 


Assets, $61,639,557.56 
The premium rates of the Provident are exceed- 
ingly low and are still further reduced by large 
annual dividends, 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yercer & Exrtm, General Agents, Western Ohi - 
S. S. Sarrotp, General fo Eastern Otto 

. W. Croox, General Agent - - - 
ames W. Janney, General Agent <a 


ASSETT & Resse, General Agents, - - + «+ 





WANTED 


, 
INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 


312 Union Trust Building, Cincinnati, Ohio 
- » 706-710 Garfield Building, Cleveland, Ohio 


- - 720 Spiteer Buil . Toledo, Ohio 
- «+ «© 825 Marquette Build Chicago, Ill 
+ + 44 Home Bank Building, Detroit, Mich. 








66 Broadway, New York 


YOUNG MEN—MAKE MONEY 


here are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money 
They have most varied 
forms of policies and 
advantageous con- 
tracts with liberal 
commissions. 

The attention of 
young men, particu 
oung men start- 
ing in business, is 
“oem sought. 

rite for full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americe 
tocorporsted as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, KN. J. 


THe Net. 
—* 
PRUDENTIAL ; Se 


STRENGTH OF 
GIBRALTAR 
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Among the Companies 





An agent writes us to know the distinc- 
tion, between the “common” and “pre- 
ferred’’ dividend policies of the Northern 
Life of Chicago. The first is the ordi- 
mary annual dividend policy. The “pre- 
ferred” dividend gives the assured the 
preference over stockholders in the dis- 
tribution of earnings. It gives an an- 


nual dividend of a paid-up addition of 
$10 on a $1,000 policy. This is credited 
each year before any stock dividends. 
Further dividends are given if earned. 
The following are the preferred dividend 
rates: 


Ord. L. 20-P. 15-P. 10-P 
29.65 35.97 $ 48.95 

31.65 38.37 52.17 

34.57 41.84 56.81 

38.11 45.97 62.28 

42.43 50.90 68.69 

47.94 56.96 76.30 

55.07 64.45 85.27 

64.66 73.97 95.94 

ecccee 86.51 108.85 





The following table illustrates the addi- 
tions during the premium-paying period 
in case of a Travelers’ 20-payment life 
contract of $1,000, with 3% percent guar- 
antees, issued at age 35. Premium the 
first year, $38.34. If, instead of taking 
the guaranteed reduction of 23.9 percent 
after the first year, making the subsequent 
premiums $29.18, the insured will pay the 
first-year premium of $38.34 throughout, 
the following paid-up additions are guar- 


anteecd: 


Annual *Total 


During Additions Additions 
Sh PO adevecscsereteceeed $21 $ 21 
3d wy Cee deanceskbebeusses 21 42 
Me ‘adbeneedecocenedoces 21 63 
SOS sienc waters et scenees 20 83 
SE. — sedececdsovesoesesne 20 103 
TE  cccennconeccecccdcoee 20 123 
Sh cakes sires stewenkese 19 142 
BE set rccenndcsovsseece 19 161 

Se "pc éee dash sapennsrets 18 179 

enc eedenbenaietees 18 197 

SE. To. cavers? cheaspacetens 18 215 

Se de naaapateshsemeie we 17 232 

i " wbededcdbeduvecendens 17 249 

SD | Somivesiekiwenseenes 17 266 

Pn. .° ssuqddobe cuvaeeuceee 16 282 

Pt ! vie egareatnes sodas 16 298 

~ ceenbieceivaeecupes 16 314 

ry  " xedanbeneetsecosenes 16 330 

SS”  “advabbacuercee doves 15 345 


*Payable at death. 

At the end of twenty years the total 
insurance of $1,345 would be continued 
without further sqyment of premiums. 


The gross rate of interest earned by 


the Mutual Benefit in 1905 and 1906 
was: 

1905 1906 
On reserve fund.........seeeeeees 5.06 5.14 
On invested assets (par values).. 4.85 4.90 
On invested assets (mkt, values). 4.78 4.85 
On total assets (par values)..... 4.68 4.75 
On total assets (market values). 4.61 4.70 


The net rate of interest, ascertained 
by deducting investment expenses from 
the gross interest earnings, was: 


1905 1906 
On reserve fund .......eceeeeeees 4.81 4.88 
On invested assets (par values).. 4.61 4465 
On invested assets (mkt. values). 4.54 4.60 
On total assets (par values)...... 4.45 4.51 
On total assets (market values).. 4.39 4.46 


Note.—Investment expenses are com- 
puted as equal to one-sixth of 1 per- 
cent of the invested assets, plus real 
estate taxes and expenses. 

The net interest earned in 1906 was 
equal to 108.47 percent of the amount 
required to sos ao policy reserve. 


The Bankers Reserve of Omaha’s 
death rate for 1905 was 3.99, and for 
1906 2.77 per 1,000 lives at risk. It 


carried last year 6,384 policies to the 
amount of $16,256,555 of insurance and 
had fourteen deaths. 

+ 


The prospectus of the Columbus Mutual 
Life of Columbus, O., shows the follow- 
ing as its plans: 

There shall be two funds, known as the 
contingent and deposit, to be created as 
follows: The contingent fund shall con- 
sist of the first annual premium paid by 
all policyholders and é percent of all 
subsequent premiums. From this fund 
shall be paid all the expenses of the com- 

any. he deposit fund shall be created 

y the payment thereto of 94 percent of 
all second and subsequent premiums and 
also the net interest earnings upon this 
fund, the net earnings from the invest- 





ment of this fund, all gain from lapsed 
and surrendered policies. and a quin- 
quennial dividend from mortuary savings. 
There shall be no payments from the de- 
posit fund to any others than policyhold- 
ers, except investment expense and taxes. 

Dividends may be drawn annually or at 
any periods selected by insured. Life poli- 
cies paying annual dividends shall bear 
a guaranteed dividend not less tnan 20 
percent of the annual premium, which 
dividends shall be derived from excess 
interest, agency and expense savings, and 
a special mortuary savings dividend which 
shall be declared quinquennially. At the 
option of the insured all earnings ap- 
portioned in excess of the amount re- 
euired by the guarantees stipulated in the 
policy may be withdrawn from the deposit 
fund in cash annually or may be used 
to reduce the premiums on the policy. 
Dividends upon investment policies will 
be paid at the period selected. Should 
death occur during the period all divi- 
dends earned and declared will be paid in 
addition to the face of the policy. An 
individual account shall be kept with all 
the policies and a statement furnished, 
upon request, at any anniversary after 
the first. 

When the credit of the policy in the 
deposit fund is sufficient to provide a 
paid-up policy for the face thereof, it 
shall become paid-up and participating, 
upon the request of the insured. When 
the credit to the policy in the deposit 
fund amounts to the face thereof, the in- 
sured may surrender the policy and re- 
ceive the amount in cash. 

In any settlement under the nonfor- 
feiture or loan privileges during the first 
ten years the cash value of the policy 
shall be 80 percent of the amount to the 
credit thereof, in the deposit fund, and 
in any settlement after ten years the cash 
value shall be the entire credit of the 
policy in the deposit fund. 

Total disability waives further payment 
of premiums. 

+ + 


James Cassidy of New York City 
took a $1,000 ordinary life policy in 
1844 in the Mutual Life. The premium 
was $20.40, age 25. He paid $1,285.60 
in premiums. Dividends apjlied to re- 


duce premiums were $355.69. Here are 
the results of the policy: 
Original insurance ........-.eseees- $1,000.00 
Dividend additions declared on 
DOMGG héc crcccssvecdsscecsscsscees 2,203.76 
Policy and additions............. $3,203.76 


Additions surrendered to pay pre- 





DD ov 6 6s0 0 cwebresbavedcerseave 459.76 
Amount of claim paid by com- 
OE 62.65 6.52600 .600b5 6 sdaes cons $2,744.00 
Net amount of premiums paid by 
DRMOOE 2.cic cckdceesadvcessacccewece 929.51 
Returned to estate over cost...... $1,814.49 


In 1847 Mr. Cassidy took an addi- 
tional policy of $1,000, on which he paid 
a yearly premium of. $22.40 until, in 
1876, when, as in the first instance, he 
began to apply the dividends to that 
purpose. Sixty premiums in all were 
paid, amounting to $1,344, and the cash 
value of dividends applied was $386, 
making the net cost in cash $958. As 
a death claim this policy of $1,000 
amounted to $2,555, or $1,597 more than 
the net cost in premiums paid. 





RATES ON REDUCING PREMIUM POLICY 


The rates on the Illinois Life reducing 
premium policy, ordinary life, being non- 


participating, are as follows: 
After After 





Age. Ist Yr. lst Yr. Age. Ist Yr. ist Yr. 
ere $19.49 $16.45 41 .....$33.98 $29.19 
| Nee 9.93 16.92 42 ..... 35.20 30.27 
23 20.388 17.31 43 ..... 36.50 31.42 
24. 20.86 17.723 44 ..... 37.89 32.64 
25 ie ies ee Peer 39.35 33.92 
26 . ae 8 8 ae 40.91 35.30 
27 22.42 19.08 47 ..... 42.59 36.77 
28 ey er’ eee 44.36 38.34 
29 23.59 20.11 49 ..... 46.25 40.00 
30 24.23 20.67 50 ..... 48.25 41.77 
31 24.90 21.25 51..... 50.39 43.65 
32 25.60 21.86 52 ..... 52.67 45.66 
33 . 26.34 22.61 563 ..... 55.10 47.81 
we esuue SY.13 SBD 86. ..05. 57.69 50.09 
es 27.95 23.91 55 ..... 60.54 52.54 
36 28.82 24.67 56 ..... 63.40 65.14 
eee 29.73 25.47 6&7 ..... 66.55 57.93 
Oe avads 30.70 26.82 58 ..... 69.92 60.91 
| ew he ec eee 75.53 64.10 
SO canes 32.82 28.18 60 ..... 77.38 67.50 

Judgment is the best protector of 
energy. 





Are You Fixed for the Future? 


If not, why not investigate the opportunities offered by a well equip- 
ped new life organization operating upon regular life plans with meth- 


ods properly adjusted to 
and up to date, none 
surely attests. 
of Ohio. 


meet modern conditions? Policy forms new 
more attractive, as present production most 


Operations for the present confined to the State 


Information cheerfully supplied by writing 
LOT H. BROWN, Sup’t of Agencies 


The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 





MANAGERS WANTED 


For Fort Wayne and Indianapolis, Ind.; Dayton 


Youngstown, 


Akron and Springfield, Ohio 


Address: Agency Department 
Reliance Life Insurance Company 


Tames H. Reed - 


Paid Up Capital 


Pittsburg, Penna. 


President 


$1,000,000.00. 





RESPONSIBLE AND TRUSTWORTHY Operates Only 


AGENTS 


Absolutely Safe Insu 


WILL FIND In 
: IOWA 
Integrity and Economy of Management ILLINOIS 
Policies Plainly Drawn and Easily Understood 
Policies Bearing Annual Dividends INDIANA 
rance, butjat the Lowest MICHIGAN 
it Possible Cost OHIO 
is PENNSYLVANIA 
si bite MISSOURI 
THE EQUITABLE LIFE OF 10wa ~4NSAS 
<a DES MOINES ime arg 
dicta SOUTH DAKOTA 
To jsuch Agents;Definite )Territory ‘and_Long’;Renewal ; MINNESOTA 
Contracts will_be’ given #24 WASHINGTON 





== MINN 
LIFE INS 


ESOTA MUTUAL 


URANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 


is doing and how 


it treats its field forces. If your antecedents 


will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, 
Assistant Secretary 


Actuary and 


FRANK E. HITCHOOX, Field Manager 
WM. D. 2nd ‘V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 





19th ANNUAL STATEMENT 


Security Mutual 
Life Insurance Company 
Birmington, N. Y. 


CHARLES M. TURNER, Pr 


Admitted Assets...........cccssecees 
Excess Security (Surplus) 
Insurance in Force.............es.-. 
Paid Policy Holders and Beneficia- 

UE icine ties cnnerenddvadddescuka 


ee ee ceweee 


Reliable Agents wanted in unoccupied territory. 


For particulars address 


C.H JACKSON, Agency Secretary 


HOME OFFICB 











Union Centeal Life 


Insurance Cc ompany 
—EEE—E———E—=||“"]{" ~L_——_—_=== 





CINCINNATI OHIO 





esident 


The Great Policyholders’ Company 





$3,637,838.46 me 
520,084.72 | Assets, January 1, 1906........... $60,019,667. 
51,010,771.00 Lisbilities....-.."...-... . 41, ote gt 
Gross Surplus ............ --- 6,730,61 
3,501,954.06 | No fluctuating securities—Largest Rate of Inter- 
Le est—Low Death Rate. peinae 
Tr 


and Increasing Dividends to Policyhelders. 
Desirable ay ene Good Territory Open for 


Live Agents 68 





JESSE R. CLARK, 


President 
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Taken from Bulletins 


Many solicitors make the mistake of 
trying to give the impression to their 
prospect that they loomed by accident 
upon his horizon and that his solicitation 
is a mere happen so. 

I have known agents to drive ten miles 
to see a farmer, paying a driver a good 
round sum for his work and the benefit 
of his introduction, who, upon meeting 
the object of their journey, would say, 
“We were just out this way looking up 
a little business, so thought we would 
drop in and see how you were fixed on 
life insurance.” Shades of Munchausen! 
The artlessness of it! It is on a par 
with the story of the office boy who stood 
in line four hours one day last week in 
order to get into the ball grounds and 
explained to the boss the next morning 
that he “just happened to be in the 
neighborhood and could not resist the 
temptation to slip in and see the game.” 

Never try to minimize .the importance 
of the interview, or the efforts which you 
have expended in order to secure it. If 
you drive ten miles in order to see a man 
on the subject of insurance, by all means 
tell him so. It flatters him to know that 
you think he is worth going so far to see, 
and it assures you of a fair hearing, since 
he would be a mean man, indeed, who 
would not grant a few minutes to one 
who had spent considerable time and 
money in order to interview him; and 
further, it gives the prospect a pretty 
good impression of your proposition, 
since it naturally occurs to him that if 
you did not have something that you con- 
sidered well worth offering you would not 
spend so much time and money in order 
to present wie Life Bulletin. 





There isn’t any mystery about solicit- 
ing, or rather about successful soliciting, 
any more than there is in selling goods 
over a counter. There’s a knack about 
it, perhaps, just as there is in salesman- 
ship. The man who says convincing 
things is the man who makes sales, 
whether he’s selling insurance policies or 
dry goods. The knack consists in getting 
the proper argument before the pros- 
pective customer in such a way that he 
will heed it, but there is no mystery or 
secret about it at all. One learns to do 
by doing. The exercise of the creative 
faculty, if the term may be used with 
reference to the conversion of the unin- 
sured, strengthens and develops the fac- 
ulty as surely as exercise of a muscle 
develops that muscle. The second appli- 
cation, normally, is more easily secured 
than the first; the second ten more easily 
than the first ten. How easily it’s done 
when you’ve a hundred or more !—Conti- 
nental Agents’ Record. 

+ & 


It is the agent who has not cultivated 
his powers and judgment that is bewil- 
dered when unexpected obstacles arise; 
he has not learned to depend upon him- 
self, and without confidence in his own 
ability cannot inspire that quality in 
others. There is no use in an agent’s 
complaining because favorable circum- 
stances for the procurement of business 
do not surround him. The fault lies in 
himself, in his neglect of selfimprove- 
ment to the end that his forces are sub- 
servient to his will. 

Selfimprovement and selfcontrol call for 
continuity of effort on the part of the 
solicitor, but the selfreliance—the in- 
creased power—that follows is worth the 
attempt, for it is the sesame that opens 
the way to the heights of success — 
Franklin Life ar ae | 


To-day many changes in the business 
go into effect. The discouragement which 
these alterations at first suggested is now 
all gone, and in its place has come deter- 
Mination to overcome the obstacles to 
an agent’s prosperity by putting forth 
greater endeavors, by trying all the 
harder to secure applications for larger 
amounts, by adding forceful appeal to 
unanswerable argument. People will re- 
quire protection quite as much now as 
they ever did. Competition is likely to 
be somewhat lessened, with the result that 
opportunities for alert agents ought to be 





increased. But it will still require patient, 
tactful work to secure applications. It 
never was, and is never likely to be, 
wholly an easy matter to bring a man 
around to the point of starting a contract 
that may extend through the remainder 
of his life, but there is satisfaction as 
well as recompense in performing the 
task in a way that brings friendship and 
contentment into the transaction. The 
duty, then, is plain—to prove that appli- 
cations can be written regardless of un- 
welcome changes, to show that love of the 
work surpasses the desire for gain, to 
demonstrate that it is possible to maintain 
the same income by greater persistency 
of effort—Union Mutual Bulletin. 





WORK OF THE TWISTER 


An agent tells of a man who had a 
20-payment life policy for $2,500 in the 
New York Life, on which he had paid 
one premium. A twister told him he 
could furnish him $5,000 on the same 
plan for the premium he was paying for 
$2,500. He applied for it, gave his note 
and when the policy came found it was 
an ordinary life nonparticipating policy. 
Meanwhile he had lapsed his New York 
Life policy. Shortly afterward he was 
accidentally shot, leaving a young wife 
and small baby in very straitened cir- 
cumstances, 





LIFE INSURANCE IN JAPAN 


Vice Consul-General E. G. Babbitt 
sends from Yokohama the following 
newspaper information concerning the in- 
surance business in Japan: 

“A director of a Japanese life insur- 
ance company, in reference to the future 
of that class of business in Japan, states 
that there are at present in the country 
about thirty life insurance companies, in- 
cluding foreign companies; and the per- 
sons insured number about 800,000. These 
are insured to the amount of about $120,- 
000,000, and half the amount is in the 
hands of three Japanese companies and 
the remaining half among the other 
twenty-seven or twenty-eight companies. 
Not a few of these hold only about $s500,- 
000. There can be no doubt that the 
life insurance business steadily increases, 
and it will be a number of years before 
all the companies take proportionate 
shares of the new business possible. In 
the meantime very keen competition will 
take place, and it will not be an easy 
task for foreign insurance offices to ob- 
tain good business in the interior of 
Japan, concludes this authority.” 





NORTHWESTERN’S COMMISSIONS 


The Northwestern Mutual in comparing 
its new and old commissions takes poli- 
cies issued on various plans during the 
first six months of 1906, amounting in 
premiums to $1,600,000. The average 
commission on this was 49.25 percent, 
which includes the discounted value of 
the extra renewal the second year. 

The new commissions on this business 
would average 45.44 percent. In the new 
general agency contracts the company 
stands for no office expense. 





MUCH INSTALLMENT INSURANCE 


We have frequently discussed the ad- 
vantages of the continuous installment 
policy under which the beneficiary re- 
ceives an income for life instead of a 
lump sum in cash. In the death of 
Eben L. Smith of Denver the largest 
insurance of this class ever written on 
a single life matured. 

Mr. Smith had sixteen different poli- 
cies in the Mutual Life, all taken some 
four or five years ago. Each policy was 
either on the continuous installment or 
thirty installment plan and in favor 
of a child or grandchild. Each policy 
also provided for an annuity to himself 
during his lifetime, the aggregate in- 
come amounting to $26,500 yearly. All 
the policies were paid for on the single 
premium plan, the aggregate premiums 
amounting to $662,023.28. This consti- 
tuted the largest single premium in life 
insurance ever paid to any company. 

One of the policies provides for the 
payment to his son of $5,000 a year 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 
i . 
So Ncapuniaed under tho laws of Otis and object tovighd cased aumiontoas oe 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHICAGO, ILL. 


American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 





Assets - - - . - $ 1,524,072.65 
Surplus - : . . - - 252,903.62 
Insurance in force - - ° - *8,252,031.00 


Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 
Missouri, Texas, Tennessee and Indiana. 

Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policyholders 





Facts About Term Insurance 


Business men demand the greatest amount of 
protection for the least possible premium—that is 
term insurance. 

By presenting our term insurance you can sell 
larger policies and make more money easily. In 
Illinois we have another opening with a great future, 
for a genuine life insurance man. 


ADDRESS 


Asst. Supt. Agencies, 1301-6 Monadnock Bik., Chicago 
PROVIDENT SAVINGS LIFE 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writ ll f f icipati d -participati lici ds th deposit of thei 
hy approved” securities with the deste of Lown, This bb Ge low. A caine dom Oe 
policy. 


State Auditor with ew y 
of interest carned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
National Life Insurance Company 


Joszrn A.Dz 7 President. Osman D. Crark, Secretary. CG. E. Movurtor, Act 
JaMEs T. PHELPs, Vice-President. H. M, Curuzn, Treasurer. F. A. Hownaxp, Cow 
Jas. B. Estex, 2nd Vice-President. A. B. Bieszz, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 





Assets, ~ $34,819 ,093.04 Gain, 184% 
Surplus, - - 3,821,782.51 Gain, 165% 
Insurance, - 145 480,904.00 Gain, 109% 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
OLMSTED BROS. & CO., State Agents, D. G. DRAKE, General Manager 


Williamson Bidg., Cleveland, Ohio 426 Marquette Bidg., Cuicago, Il. 
MILO R. CLANAHAN, Manager. 506-507 Metropolitan Bidg., East St. Lonis, Illinois 





CHARTERED 1866 


HARTFORD LIFE (nsuranst SompANY 


HARTFORD, CONN. 
GEO. E. KEENEY, President 


CHAS. H. BACALL, Secretary 


Up-to-date in business methods—in contracts—in plans 
—BEST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


$27,307,910 paid to beneficiaries 





Liberal contracts for business getters 
INVESTIGATE 
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for twenty years, and for as much 
longer as he may live, and another pro- 
vides the same income for his daughter. 
Six policies provide each of six grand- 
children with an income of $1,250 for 
twenty years and as much longer as 
the beneficiary may liye, while six other 
policies in favor of the same persons 
provide a similar income for a period 
of thirty years certain. With the death 
of Mr. Smith the annuity to himself 
of $26,500 yearly ceases, and the pay- 
ment of the incomes to his heirs as 
stated, aggregating $25,000 yearly, be- 
gins —Mutual Life Statement. 


parts of his policy. Let the agent, in 
his analysis, find what points in the 
policy are liable to attack and criticsm 
by competitors. These are pointed out 
by competitors, and the assured may be- 
come dissatisfied and may believe the 
agent has deceived him. It is much 
better, therefore, for the selling agent 
to explain these points of attack thor- 
oughly to the assured and thus prepare 
him, in case a competitor endeavors to 
upset the confidence of the policyholder. 
Let the assured have full information 
as to these features, so that he will 
retain his, confidence in the -selling 
agent and perhaps will not be convinced 
that they are undesirable features when 
the dissecting hand of a competitor is 
on the policy. 





TO AVOID LAPSES 


is often lost sight of by 
is really a factor in the 
The strong features of the 


A point 
agents that 
lapse ratio. 





contract are made known to the as- “Shaking hands is an art in itself. A 
sured and are amply emphasized. They| firm, warm grasp, not too tight, nor held 
are well known to the policyholder.| too long, does wonders in persuasive- 


However, he does not know the weak 


ness.” 








Dividends of the Fidelity Mutual 


HE following is the dividend scale of the Fidelity Mutual Life in use this year. 

It was adopted June 1, 1905, for a five-year period, after which there will be 

a readjustment. Under the plan of the Fidelity Mutual the first dividend 
year is the sixth policy year, surplus for the first five years being accumulated. 
The dividends marked “1st Div. Year” are payable on policies issued in 1902 and 
the others in 1901 and 1900 respectively. 


REGULAR LIFE AND ENDOWMENT. ie 


























———Ord. Life————- ————20-Pay. 15-Pay. ——20-Year End—— 
Ist 2d 3d Ist 24a 3d ist 2d 3d 1st 2d 3d 
Div. Div. Div. Div. Div. Div. Div. Div. Div. Div. Div Div. 
Age Year Year Year Year Year Year Year Year Year Year Year Year 
21 $3.76 -$3.88 $4.00 $3.52 $3.72 $3.92 $2.72 $3.04 $3.36 $7.52 $7.88 $8.24 
22 = 3.88 4.00 4.12 3.56 3.76 3.96 2.76 3.08 3.40 7.52 7.88 8.2 
230s 3.96 4.08 4.20 3.60 3.80 4.00 2.80 3.12 3.44 7.56 7.92 8.28 
24 «4.94 4.16 4.28 3.68 3.88 4.08 2.84 3.16 3.48 7.56 7.92 8.28 
25 4.12 4.2 4.36 3.72 3.92 4.12 2.88 3.20 3.52 7.56 7.92 8.28 
26 4 464:24 4.36 4.48 3.80 4.00 4.20 2.92 3.24 3.60 7.60 7.96 8.32 
27 = 4.36 4.48 4.60 3.84 4.08 4.32 3.00 3.36 3.72 7.64 8.00 8.36 
28 4.44 4.56 4.68 3.92 4.16 4.40 3.04 3.40 3.76 7.64 8.00 8.36 
29 8= 4.56 4.68 4.80 3.96 4.20 4.44 3.08 3.44 3.80 7.68 8.04 8.40 
30 86. 4.68 4.84 5.00 4.04 4.28 4.52 3.16 3.52 3.88 7.68 8.04 8.40 
31 4,84 5.00 5.16 4.12 4.36 4.60 3.20 3.56 3.92 7.72 8.08 8.44 
32 = 4.96 5.12 5.28 4.20 4.44 4.68 3.24 3.60 3.96 7.76 8.12 8.48 
33 6.12 5.28 5.44 4.28 4.52 4.76 3.32 3.68 4.04 7.80 8.16 8.52 
$4 =—-5..24 5.40 5.56 4.36 4.60 4.84 3.40 3.80 4.20 7.84 8.20 8.56 
35 = 5.40 5.56 5.72 4.44 4.68 4.92 3.44 3.84 4.24 7.88 8.24 8.60 
36 =—s «6.56 5.72 5.88 4.56 4.80 5.04 3.52 3.92 4.32 7.92 8.32 8.72 
37 ~=—s«55.68 5.84 6.00 4.64 4.92 5.20 3.60 4.00 4.40 7.96 8.36 8.76 
38 5.84 6.00 6.16 4.76 5.04 5.32 3.68 4.08 4.48 8.00 8.40 8.80 
39 =—s« 6.00 6.20 6.40 4.88 5.16 5.44 3.76 4.20 4.64 8.08 8.48 8.88 
40 6.16 6.36 6.56 5.00 5.28 5.56 3.84 4.28 4.72 8.16 8.56 8.96 
41 6.32 6.52 6.72 5.12 5.40 5.68 4.00 4.44 4.88 8.20 8.60 9.00 
42 ° 6.62 6.72 6.92 5.24 5.52 5.80 4.20 4.64 5.08 8.28 8.68 9.08 
43 6.72 6.92 7.12 5.36 5.68 6.00 4.40 4.88 5.36 8.40 8.80 9.20 
44 6.92 7.12 7.36 5.52 5.84 6.16 4.64 5.12 5.60 8.48 8.88 9.28 
45 7.16 7.40 7.64 5.64 5.96 6.28 4.84 5.32 5.80 8.60 9.00 9.40 
46 867.40 7.64 7.88 5.80 6.12 6.44 5.08 5.56 6.04 8.72 9.12 9.52 
47 ~=7.64 7.88 8.12 6.00 6.36 6.72 5.32 5.84 6.36 8.84 9.24 9.64 
48 7.88 8.16 8.44 6.16 6.52 6.88 5.60 6.12 6.64 9.00 9.44 9.88 
49 8.16 8.44 8.72 6.36 6.72 7.08 5.88 6.40 6.92 9.16 9.60 10.04 
50 = 8.48 8.76 9.04 6.60 6.96 7.32 6.16 6.72 7.28 9.36 9.76 10.20 
51 8.76 9.04 9.32 6.80 7.20 7.60 6.32 6.88 7.44 9.56 10.00 10.44 
52 9.12 9.44 9.76 7.04 7.44 7.84 6.52 7.12 7.72 9.76 10.24 10.72 
539.44 9.76 10.08 7.28 7.68 8.08 6.72 7.32 7.92 10.00 10.48 10.96 
54 9.80 10.12 10.44 7.56 8.00 8.44 6.96 7.60 8.24 10.28 10.76 11.24 
55 10.20 10.56 10.92 7.84 8.28 8.72 7.16 7.80 8.44 10.56 11.04 11.52 
66 10.60 10.96 11.32 8.16 8.64 9.12 7.44 8.12 8.80 10.88 11.40 11.92 
57 11.04 11.44 11.84 8.52 9.00 9.48 7.68 8.36 9.04 11.24 11.76 12.28 
68 11.62 11.92 12.32 8.88 9.40 9.92 7.96 8.68 9.40 11.64 12.20 12.76 
59 12.00 12.44 12.88 9.32 9.84 10.36 8.24 9.00 9.76 12.08 12.64 13.20 
60 12.60 13.04 13.44 9.76 10.32 10.88, 8.56 9.32 10.08 12.56 13.16 13.76 
LIFE AND ENDOWMENT “ELECTIVE LIFE” PLAN 
Ord Life 20-Pay. 20-Pay. 20-Year End—— 
1st 2d 3d ist 2d 3d ist 2d 3a ist 2d 3d 
Div. Div. Div. Div Div ‘Div. Div. Div. Div. Div. Div Div. 
Age Year Year Year Year Year Year Year Year Year Year Year “Year 
21 $4.52 $4.64 $4.76 $4.52 $4.72 $4.92 $3.64 $3.96 $4.28 $8.76 $9.12 $9.48 
22 = 4.60 4.72 4.84 4.60 4.80 5.00 3.72 4.04 4.36 8.76 9.12 9.48 
23 44.72 4.84 4.96 4.68 4.84 5.04 3.76 4.08 4.40 8.80 9.16 9.52 
240 4.84 4.96 5.08 4.72 4.92 5.12 3.84 4.16 4.48 8.80 9.16 9.52 
25 4.92 5.04 5.16 4.84 5.04 5.24 3.92 4.24 .56 8.84 9.20 9.56 
26 =i. 04 5.16 5.28 4.92 5.12 5.32 3.96 4.32 4.68 8.88 9.24 9.60 
27 ~=s«#b.16 5.28 5.40 5.00 5.24 5.48 4.04 4.40 4.76 8.92 9.28 9.64 
2 5.32 5.44 5.56 5.08 6.32 5.56 4.12 4.48 4.84 8.92 9.28 9.64 
29 ~=—s«b. 44 5.56 5.68 5.20 5.44 5.68 4.20 4.56 4.92 8.96 9.32 9.68 
30 =: 8.60 5.76 5.92 5.28 5.52 5.76 4.28 4.64 5.00 9.00 9.36 9.72 
31 =—s«&..76 5.92 6.08 5.40 5.64 5.88 4.36 4.72 5.08 9.04 9.40 9.76 
32 6.92 6.08 6.24 5.52 5.76 6.00 4.44 4.80 5.16 9.08 9.44 9.80 
33. —s«G..08 6.24 6.40 5.64 5.84 6.08 4.56 4.92 5.28 9.12 9.48 9.84 
34 = 6.28 6.44 6.60 5.76 6.00 6.24 4.64 5.04 5.44 9.16 9.52 9.88 
35 —s«6.48 6.64 6.80 5.88 6.12 6.36 4.76 5.16 5.56 9.24 9.60 9.96 
86 = s«6.64 6.80 6.96 6.04 6.28 6.52 4.84 5.24 5.64 9.28 9.68 10.08 
37 ~—s 6.80 6.96 7.12 6.16 6.44 6.72 4.96 5.36 5.76 9.36 9.76 10.16 
38 =: 7.00 7.16 7.32 6.32 6.60 6.88 5.08 5.48 5.88 9.44 9.84 10.24 
39 = 7.20 7.40 7.60 6.48 6.76 7.04 5.16 5.60 6.04 9.52 9.92 10.32 
40 387.40 7.60 7.80 6.64 6.92 7.20 56.28 5.72 6.16 9.60 10.00 10.40 
41 7.64 7.84 8.04 6.80 7.08 7.36 5.52 5.96 6.40 9.72 10.12 10.52 
42 = «7.88 8.08 8.28 7.00 7.28 7.56 5.76 6.20 6.64 9.80 10.20 10.60 
43 «8.12 8.32 8.52 7.20 7.52 7.84 6.04 6.48 6.96 9.92 10.32 10.72 
44 = 8.36 8.56 8.80 7.40 7.72 8.04 6.28 6.76 7.24 10.08 10.48 10.88 
45 8.64 8.88 9.12 7.60 7.92 8.24 6.56 7.04 7.52. 10.20 10.60 11.00 
46 §=6. 8.96 9.20 9.44 7.84 8.16 8.48 6.88 7.36 7.84 10.36 10.76 11.16 
47 9.28 9.52 9.76 8.08 8.44 8.80 7.20 7.72 8.24 10.56 10.96 11.36 
48 9.60 9.88 10.16 8.32 8.68 9.04 7.52 8.04 8.56 10.76 11.20 11.64 
49 9.96 10.24 10.52 8.56 8.92 9.28 7.88 8.40 8.92 10.96 11.40 11.84 
50 1036 10.64 10.92 8.84 9.20 9.56 8.24 8.80 9.36 11.24 11.68 12.12 
51 10.76 11.04 11.32 9.16 9.56 9.96 8.48 9.04 9.60 11.48 11.92 12.36 
52 11.16 11.48 11.80 9.48 9.88 10.28 8.76 9.36 9.96 11.80 12.28 12.76 
63 11.64 11.96 12.28 9.80 10.20 10.60 9.04 9.64 10.24 12.12 12.60 13.08 
54 12.16 12.48 12.80 10.16 10.60 11.04 9.32 9.96 10.60 12.52 13.00 13.48 
55 412.68 13.04 13.40 10.56 11.00 11.44 9.64 10.28 10.92 12.92 13.40 13.88 
56 13.24 13.60 13.96 11.00 11.48 11.96 9.96 10.64 11.32 13.40 13.92 14.44 
57 13.88 14.28 1468 11.44 11.92 12.40 10.32 11.00 11.68 13.92 14.44 4. 
68 14.52 14.92 15.32 11.96 12.48 12.00 10.72 11.44 12.16 14.48 15.04 15.60 
59 15.24 15.68 16.12 12.52 13.04 °13.56 11.12 11.88 12.64 15.12 15.68 16.24 
60 16.12 16.56 17. 13.12 13.68 14.24 11.56 12.32 13.08 15.76 16.36 16.96 
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Mutual Life | serene 
OF PHILADELPHIA CITIZENS # 
Perfect Protection at Proper Rates ee 
FOR 59 YEARS 














Lincoln National Life 
Insurance Company 


Paid-Up Capital, $150,000 


Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR FP. HALL, Secretary 


PHILADELPHIA LIFE 


- Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Ferfeitable 
Surplus can be withdrawn any time 








Address: 


FORT WAYNE. IND. 
THE 


Columbian National 


Life Insurance Company 
BOSTON ; . =; « MASS 








Incorporated under the laws 
of Massachusetts 





PERCY PARKER, + -_ =_ President 
FRANKLIN W.GANSE, - Vice-Pres. and Di- 


rector of Agencies 
FRANCIS P. SEARS, Vice-Pres. and Comptroller 
Very Liberal Comtracts Offered te Agents able WILLIAM a Ds 





H. BROWN, Treasurer 
to Handle Special Propositien C. V. FORNES, New York - - - ‘ 
<n ee Oe yy OR 
A le 5 - = - en 
CHICAGO OFFICE, 1003 Blég-| RM. HOTALING, San Francisco - 





An Important Announcement 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced management, attractive 
contracts. Ask for “ An Up-to-date Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Bailding, Chicago, Hlinois 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 

exacting ever enacted, 
ith the Company’s vast resources—greater by many millions than those of any other company 

in the world—now closely invested in the most profitable securities consistent with safety, 

With an economy of management equalled by few and excelled by none, maintains its place in 
the front rank held by it for sixty-four years as, - 

The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORK 
34 Neassay Street, New York, N. Y. 





























February 14, 1907. 


THE WESTERN 


UNDERWRITER. 








ILLINOIS OPINIONS NOW GIVEN 


TWO QUESTIONS ATTENDED TO 


Issue as to Publicity of Department 
Records and Periodical Installments’ 
by Assessment Companies 


Superintendent Potter of the Illinois de- 
partment has asked Attorney Hamill of 
the department for an opinion as to how 
far the office of the department is an 
office of record and to what extent the 
superintendent is required to permit ex- 
amination of any documents or informa- 
tion filed with the department. 

Attorney Hamill in his opinion quotes 
different sections ‘of ‘the law and de- 
cisions and says that the superintendent 
is the custodian of all the records, ab- 
stracts, books, etc., for the benefit of the 
public. Mr. Hamill says the obligation of 
the superintendent to permit the books, 
records and papers to be examined by the 
public is absolute in its character. 

May Use Some Discretion 

There are certain documents filed with 
the office which Attorney Hamill says 
need be given to the public only at the 
discretion of the department. He sees 
some instances where it will be embar- 
rassing and detrimental to disclose certain 
records. As a general rule Attorney 
Hamill says that the department could be 
compelled to permit examination of the 
records of the department. As to pa- 
pers filed in the office which are not re- 
quired by the statute to be filed, or any 
documents or papers which as a matter of 
practice are collected, need be given to 
the public only at the discretion of the 
department. 

Publicity as to Registered Policies 

Superintendent Potter addresses his 
communication to Attorney Hamill partic- 
ularly to find out whether the department 
was obliged to open up the records of 
those life companies which register their 
policies with the department so that any- 
one could get the names and addresses of 
policyholders. Attorney Hamill says that 
the department must furnish anyone 
making proper application the informa- 
tion contained in the register maintained 
by the department under the law relating 
to registration of policies, but need not 
furnish the information contained in any 
book kept by the department merely for 
convenience or reference. Whether the 
book containing names and addresses of 
policyholders shall be exhibited is wholly 
within the discretion of the department. 

Ruling on Assessment Companies 

Attorney C. H. Hamill of the Illinois 
department has rendered an opinion to the 
department as to whether assessment life 
companies of Illinois may issue policies by 
which the company promises to pay a 
named beneficiary during his life time 
periodical installments. This question has 
been up with the department in view of 
the so-called life endowment companies 
which pay menthly installments to some 
beneficiary during life or until marriage 
of a widow or until minor children be- 
come of age. 

Attorney Hamill in referring to Section 
15 of the Assessment Act of 1893 says 
that while the literal meaning of the sec- 
tion would seem to prohibit such a policy, 
yet he does not believe that the legislature 
intended todoso. Under that act both life 
and accident companies are provided for 
and companies doing an accident business 
make perioical payments during the con- 
tinuance of disability. Shortly after the 
enactment of the statute the assistant at- 
torney-general gave an opinion that com- 
panies organized under this act for the 
purpose of writing life insurance might 
also insure against physical disability and 
this class of insurance ordinarily takes 
the form of periodical payments. 

Why the Law Was Passed 

Attorney Hamill points out that prior to 
the passage of the law of 1893 policies is- 
sued by assessment companies left the 
amount to be paid to be determined by 
the membership. This left the amount de- 
pendent upon some future condition unre- 
lated to the beneficiary. Attorney Hamill 





gives it as his opinion that the statute may 
be interpreted to the effect that it is per- 
missible for companies to issue policies 
promising to pay to the beneficiary a fixed 
amount weekly, monthly or at other 
periods during the life of the beneficiary. 
In closing his opinion Attorney Hamill 
says: 
Can a Beneficiary Be Changed? 


Unless, however, this construction be 
confined to permitting policies providing 
for payment to a named and fixed bene- 
ficiary, difficulty may be encountered under 
Section 1, of the Act. That section re- 
quires that before a company may be 
organized application shall be secured for 
at least $500,000 of insurance. Under a 
policy providing for periodical payments 
during the life of a particular beneficiary, 
an actuary having given the age of the 
assured and the age of the beneficiary can 
calculate the amount of insurance. If, 
however, the pelicy permits the beneficiary 
to be changed or provides for a cessation 
of the liability to pay upon the occurrence 
of a marriage or a birth or other uncertain 
event, the amount of insurance provided 
by the policy is not susceptible of calcula- 
tion. While I am not prepared to say that 
policies of this character, permitting 
change of beneficiary, may not be written 
by any company, I do ho'd that upon the 
application for a charter under the assess- 
ment act of a company to issue policies 
providing for periodical payments during 
the life of the beneficiary and permitting 
a change of beneficiary, the policy must 
provide for a minimum amount which shall 
be paid, in any event, and, in calculating 
whether a total of $500,000 of insurance 
has been applied for, each policy can be 
assumed only at its minimum. 





ORR ADDRESSES POLICYHOLDERS 





Reviews the Condition of the New 
York Life and Corrects Some 
Erroneous Reports 


A circular letter has been issued to 
policyholders by Alexander E. Orr, presi- 
dent of the New York Life. Mr. Orr 
goes into the present condition of the com- 
pany’s affairs, declaring they are being 
economically conducted. Concerning the 
reports that the policyholders’ funds were 
used in favor of one of the tickets for 
trustees at the recent election, Mr. Orr de- 
clares the company’s representatives were 
forbidden to use such funds or to take up 
time of salaried employes in business 
hours and that to the best of his knowl- 
edge “not a dollar of the policyholders’ 
money was improperly spent.” He also 
states that the charge against the company 
of impeding the progress of the election 
is equally untrue. 

On the subject of the company’s fi- 
nances Mr. Orr says that in 1906 there 
was a heavy shrinkage of bonds of unex- 
ceptionable quality, but the company suf- 
fered little as a result, because its state- 
ment placed the bonds at their book value. 
Notwithstanding this depression, he as- 
serts that the assets of the company in- 
creased nearly $39,000,000 in 1906, and the 
gross excess of assets over legal liabilities 
is nearly $10,000,000 more than it was at 
the close of 1905. The investments were 
more largely in real estate mortgages than 
for a number of years. 

The expenses of the New York Life 
for the year 1906 were materially reduced, 
says the president, which was partly due 
to the reduction in new business, in prepa- 
ration for the new insurance laws in this 
state. All expenditures, he added, are 
now made under the direct supervision of 
some committee of the board of trustees. 

President Orr closes his letter with the 
following statement: “If my wishes are 
observed, and I think they will be, my 
connection with the company in any official 
capacity will be short.” 





Dayton Association Meets 


The Dayton Association of Life Un- 
derwriters held an interesting meeting last 
week. Among the features was a paper 
on the topic, “Too Much Life Insurance,” 
by F. M. Thomas. D. C. Brower enter- 
tained the meeting with an address on 
“Life Insurance, as Compared With 
Other Professions.” Among the other 
speakers were Hamilton Kerr, J. P. Mor- 
gan, O. N. Gaylord, J. G. Monroe, W. O. 
Cord and Job Hill. 


The Home Life has filled the vacancy in 
its St. Louis managership, which has 
existed since last fall, but the name of the 
new manager has not yet been announced. 





MATSON CREATES A GREAT STIR 


UNDERWRITERS MAKE A DENIAL 





Indianapolis Life Insurance Men Say 
Their Association Was Not Back 
of the Policyholder 





Indianapolis, Ind., Feb. 13.—(Special 
Correspondence.)—One sensation follows 
another in the investigation of the State 
Life. None stirred up more interest in 
insurance circles than the discovery that 

‘ Matson, publisher of the Policy 
Holder and Matson’s Monthly, was on 
the payroll of the State Life for $25 a 
week as “agent.” The state had little 
success in getting information as to his 
services as agent and it was finally ad- 
mitted by the company’s officers that the 
money was paid to him to stop his at- 
tacks on the company in his paper. His 
employment by the State Life began in 
1902 and his salary of $100 a month was 


charred to “traveling expenses” until 
August, 1905, when the account was 
transferred to “agent’s salary.” 

Matson’s Attacks Were Costly 
Vice-President Quinn testified that 


Matson’s attacks cost the company $1,- 
000,000 of business and $30,000 in 
premiums the first year and the loss of 
many agents. “Did you not regard the 
employment of Mr. Matson as a hold- 
up?” asked the state’s attorney. “I re- 
garded it,” answered Mr. Quinn, “as an 
absolute necessity for the salvation of 
the State Life, because of the damage 
being done by the attacks which were 
widely circulated and placed in the hands 
of all competing agents everywhere.” 
Think He Was Worth the Price 

It was held that Mr. Matson did serve 
the company in various ways after he 
began to receive the $100 per month, in 
writing letters withdrawing the attacks, 
supplying information about agents and 
“inspecting agents,” but the state failed 
to learn of any actual specific duty in 
those lines performed by Matson, as a 
result of persistent questioning. Com- 
ment by the company’s critics is that 
if Matson saved the company, it got him 
cheap at the price. “The attacks ceased, 
then. on his employment by you?” Mr. 
Quinn was asked. “Why, yes, sir; that 
was what we hired him for,” was the 
answer. The $100 a month is still being 
paid by the company. 

How Matson Got in the Game 

As to the origin of his employment by 
the company, Matson makes an affidavit 
that he came to Indianapolis from Co- 
lumbus, Ind., in February, and in August 
became interested as a partner in the 
Marion County Gazette, a weekly paper. 
Soon afterwards he was approached by 
an agent of the Capitol Life to insure his 
life, saying the risk was desirable because 
he was the editor of a paper, a prominent 
citizen, man of influence, etc. At that 
time, he makes oath, he could not call a 
half dozen Indianapolis people by name 
and could not understand the agent’s mo- 
tive, so he decided to look into the Capi- 
tol Life. What he learned did not im- 
press him and he said so in his paper. 
The article attracted attention of the 
members of the Indiana Life Underwrit- 
ers Association, all representatives of 
nonstate companies, and they soon bought 
all the extra issues of that week’s paper. 

Found Roasting Was Popular 

Later he wrote an article criticising the 
Model Life. This stirred things up, too, 
and the members of the association, he 
says, suggested he “write up” all the In- 
diana companies. A meeting of the as- 
sociation was called, Matson was invited 
to attend, much interest seemed to cen- 
ter in him and much attention was paid 
to him, he says, and he was cordially 
introduced to all ‘the members present. 
The affidavit proceeds: 

At this meeting it was agreed that affiant 
should establish a monthly journal known 
as the Policy Holder and the members 
present guaranteed to take 2,500 copies, 
provided the Policy Holder would be de- 
voted to attacking Indiana companies, and 
especially the State Life. It was at that 
time understood that affiant should be fur- 


nished with facts and articles from time 
to time and that affiant himself was to 





keep informed only with reference to such 
facts as could be gathered from the rec- 
ords. Afflant was told with great positive- 
ness by the members of the life under- 
writers association that no newly-estab- 
lished company would last long in Indiana 
and that he would be doing the public a 
service in saying so in his paper. Many 
articles were furnished afflant against the 
State Life by members of the association 
who busied themselves in pushing the 
Policy Holder upon the public. 

Was Complimented by Underwriters 

For more than a year almost no articles 
on the State Life were written by affiant, 
but were furnished by the various members 
of the life underwriters association, and 
affant was highly complimented from 
month to month on these articles by Mr. 
Van Arsdel of the New York Life, who 
took an especial interest in circulating the 
Policy Holder and in introducing affiant to 
the agency force under him. As he was 
one of the most friendly and apparently 
frank in his advice to me I naturally 
placed great stress upon his judgment in 
insurance matters. Afflant also received 
assistance and encouragement from RB. B 
Peck of the Mutual Benefit, Habbe, Swain, 
Merritt, Flickinger, Price and othérs whom 
affiant does not now remember. Bills for 
the circulation of the Policy Holder, sup- 
plied to the various members of the asso- 
ciation, were paid promptly and at these 
times affiant was treated with great cor- 


diality and apparent friendship and was 
always highly complimented, especially for 
his attacks on the State Life. In order 


that the relation of the affiant to the mem- 
bers of the life underwriters association 
might not become public, it was decided 
that affiant should not become a member 
and he never attended a subsequent meet- 
ing. 

The affidavit goes on to say that when 
Matson began to extend the scope of his 
paper to discuss insurance matters gen- 
erally, instead of filling pages with “star 
agency” matters and articles on Sweeney, 
Quinn and Wynn, the interest and sub- 
scriptions of the members of the under- 
writers association lapsed. 


Underwriters Deny Charges 

The surviving members of the Under- 
writers Association of 1897-08, D. F. 
Swain, president; C. E. Newlin, Mutual 
Life. secretary; Pleasant Bond, E. E. 
Flickinger, D. W. Edwards, E. G 
Ritchie, C. P. Green, J. J. Price, J. L 
Gasper, F. W. Douglas and J. F. Habbe, 
have signed a statement concerning Mat 
son’s affidavit, which they denounce as 
“unqualifiedly false,” that the association 
never indorsed his publication or em 
ployed anyone to write articles for it, 
the purpose of which was to injure the 
State Life or any other company. They 
did recall a conference with Matson, at 
which he stated that Rough Notes, pub- 
lished by H. C. Martin, was dominated 
by the Indiana insurance companies and 
was unwilling to print the truth regard- 
ing them. Matson outlined a_ policy 
which he proposed to adopt in his paper, 
the Policy Holder, by which it should 
never become in any way under the in- 
fluence of any company, even to the ex 
tent of printing their advertisements and 
Matson at that time, the statement says, 
asserted his determination to tell the 
whole truth, so far as he could secure it, 
regarding all dangerous methods and un- 
just schemes of all insurance companies 
by which they were defrauding the public, 
deceiving the state officials and debauch- 
ing the insurance business. 

Needed Support In Seeking Truth 

Matson said his paper could not sur- 
vive and do this great service to the pub- 
lic and the life insurance business gen- 
erally unless the life men would be more 
liberal in supporting his publication by 
subscriptions, and he solicited the men 
present to subscribe for all the copies 
they could use for their agents and 
friends, assuring them that nothing would 
be printed except the exact truth with 
regard to all companies and that he would 
never show fear or favor in any way. 
He also solicited those present to give 
him all the assistance possible in secur 
ing the truth in regard to all insurance 
companies and their methods. The state- 
ment says the members did subscribe as 
individuals for many copies. 

Not Collectively, Just Individually 

What the signers endeavor to make 
plain in their statement is that the associa- 
tion as an association did not support or 
encourage Matson or his paper. One of 
the members told THe Western UNDdeER- 
WRITER correspondent that it is probable 
some of the individual members wrote ar- 
ticles for the paper scoring the iniquitous 
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methods of Indiana companies, as_ they 
had a right to do, but that the association 
as a body, would not know of it or who 
might have done it. He says Matson did 
go after assessment concerns and after 
special contracts, etc., of other companies 
in lively fashion and members of the old 
legal reserve companies were not slow to 
circulate the truths told by the paper. 
Matson now publishes what is known as 
Matson’s Monthly. 
Did Officers Get a Commission? 

The Indiana investigaters of the State 
Life spent three days in their public ex- 
amination of the officers of the company 
and others to ascertain whether or not 
President Sweeney and Vice-President 
Quinn got $50,000 commission for voting 
for the purchase of the Stevenson build- 
ing, according to the testimony of the real 
estate agent who conducted the sale. The 
purchase price was given out at the time, 
1904, as $950,000. It was ascertained that 
the previous owners of the building had 
received about $900,000 and the state pro- 
ceeded to its task of finding out where the 
other $50,000 of the alleged cost of the 
building went. 

Real Estate Man’s Charges 

W. E. Mick, a real estate agent, testi- 
fied that Sweeney and Quinn each re- 
ceived $25,000 commission in the sale of 
the building to the State Life. Quinn’s 
$25,000 was paid to him in cash in Mick’s 
office, the latter testified; Sweeney got his 
$25,000 at the Capital National Bank, so 
he told Mick, according to the latter’s 
testimony. He said that at first the com- 
mission to each was to be $15,000, when 
the purchase price was being talked of as 
$900,000, but when the purchase price 
was raised to $950,000, the commissions 
of Sweeney and Quinn were raised to 
$50,000. 

Officers Enter Flat Denial 

Mick’s testimony was followed by 
Sweeney’s. Mick had testified the com- 
missions were paid by Wm. F. Church- 
man, one of the previous owners of the 
property. Sweeney presented an affidavit 
signed by Churchman which read: “I 
hereby certify that I never paid any officer 
or member of the board of directors of the 
State Life Insurance Company any consid- 
eration, in cash or otherwise, directly or 
indirectly, for the purchase of the Steven- 
son building by said company.” Sweeney 
himself swore he knew nothing about any 
commissions paid on the purchase of the 
building. The state endeavored to get him 
to admit that he met Mick, Jr., on a street 
corner on the outskirts of the city last 
Wednesday morning, that they there 
talked about the sale of the building, the 
commissions, etc., and that -during the 
conversation Sweeney wept. He admitted 
the meeting and the conversation, but de- 
nied the weeping and said he spoke only 
“in an emotional way.” 

He admitted also that he had met Wm. 
F. Churchman within a month at a hotel 
in Cincinnati by appointment and that he 
had been to Philadelphia to see Church- 
man. Mr. Sweeney said he went to see 
Churchman because the State Life was 
then under investigation and a demand 
had been made upon him by an attorney 
for the return of an alleged commission 
paid at the time of the buying of the build- 
ing. Quinn’s testimony was similar to 
Sweeney’s. 

Attorney Alleges Big Rake-Off 

John F. Carson, an attorney who was 
employed by someone last fall to look into 
the matter, testified that Churchman told 
him he had paid $50,000 to Sweeney and 
Quinn, and had received $5,000 himself. 
The State therefore now had the $950,000 
purchase money distributed as follows: 
Eight hundred and fifty thousand dollars 
to the Churchman heirs; $50,000 to 
Sweeney and Quinn; $20,000 to W. E. 
Mick; $20,000 to the payment of certain 
Churchman debts and $5,000 to Wm. F. 
Churchman, who conducted the sale for 
the heirs. A sensational part of Carson’s 
testimony was concerning a letter said to 
have been written by W. F. Churchman 
to Frank F. Churchman, which stated that 
$50,000 had been paid to Sweeney and 
Quinn and “the hungry hogs wanted 
more.” 

It is said that if the charge against the 
two State Life officers is proved Auditor 





Billheimer will demand the return of the 
money to the company for the benefit of 
its policyholders, and Lack the demand by 
a suit in court if necessary. Important 
testimony is yet to be heard from E. L. 
Mick, son of the Mick who makes the 
original charge concerning the commis-~ 
sion. The son was present at the al- 
leged conferences of Sweeney and Quinn 
concerning the buying and paying for the 
building. 

During all the proceedings no question 
arises as to the solvency of the company, 
as it is admitted by everyone, that it is 
beyond criticism in this -respect. 


Association Members Are Probed 
Members of the Indiana Life Under- 
writers Association appeared before Au- 
ditor Billheimer, Tuesday, in the State 
Life investigation. C. E. Newlin ‘of the 
Mutual Life and secretary of the associa- 
tion at the time, said no reference was 
made either on the secretary’s or treas- 
urer’s books to any deal with Matson, as 
testified to by the latter. The State Life’s 
attorney, on  cross-examination, stated 
that no charge was made by Matson that 
the association had conspired against the 
company to put it out of business, but 
that the members had. With regard to 
the allegation that the association was 
made up of representatives of foreign 
companies only and that Indiana compa- 
nies were barred from membership, it 
was shown by the by-laws that only “not 
regularly recognized companies” were 
barred. Mr. Newlin admitted that he had 
supplied Matson with information for at- 
tacks on the State Life and other In- 
diana companies. He named representa- 
tives of other eastern companies that had 
supplied similar articles. “What criti- 
cism of the companies had you?” asked 
the inquisitor. “Well,” was the answer, 
“T never had seen a policy sold by an 
Indiana company that did not have an at- 
tachment calculated to deceive the policy- 
holder.” 
Etna Life Manager’s Testimony 
Another witness was asked: “In any 
of your articles did you ever point out 
one redeeming feature of the State 
Life?” The answer was: “There was 
none, except that it was a home com- 
pany.” This witness was James A. Bu- 
chanan of the A&tna, who said the Pol- 
icyholder was entirely his scheme, and 
that he started it to make a worthy paper 
out of it. He took Matson as business 
manager, and the latter began to run the 
whole thing, controlling the subscription 
list and everything else, so that in three 
years Buchanan got only $20 out of the 
property. He said this was because he 
had to remain in the background, as his 
company prohibited its agents from writ- 
ing against other companies. Matson 
finally “made away with the stock,” 
changed the name to Matson’s Monthly 
and told Buchanan he could have the 
name Policyholder back, if he wanted it. 
Witness said the Aftna several times dis- 
covered he was writing for the Policy- 
holder and notified him he would be dis- 
charged if he did not quit it. “I told 
them to go ahead and fire,” he testified. 
“Did they discharge you?” he was asked. 
“No, sir, they did not.” 
Other Managers Tell About Deal 
John F. Habbe of the Massachusetts 
Mutual testified that he bought 100 copies 
a month of the Policyholder for his 
agents to use as campaign material 
against Indiana companies. Matson told 
him he must have more support or his 
journal would fail. J. J. Price of the 
Berkshire Life said he subscribed for 40 
copies a month, because the purpose of 
the publication was to “show up” the In- 
diana companies. He testified also that 
attorneys had been employed to file claims 
against the State Life for the purpose ot 
“showing the methods of the Indiana 
companies and to protect the policyhold- 
ers.” “Oh,” commented the company’s at- 
torney, “you were protecting the policy- 
holders of the State Life—a sort of 
philanthropic venture on your part to see 
that the policyholders of the State Life 
did not suffer.” E. E. Flickinger of the 
John Hancock gave testimony similar to 
the others as to the attitude of the asso- 
ciation to Matson and his publication. 
W. C. Van Arsdel of the New York Life 





testified that his company took 50 or 100 
copies a month of Matson’s Policyholder. 
He said he found the articles good cam- 
paign material. 
Clark Furnishes Entertainment 

Robert Clark, formely of the New 
York Life, furnished considerable enter- 
tainment in his testimony, as the follow- 
ing colloquy between the inquisitor and 
him shows: ‘What makes you call Mat- 
son a blackmailer?” “Because he is one.” 
“How do you know he is one?” “Every 
agent in Indianapolis knows that.” “Well, 
how do you know it.” “Because of this 
magazine affair.” Well, what about this 
magazine affair makes you know Matson 
is a blackmailer?” “This taking money 
for things that are not true.” “How do 
you know he took money?” “Everybody 
knows it.” “How do you know it; did 
you see him get money?” “No, I did not 
see him get it, but he got it all right.” 
‘Well, how do you know that what 
he printed was not true?” “Because 
I was an agent then myself and 
knew something about figuring things 
out.” “Who told you that the things 
were not true?” “My common sense, for 
one thing.” “And you charge a man with 
being a blackmailer on that alone?” 


“Yes, sir; I do; I said he was a black-- 


mailer then and I say so now, because he 
is.’ It was brought out that Robert Mer- 
ritt, manager of the Mutual Life of New 
York, had subscribed for 25 copies of the 
Policyholder. 
National Agency Company Scheme 

The investigation was turned aside for 
the time to another line—the affairs of 
the National Agency Company, which, it 
was found, consists of one man, F. H. 
Sterling, Jr., head of the State Life’s in- 
spection department. The business of the 
agency is to get additional information 
on risks to that supplied by the agent, 
applicant and medical examiner. This ad- 
ditional information is paid for. Sterling, 
it was testified, operates as a company 
rather than as an individual, because he 
can get information cheaper that way and 
could collect delinquent premium notes 
with more facility, as it made it appear 
as if the notes had been turned over to an 
agency company for collection. Sterling 
draws $100 a month, and his accounts are 
never audited. He paid out $0,500 in 1905 
and $6,500 in 1906. 

Divided Service of Actuary 

H. W. Buttolph, actuary of the Indiana 
department, takes exception to Governor 
Hanly’s comments. He says: he state- 
ment reearding the ‘divided interests’ of 
the actuary of the insurance department 
contained in the governor’s message is 
entirely misleading. The assertion that 
the actuary spends more time in the em- 
ployment of the companies than he does 
in the service of the state is not true. 
The latter exceeds the former by at least 
three to one. The inference inevitably 
drawn from the rest of the statement is 
equally incorrect. For example, during 
my tenure of office the State Life has 
never paid the actuary one cent for serv- 
ices rendered to the company. The 
amounts collected from the company have 
been fees for services rendered to the 
state, for which the law requires the com- 
pany to pay. The company is not con- 
sulted as to who does the work, or for 
what the fee shall be, this being left en- 
tirely to the auditor to arrange. The 
same is true of other companies. The 
payment of these fees no more constitutes 
the actuary the servant of the company 
than does the payment required by law 
of a prosecutor’s fee constitute the pros- 
ecutor a servant of the prisoner.” 


Plans of Arkansas Company 


The Commonwealth Life of Fort 
Smith, Ark., the only legal reserve com- 
pany of the state, is now selling stock 
and expects to begin issuing policies 
April 1. Of the $300,000 authorized capi- 
tal, it is proposed to sell at present $150,- 
ooo, the remainder to be held for a time 
and sold at a premium. On the $150,000 
sold, stockholders will pay up only 50 
percent, giving present paid-up capital of 
$75,000. The directors and officers are 
nearly all bankers, William Sparling, the 
secretary, being the life insurance man. 








IN LIFE INSURANCE CIRCLES. 


STATE LIFE OFFICERS RESIGN 





President Sweeney and Vice-President 
Quinn Retire After the Ugly 
Revelations Shown 


Indianapolis, Feb. 13.—(Special.)— An- 
drew W. Sweeney, president, and Sam- 
uel Quinn, vice-president of the State 
Life, have resigned as officers and di- 
rectors. Chas. F. Coffin, second vice- 
president, becomes acting president. The 
number of directors is increased from 
five to nine. Albert Sahm, ex-postmaster ; 
Henry W. Bennett, postmaster; W. C. 
Bobbs of Bobbs-Merrill Book Company, 
and James I. Dissette of the Indianapolis 
Foundry Company have been elected new 
directors. Two others are to be named, 
then a new president and vice-president 
will be elected. In their letters of resig- 
nation, Messrs. Sweeney and Quinn urge 
the board of directors without delay to 
bring suit for recovery of commissions 
alleged to have been paid them on pur- 
chase of the State Life building. Acting 
President Coffin says suit will be brought 
promptly. It is said that Sweeney and 
Quinn hope to be vindicated in a real 
court trial. 


Stout Goes to Indianapolis 


Joseph Stout of Chicago, one of the 
leading personal producers of the Mutual 
Life in that city, has been chosen as field 
supervisor of the Indianapolis Life at its 
home office in Indianapolis. 


Will Be Ready March 1 


Arrangements have been made’ by the 
Cleveland Life Insurance Company for a 
suite of offices on the sixth floor of the 
Rockefeller building at Cleveland and it 
shortly will be installed in them. It is 
the intention to call for the first install- 
ment of the capital stock of $125,000 at 
an early date. The officers expect to be 
ready to begin operation by March 1. 


Life Case Is Compromised 

In the case of Frank C. Schmidt vs. 
the Mutual Life at Toledo, O., a test 
suit to ascertain whether or not policy- 
holders could recover from the life com- 
panies involved in the insurance scan- 
dals any sum of money in lieu of divi- 
dends which should have accumulated 
but which did not accumulate to the 
credit of the policyholder, the plaintiff 
took $100 and the Mutual paid the 
costs. The merits of the question were 
not tested. 


Cleveland Officers Elected 


At the annual meeting of the Cleveland 
Association of Life Underwriters, held at 
the Colonial Hotel Saturday noon, the 
following officers were chosen: 

President—J. J. Jackson, Actna Life. 

Vice-President—F. L. Thurber, Union 
Mutual Life. 

Second Vice-President—E. Phillips Moul- 
ton, Travelers. 

Secretary—Thomas M. Norris, 
Central. 

Treasurer—O. N. Olmsted, National of 
Vermont. 

Executive Committee—Nathan Kendall, 
Penn Mutual; J. W. Wilson, Prudential; 
W. G. Warner, Pacific Mutual; David L. 
Caulkins, Connecticut Mutual, and. E. W. 
Snyder, Massachusetts Mutual. 


Union 


Readjusting Agéncy Contracts 

Herman Kramer, one of the managers 
of the Pacific Mutual Life at St. Louis, 
has declined to accept the new contract 
the company offered him and will retire 
from the life insurance business. Samuel 
Polk, who has been general agent there 
since before Mr. Kramer was appointed, 
again becomes sole general agent and has 
moved into the offices in the Missouri- 
Lincoln Trust building lately occupied by 
Mr. Kramer. 

A representative of the company states 
that the commissions under the new con- 
tract offered by Kramer were not near 
down to New York law figures, but were 
lower than those his old contract provided 
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for, which were very liberal. The com- 
pany is now readjusting its agency con- 
tracts and bringing them to a uniform 
scale. It is reducing commissions on its 
mutual investment policy, which contains 
very liberal guarantees, but even on this 
contract it is allowing larger commis- 
sions than companies operating in New 
York pay. 





GAGE E. TARBELL HAS RESIGNED 


Leaves the Equitable Life After a Long 
Service to Enter the Real 
Estate Business 





Gage E. Tarbell, second vice-president 
and superintendent of agents of the Equit- 
able Life of New York, has resigned as 
of March 1 and will engage in the real 
estate business. In the exchange of let- 
ters between him and President Morton 
it is seen that the company accepted his 
resignation reluctantly. 

Mr. Tarbell has been a _ remarkable 
character in the insurance world and has 
long been regarded as one of the great 
agency leaders of the country. He was 
formerly a lawyer and practiced for four 
years. In 1884 he became manager of 
the Equitable for southern New York. 
In 1888 he was made general agent for 
Wisconsin and northern Michigan, with 
headquarters at Milwaukee. In 1889 he 
went to Chicago, taking a partnership in- 
terest in the northwestern department. 
In 1891 he was given sole charge of the 
affairs of the company in Illinois, Wis- 
consin and northern Michigan, with the 
title of resident secretary. In 1893 he 
was elected third vice-president and in 
1899 second vice-president. 


LIFE RETURNS 


The following shows the new business 
written by life companies last year, and 
the business they had in force at the end 
of the year in various states: 








Michigan 
ME, BEE cscccctsnecd $ 967,146 $ 6,073,686 
REE, Sc bseecsicennues 419,266 4,588,946 
Connecticut Mut. ..... 307,072 2,934,226 
Columbian Nat’l ..... 624,318 673,403 
Equitable, Ia. ......... 275,989 987,163 
EE tevin vcavesns - 248,616 785,055 
Fidelity Mut. ......... 459,241 2,647,360 
Fas 307,277 718,864 
re 978,433 7,145,330 
Inter-State ........... 112,000 361,375 
CO eS 43,050 800,985 
Mutual Benefit ....... 2,220,643 13,398,080 
New England Mut.... 864,432 4,651,211 
Northwetern Mut. .... 4,054,832 35,320,518 
PORTION, VR. nc ccccece 656,412 4,612,710 
National, U. S. A..... 1,071,159 
kk” aa 30,060,221 
Pacific Mutual 873,532 
Penn Mutual ......... 5,166,910 
Provident L. & T 2,364,956 
Royal Union Mut...... 162,333 438,195 
re 83,300 117,300 
ae eee 1,885,192 5,069.641 
U. S. Ann. & Life.... 48,872 47,822 
Union Mutual ........ 120,339 1,490,053 

West Virginia 
Fidelity Mutual ...... 161,340 2,022,797 
Life Ins. Co. of Va... 153,648 363,970 
Ns aseisw nao 198,000 844,048 
Pensions, Vt. .cccccee 144,761 2,736,918 
>. eee 851,659 11,157,341 
Penn Mutual ........ 246,510 2,335,702 
Provident L. & T..... 34.000 286,420 
rere FS, Mee Oe 
MNO. 5a cknaemenas - 296,120 439,120 
Security L. & Ann.... 209,500 753,000 
Security Mutual ...... | 2a 
Union Mutual ........ 370,275 1,218,650 
United States ........ 18,515 212,895 
*Amount not given. 

Missourl 
DORUBAOEM oc kkdccsecs 1,630,406 3,161,900 
Northwestern Mut. .. 2,791,325 8,767,428 

Minnesota 
Equitable, Ia. ......... 149,000 437,180 





Cannot Collect on the Policy 


The circuit court at Toledo, Ohio, has 
affirmed the common pleas court decision 
that insurance cannot be collected by the 
heirs of a beneficiary who is responsible 
for the death of the person insured. This 
decision was in the case of James Mack, 
Sr., against the Ladies of the Maccabees 
of the World. Mack’s son, James Mack, 
Jr., killed his wife and committed suicide. 
The victim was insured in the Maccabees 
in favor of her husband. The elder Mack 
as the next heir of his son brought suit 
to collect the insurance on the life of the 
latter’s wife. The lower court held that 








the beneficiary, in his killing the party in- 
sured, deprived his heirs, as well as him- 
self, from any rights to the insurance. 


Officers of Detroit Association 

The Detroit Life Underwriters Asso- 
ciation last week elected officers as fol- 
lows: 

cae, Van Sickle, Home 
Life. 

Vice-Presidents—A. C. Utter, New Eng- 
land Mutual; O. S. Boda, Metropolitan. 

Secretary and Treasurer—D. A. Johnston, 
Penn Mutual. 

Members of Executive Committee—O. C. 


Seelye, Mutual Benefit; Jay Bassett, Provi- 
dent L. & T. 


Arthur W. Stoll of the Prudential and 
H. Wibirt Spence of the Mutual Life 
were elected members. 


A. H. Babcock in Minnesota 
A. H. Babcock, who for many years 
was manager of the Phcenix Mutual in 
Michigan and northern Ohio with head- 
quarters in Detroit, becomes Minnesota 
manager for the National Life, U. S. A. 





MADE GOOD SHOWING FOR YEAR 


Under the New Management the 
Northwestern National Life Is Re- 
ducing Its Expenses Materially 





Policyholders and directors of the 
Northwestern National Life of Minneapo- 
lis held their annual meeting this week, 
and listened to statements relative to gains 


made by the company during past year. | 


Directors and officers were elected as 
follows: 


Directors—John T. Baxter, general coun- 
sel of the company; F. A. Chamberlain, 
president, Security Bank; B. F. Nelson, 
Nelson-Tuthill Lumber Company; C. T. 
Jaffray, vice-president, First National 
jank; E. W. Decker, vice-president, North- 
western National Bank; L. K. Thompson, 
president; George E. Towle, treasurer, and 
W. J. Graham, vice-president and actuary 
of the company. 

President—L. K. Thompson. 

Secretary—Robert Esterly. 

Vice-President and Actuary—W. J. Gra- 
ham. 

Treasurer—George E. Towle. 

Medical Director—Dr. Henry W. Cook. 

General Counsel—J. T. Baxter. 

President Thompson made the policy- 
holders an annual address, in which he 
stated that a large portion of the funds 
of the company ($3,064,471) is invested in 
first mortgage loans upon improved farm 
property in the best farming sections of 
the west. Loans on policies not exceeding 
the reserve on such policies are $682,377.85. 
Of the real estate owned $435,719.51 is 
represented by the home office building 
and the Auditorium, leaving various small 
properties, amounting to only $21,794.62. and 
inherited from the former management. 
The income from the home office building 
and the Auditorium has been very satis- 
factory. 

The stocks and bonds owned, $188,287.50, 
are high-grade securities, the market value 
being considerably in excess of the book 
value. The net surplus is $101,716.04. 

The record for 1906 shows total income, 
$1,510,897.06; an excess of income over all 
disbursements of $766,060.58, and a net in- 
crease in surplus of $44,225.81. 

The total insurance in force at the be- 
ginning of the year was $22,963,978. The 
payments to policyholders and beneficiaries 
during the year amounted to $514,758.81; 
every legitimate claim being paid imme- 
diately upon receipt of proper proofs. 
These payments bring the total amount 
paid to policyholders and beneficiaries up 
to $5,832,679.89. 

In the conduct of the home office many 
reforms and economies have been intro- 
duced. Salaries have been reduced from 
$81,476.48 for 1905 to $69,912.52 for 1906; 
the reduction in general office expenses, 
etc., amounted to $16,337.28. A large sav- 
ing was also made in agency expenses and 
other directions. 





_ St. Louis Committee’s Named 

‘ President Herrick of the Life Under- 
writers Association of St. Louis has ap- 
pointed the following standing committees 
for 1907: 

Finance—J. J. Raleigh, J. S. Poindexter, 


J. S. Kendrick, F. N. Cheney and W. A 
Galentine. 

Press—W. H. Reed, George Benham, C. 
A. Goodale, J. C. Harvey and C. W. Darby. 
qn aoe ee Pallette, J. W. Estes, 


. J. Fischer, B. L. Tatman and E. L. 
Isaacs. 


Entertainment—E. S. Rowland, W. L. 
Michener, Max Kaufman, J. L. Brinnistool 
and W. E. Anderson. 


Security Mutual in the West 
The Security Mutual Life has placed its 
field work in the west outside of Agency 





Director William Boswell’s department at 
Cincinnati in two sections. J. T. Ken- 
nedy is placed in charge of the Chicago 
office and has jurisdiction over Illinois, 
Indiana, Michigan and Iowa. W. 
Shepard, with headquarters at Minne- 
apolis, has charge of Minnesota, Wiscon- 
sin and the Dakotas. 


BIG GRIST OF LEGISLATIVE BILLS 


All Sorts and Conditions of Measures 
Proposed to Regulate the 
Life Business 


The bills recommended by the Committee 
of Fifteen have been introduced in the 
Missouri legislature. 

Bills have been introduced in Illinois as 
follows: Prohibiting contributions by in- 
surance companies to political committees 
for political purposes; providing that an 
agent guilty of giving a rebate be punished 
by imprisonment; regulating disbursements 
by insurance companies; limiting salaries 
which may be paid insurance officials to 
$5,000 a year, unless the increase be au- 
thorized by a vote of the board of directors; 
prohibiting misrepresentation of the terms 
of policies by insurance companies or 
agents; defining the status of persons 
soliciting life insurance; providing the 
method whereby assessment life insurance 
companies may be reincorporated as legal 
reserve insurance companies; regulating 
voting by proxy in mutual life insurance 
companies; requiring all life insurance com- 
panies incorporated in this state to file 
annually with the insurance department a 
list of its policyholders and the addresses 
of the same; requiring a petition of at least 
100 policyholders before any person may be- 
come a candidate for a directorship of a 
life insurance company; providing penalties 
for rebating, both for the agent and for 
the person receiving the rebate; prohibit- 
ing life insurance companies from investing 
in mining and manufacturing stock and in- 
dustrials; prohibiting them from purchas- 
ing the stock of any other insurance com- 
pany; prohibiting the issuance of an 
insurance policy to a child under 10 years. 

The Iowa house of representatives has 
passed bills requiring insurance companies 
to make out vouchers for all expenditures 
of $100 or over, giving purpose of expendi- 
ture and to whom paid, and providing a 
method whereby assessment life associa- 
tions may be reincorporated as legal re- 
serve life insurance companies. 

The Iowa senate has passed bills requir- 
ing fraternals to deposit their bonds and 
securities with the state auditor, as other 
life insurance companies do. 

Commissioner Wolf of California has had 
introduced some twenty-seven bills in the 
legislature, all effecting life insurance. 
These measures include fourteen out of the 
seventeen reform measures advocated by 
the conference committee of fifteen, of 
whom Wolf was one. These have been 
formulated to fit into the laws of California. 

The Missouri state senate has passed a 
drastic bill providing that no officer, agent 
or employe of any life insurance company 
shall use the funds of a company for his 
own private gain or profit. It also provides 
that the superintendent of insurance must 
make an examination of every life com- 
pany doing business in Missouri twice a 
year and oftener if necessary, and failure 
to do so on his part is punishable by a 
fine and forfeit of his office. As there are 
about fifty life insurance companies doing 
business in Missouri, it will take several 
months to examine some of them, if this 
bill becomes a law, and it will require an 
immense force of examiners. The bill 
assesses a punishment in the state peni- 
tentiary for any officer misappropriating 
funds of a company. The senate has also 
passed a bill which provides that no money 
to the amount of $5,000 or more shall be 
paid by any life insurance company without 
sanction of the board of directors, and also 
providing that no life insurance company 
shall have the right to do business in Mis- 
souri which pays any officer a salary in 
excess of $50,000 a year. 

The committee on life insurance of the 
Missouri house has reported favorably the 
antirebate bill. Revocation of the license 
of the company violating its provisions and 
prosecution of the agent guilty of such 
practices are the penalties. The same com- 
mittee reported adversely the bill against 
the issuauce of special contracts and the 
bill providing for the publication of the 
statements of all insurance companies an- 
nually in one paper in each county in the 
state. 





Annual Figures 


The Michigan Mutual Life has issued its 
annual statement showing assets $9,902,775, 
increase $454,948; policyholders’ surplus 
$475,600, increase $15,270; insurance in force 
$49,740,084. The Michigan Mutual is a 
western company that has been making 
splendid progress and has paid policyholders 
since organization $14,092,933. 

The Northwestern Mutual last year wrote 
$93,885,273 new business and has $819,252,- 
279 in force. Its 1906 premiums were $31,- 
839,731, total income $41,933,329, paid 
polyholders $21,910,377, total disbursements 
$27,641,674, assets $221,101,714, surplus $9,- 
186,262. 

The American National Life of Galveston, 
Tex., shows assets $220,713, gain $74,756; 
net surplus $57,783, gain $27,005; new busi- 
ness $8,500,019, gain $4,513,099; new premi- 
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ums $239,605, gain $175,427. It had $81,934 
renewal premiums. 

The Provident Savings Life shows assets 
$9,450,413, policyholders’ surplus $339,103, 
new business $18,850,000, premiums $3,.526,- 
663, total income $4,496,068, paid policy- 
holders $2,282,000, total disbursements 


The Astna Life has assets $84,029,752, 


policyholders’ surplus $7,213,328, total in- 
come $18,304,836, paid policyholders $8,934,- 
937. 





Fraternal Notes 

The fifteen or twenty old members of 
the Knights of Honor at Cedar Rapids, 
Iowa, were much wrought up last week 
when they learned that their local financial 
secretary had failed to remit the last three 
assessments to the supreme lodge and that 
they would all be suspended unless the 
money was sent by Feb. 11. None of them 
could pass new examinations. The secre- 
tary said he had been short of money. 

The supreme court of Iowa has decided 
that where a member of a fraternal, with- 
out fraudulent intent, misstated his age 
when he entered and thus appeared within 
the age limit, when in fact he was not, 
his certificate is not rendered void by that 
fact. 

In adhering to its former decision against 
the Royal Highlanders in favor of Mrs. 
Louisa Lange, the supreme court of Ne- 
braska has decided that a fraternal benefit 
association is without power to adopt an 
edict or by-law changing the terms and 
obligations of a mutual benefit certificate 
theretofore issued to one of its members. 
It seems at the time a certificate was 
issued to A. D. Lange the by-laws of the 
Royal Highlanders was silent as to liabil- 
ity in case of suicide. Such a by-law was 
subsequently adopted but is not effective 
against the members of the association 
who had previously joined, the court rules. 
An express provision that there is to be 
no liability in case of suicide must be 
in the contract in order to avoid payment 
of the policy. 

A bill has been introduced in Minnesota 
which exempts temples and lodge halls of 
fraternal organizations from all taxation 
in excess of one mill. 


DRASTIC ACTION 
It Is Thought the lowa Legislature 
Will Not Pass a Bill Requir- 


ing Annual Distribution 

Des Moines, Iowa, Feb. 13.—( Special 
Correspondence. )—The report of the leg- 
islative commission which investigated in- 
surance is receiving very little considera- 
tion here. The minority report con- 
demning the deferred dividend system is 
getting a better reception. The majority 
are “stand patters,” the minority are “pro- 
gressives,” like Governor Cummins, That 
explains the difference in the way their 
reports are received. 

However, it is doubtful if a law will be 
passed requiring annual distribution. One 
or two Iowa companies have stated 
strongly that such a law would seriously 
interfere with them, and the legislature 
does not want to injure home industries. 
The position of these companies has been 
weakened, however, by the Des Moines 
Life’s coming out squarely for annual 
dividends, the Central Life’s statement 
that it would prefer to write that class of 
business, and the fact that the Register 
Life & Annuity has voluntarily adopted a 
new commission scale which would com- 
ply with the requirements of the New 
York law. This move has caused consid- 
erable comment, as the company does 
not operate in New York, and was not 
obliged to make the change. 


NOT LIKELY 








LIFE NOTES 


The New York Life has closed its Cham- 
ber of Commerce branch in Detroit. 

The National Life Association of Des 
Moines has been admitted to business In 
Nebraska. 

The Des Moines Life wrote $5,815,673 
paid-for business last year and has $24,053,- 
184 in force. 

David Merriwether of Louisville has been 
appointed agency director for the Indiana 
National Life in southern Indiana. 

If the Midland Mutual Life continues to 
do such a business as it did in January, it 
will write a million dollars this year. 

The new paid-for business of the Sun 
Life of Canada for 1906 was $17,410,054 and 
business in force Dec. 31, $101,784,724. 

Eugene C. Winburn, cashier of the Mu- 
tual Life at Milwaukee, has .been ap- 
pointed manager of the company at Helena, 
Mont. 

The New York Life has closed the fol- 
lowing branch offices in its southwestern 
department in addition to Missouri changes 
already published: Wichita, Kan., Mus- 
kogee, I. T., business transferred to Kan- 
sas City; Fort Smith, Ark., business trans- 
ferred to Little Rock; Texarkana, Waco, 
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ASSETS. 


Real Estate acquired by fore- 


LIABILITIES 





Reserve on Life, Endowment 








GIOBUTO cccccccccccccccccesece $ 156,220.01 and Term Policies, by the 
Office Building .......--++++e+. 460,000.00 3% per cent standard........ $71,135,205.00 
Cash on hand and in Banks... 17,265,582.14 Special Reserve, not included 
Stocks and Bonds.........+++«+«. 28,125,611.41 CE dsdies.cetidncdecsnexeees 874,998.00 
Mortgages secured by Real Es- Premiums paid in advance and 
EGE ccabdnndess ices pavecssane 37,904,178.39 other Liabilities ............. 83,051.82 
Loans on Collateral.........+++ 1,065,085.49 | Unearned Interest paid on Pol- 
Loans secured by policies of Ser LGAME c6cssvcscccvccécces 121,543.58 
. this Company ......ceeseeeee 4,865,946.33 | Surplus reserved for special 
Interest due and accrued De- | class of Policies and divi- 
cember 31, 1906........+.+-++ 926,809.83 | dends to Policyholders not 
Premiums in course of collec- | WE DE cc c02sssoneeervesones 866,013.66 
tion and Deferred Premiums Losses and Claims awaiting 
(NEL) cvcccccccccsecscsccevese 743,567.27 | proof, and not yet due....... 606,568.43 
| Unearned Premiums on Acci- 
| dent, Health and Liability 
| IMSUPANCE ....ceecscccccccees 1,592,877.52 
Market value of Securities over | Reserve for Liability Claims... 1,536,166.55 
UE cv cnenccesedeewéeneeevncess 2,516,751.22 | Surplus to Policyholders....... 7,218,327.53 
Total Assets ........ssceee $84,029,752.09 | Total Liabilities .......... $84,029,752.09 
RECORD FOR 1906. 
ic ccdewesd de bn ewstenct heey ened seetntss66s4s eenierseneeraee $ 18,304,835.61 
Pald PollcyhhOlders ......cccccccccccccccccccccerccccccesceccsesecsccccsscees 8,934,936.73 
SO ere rrr rrr Ty rr err rrr rr ire eT reer er ee 4,782,247.77 
Increase In Life Insurance In Force...........cceccecececrcceeeeecrsesssene 10,504,669.00 
Increase in Accident Insurance In Force..........-eseeeeeeeeeenceeeeececees 9,795,746.00 
Total paid policyholders since organization in 1850..........seeeeeeeeeeeree 162,635,344.06 





Austin and Abilene, Tex., business trans- 
ferred to Dallas, Houston and Fort Worth. 
The El Paso, Tex., branch has been con- 
solidated with the Mexican department. 

The Metropolitan Life last year issued 
$401,402,538 new business on a paid-for 
busis and at the end of the year had $1,692,- 
868,585 insurance in force. 

J. A. MeKellar, who has been associated 
with Miles M. Dawson in actuarial work 
in New York, has become actuary of the 
Iowa insurance department. 

S. Grant Dewell of Pierre, 
the Free Press of that city, with which 
he has been identified for twenty years, 
and will enter the life insurance business. 


S. D., has sold 


Isaac Kaufman, district manager of the 
Germania Life at Toledo, O., and 
Stroupe, agent of the Nation: ul of Vermont 


at Massillon, O., 
the State Life. 

In its annual statement to the Missouri 
department the Northwestern Mutual Life 
shows $2,791,000 business written in 1906 
and no lapses in the state during that year, 
a very remarkable statement. 

The Connecticut Mutual Life is soon to 
have a new general agent at Detroit, suc- 
ceeding Hodges Bros.. who have been gen- 
eral agents since 1863. The name of the 
new man has not been announced yet. 

District Attorney Jerome of New York, 
after he is through with the Thaw trial, 
will take up the cases against C. 8S. Fair- 
child and George W. Perkins, who were 
indicted on the ground of irregularities in 
the New York Life. 

The Equitable Life must answer to the 
hill of complaint filed by J. Wilcox Brown, 
a holder of $75,000 in policies, to the effect 
that its surplus has not been equitably 
divided, a demurrer alleging no cause of 
action having been overruled. 

Daniel Boone, formerly a partner in the 
general agency of Boone Bros. for the New 
York Life at Kansas City and recently 
inspector of agencies for that company for 
the eastern states, has resigned from the 
New York Life, 


have taken agencies of 


and will become a partner 





To get results use the 
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of his brother, Howard Boone, in the gen- 
eral agency of the Capitol Life of Denver 
at Kansas City. The general agency will 
be enlarged to cover Missouri, Kansas City, 
Indian Territory, Oklahoma and Texas. 

L. D. Moon, for some time instructor of 
agents in the office of the New York Life 
at Cleveland, has resigned and connected 
himself with the brokerage firm of Emery, 
Anderson & Co. of that city. Mr. Moon will 
have charge of the bond sales for the firm. 


At the last meeting of the Springfield 
(Ill.) Life Underwriters Association the 
speakers were United States District At- 
torney W. A. Northcott, Maj. J. J. Brinker- 
hoff, actuary of the [Illinois insurance 
department, and Charles Schermerhorn, a 
member of the legislature. 

J. Percival Phelan, nephew of S. M. 
Phelan, president of the American Credit 
Indemnity, who for some years has been 
southwestern general agent of that com- 
pany at St. Louis, has been appointed man- 
ager of the Equitable Life of New York 
for St. Louis and adjacent territory. 

J. W. Hilton of Louisville, Ky., state 
agent of the Michigan Mutual Life, was 
fined $350 on the charge of aiding in insur- 
ance rebating. Hilton was accused of de- 
livering a $10,000 policy with an annual 
premium of $163.40 for a payment of only 
$49.14. W. B. Ware, local agent at Hen- 


derson, Ky., was fined $400. 
WANTED —A Few Good 

Producers. Part 
Salary, Part Commission and Re- 
newal Contract. Not Doing Business 
in New York State. 
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AMONG CASUALTY AGENTS. 








BANKERS SURETY’S NEW CHIEF 





P.W. Harvey Is Elected President and 
M. A. Craig Becomes Secretary— 
Company Had a Good Year 


At the annual meeting of the Bankers 
Surety last week H. D. Goulder resigned 
as president and was succeeded by P. W. 
Harvey, who has been the secretary and 
treasurer. Mr. Harvey has been really 
the active man in the company. Mr. 
Goulder was chosen chairman of the 
board of trustees and in that capacity will 
serve the company practically as he has 
before. George H. Olmsted of Olmsted 
Bros. & Co., the general insurance agents 
at Cleveland and managers of the Na- 
tional Life of Vermont for Ohio and 
Indiana, was chosen first vice-president. 
William W. White, a partner of Mr. 
Goulder. was elected second vice-presi- 
dent. He is one of the big admiralty 
lawyers of the country. M. A. Craig, the 
superintendent of agents, who formerly 
was special agent of the company and 
prior to that agent at Terre Haute, Ind., 
was elected secretary and treastirer. 

The annual statement shows a net sur- 
plus of $82,283, a gain of $42,000, which 
was made after charging off $17,000 for 
depreciation in securities. The assets are 
$733.921, claim reserve $30,760, reinsur- 
ance reserve $161,622. Two more over- 
tures have been made by eastern interests 
to purchase the controlling interest of 
the companv following the negotiations 
with the Metropolitan Surety. but the 
stockholders are now satisfied in that the 
company has good prospects before it 
and it is not likely that any further ap- 
proaches will be seriously entertained. 

The Bankers is one of the cleanest 
western companies and has reached a 
point where it will grow nicely. 


American Fidelity in I!linois 

Hutchinson & Cooley have been ap- 
pointed managers of the American Fi- 
delity for Illinois, with headquarters at 
1004 National Life building, Chicago. The 
firm is composed of George A. Hutchin- 
son, who has had charge of the com- 
nanv’s business in the agencv of F. F. 
Holmes & Co.. and H. W. Coolev. the 
attorney for the company. Mr. Cooley is 
appointed resident vice-president and will 
tale charge of the suretv department, but 
will continue his practice of law. He 
expects to stimulate the surety business 
of the company and he is regarded as a 
capable man. Mr. Hutchinson is well 
lknown in insurance circles. having come 
into the ranks from railroading, and he 
has done some great work since he en- 
tered the business. 





Putting in New Agencies 
Agency Director J. L. Stoppelbein of 
the American Assurance is in the west 
appointing district managers in Illinois 
and Ohio. A second district manager has 
been appointed in Chicago. The Ameri- 


can expects to enter some new states this 
year. 


Will Soon Complete Organization 

Judge Tod B. Galloway of Columbus, 
Ohio, states that within a short time the 
organization of the Ohio Casualty Com- 
pany will be completed. A number of 
men interested in the potteries in the 
eastern part of the state and others have 
teken blocks of the stock of the new com- 
pany. A few details must be gotten into 
shape and then it will be ready for com- 
plete organization. 





Employers’ Liability Bill 

Senator Chaffee introduced in the Tlli- 
nois senate a bill similar to the federal 
statute relating to common carriers and 
extending it to corporations and individ- 
uals employing five or more men. 

The bill provides that every common 
carrier engaged in trade or commerce, 
corporate or not incorporated. and every 
corporation, company or individual en- 
gaged in mining work or other work 





where five or more men are employed 
in a common enterprise, shall be liable 
to any of its employes, or in case of death 
of the employe to his or her heirs, for all 
damages that may result from negligence. 
It is further provided that, if there is 
contributory negligence on the part of 
the employe, benefit insurance paid to 
him shall not bar recovery of damages, 
although benefits paid may be set off by 
the defendant and contributory negligence 
by the employe may be considered by the 
jury in awarding a verdict of damages. 





Stealing Agents Is Charged 


Alleging a conspiracy to steal its agents 
and customers the National Casualty has 
filed suit in common pleas court in To- 
ledo, Ohio, against the American Insur- 
ance Company of Cleveland, for damages 
to the amount of $5,000 and for injunc- 
tion. The plaintiff asks that the defend- 
ent be enjoined from endeavoring to se- 
cure its agents, solicitors, collectors and 
customers. The plaintiff alleges that the 
American maliciously and fraudulently 
enticed William W. Conklin, general 
manager of the plaintiff’s Toledo district. 
to leave its employ Feb. 1 and make him 
manager of its own Toledo business. 


Hooper-Holmes Bureau 

The Hooper-Holmes Information Bu- 
reau of New York City, which was incor- 
porated last spring with a capital of $so,- 
oco to conduct the business of the Na- 
tional Insurance Information Bureau, 
which previously had been carried on bv 
Hooper & Holmes as a partnership, has 
recently added largely to its facilities for 
serving the insurance companies. For 
several vears past this hureau has been 
closely identified with the accident and 
health insurance comnanies throughout the 
United States and Canada, having oper- 
ated as a clearing house for the exchange 
of information between these companies. 
About three years ago it organized a de- 
partment for the inspection ard investiga- 
tion of applicants, risks, claims, agents, 
medical examiners, etc., and is now doing 
a large business in this line for both life 
and casualty companies. 

The company has now acauired the 
plant and equipment of the Holmes Mer- 
cantile Azency of New York. which has 
been conducted by Chas. B. Holmes for 


New Amsterdam’s Growth 


The annval fieures of the New Amster- 
dam Casualty Company are just presented 
and show a fine growth of this excellent 
institution. President W. F. Moore is re- 
garded as one of the most capable casu- 
alty underwriters in the country and has 
done wonders with the New Amsterdam 
by pursuing a conservative underwriting 
policv and keeping the company’s holdings 
well in hand. He has not Leen after a 
volume of business, but has sought the 
best quality and that which would pro- 
duce a reasonable profit. 

The assets of the company are now 
$1,064,684. Its reserves are of interest, 
they heing for undetermined claims, $147.- 
365; for reinsurance, $340,842; for accrued 
commissions, $35,257; for investment 
sinking fund, $67.187; for other contin- 
gencies, $26,708. The net surplus is $121.- 
613, the cash capital being $314,400. The 
losses of the company paid up to date are 
$1,424.306. During the past year the com- 
pany has increased its protection to pol- 
icvholders by over $100,000. 

The figures presented indicate steady 
progress and a growth that means the 
companv is built on a good foundation 
and will develop along safe lines. The 
steady gains of the company can best be 
presented by the following figures: 

Surplus as to 





Assets. Policyholders. 
Dec. 31, 1900. .$ 602,616.50 $350,712.73 
Dec. 31, 1901.. 604,326.48 366,033.03 
Dec. 31, 1002.. 668,356.60 374,565.19 
Dec. 31, 1903.. 731,472.42 380,758.64 
Dec. 31, 1004. 832,632.69 416,650.51 
Dec. 31, 1905.. 932,402.81 419,423.00 
Dec. 31, 1905.. 1,064,683.82 446,012.86 


[A mistake was made in the ones of 
the New Amsterdam in the last issue.l 
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many years past in the interests of the 
insurance companies. The bureau, in its 
casualty department, is carrying on a 
unique and extremely valuable service for 
the accident and health companies, and 
has accumulated an enormous amount of 
data. It now has in its possession over 
a million records of accident and sickness 
claims, rejections, cancellations, and other 
valuable data, covering the entire United 
States and Canada. 


INDUSTRIAL FIELD 


Detroit Conference ‘Companies Will 
Seon Have Out New Policies With 
Important Changes 


NEWS FROM 


The accident companies in the Detroit 
Conference will soon have out new policy 
forms, which, it is believed, will do much 
toward ameliorating the conditions in the 
adjusting of industrial claims. 

The companies in their old contracts 
paid a 10 percent accumulation. That is, 
after a full year’s premium had been paid, 
the assured would get Io percent of the 
face of the policy added in case of death 
so long as the policy was in force. This 
will be changed to a 10 percent accumu- 
lation for five years, the same as com- 
mercial policies. It will apply to death, 
double and special benefits. 

For certain diseases the conference 
companies have been paying one-fifth the 
indemnity. This caused much dissatis- 
faction and friction, as the claimant did 
not relish the idea of having the indem- 
nity cut. Under the new forms full in- 
demnity will be paid, but the time will be 
limitéd according to the nature of the 
disease. Diseases will be classified and 
each class will have a stipulated time for 
which full indemnity will be paid. 

According to the present form of pol- 
icy, unless notice of accident is given 
within ten days of its occurrence liability 
is denied or one-fifth is paid, at the op- 
tion of the company. Hereafter the one- 
fifth option will be eliminated. 

This year the expense ratios of indus- 
trial companies will appear very high and 
agents should know the reason so they 
can explain the situation to the assured. 
Heretofore the companies have only re- 
ported to the insurance departments the 
premiums actually received. For in- 
stance, on the $1-a-month policy the agent 
keeps the policy fee and the $1 for the 
first month, or the first month’s premium 
has been regarded as a fee. The com- 
panies, therefore, would only report the 
$11 as premium for the year. The new 
insurance blanks require the fees re- 
ported, so the companies segregate the 
natural premium, $12 a year, from the 
fee and report the $12 as full premium 
and make a separate item of the fees. 
Taxes are paid on the premiums only and 
not on the fees, because the companies 
argue that the fee is no part of the pre- 
mium and covers no portion of the life of 
the policy. It is merely the extra or 
initial compensation paid the agent and 
it never gets to the company. However, 
all the compensation paid the agents, fees 
and any portion of premium goes this 
year into the expense item. This has not 
been done before and hence the expense 
ratio will be no higher than formerly, al- 
though it will appear so in the reports. 
Companies this year were required to re- 
port all their fees. 

Industrial companies are giving atten- 
tion to a bill introduced in the Indiana 
legislature which prevents combinations 
or collusion of companies in issuing uni- 
form policies and having cne man adjust 
for more than his own company. It 
seems that one or two of the legislators 
declare that they have found many of the 
industrial companies issuing the same 
form of policy and pursuing the same 
plan as to adjustments. This is a ridicu- 
lous measure. The demand is now for 
uniform life policies and the fire com- 
panies issue policies alike. In fact, some 
states require a standard form. Losses 
are adjusted according to the terms of the 
contract, whether one man or a dozen 
does the adjusting. It would seem in 
Indiana that, in attempting to force acci- 





dent companies not to agree on uniform 
policies, the legislators are taking a most 
peculiar position. 

Claim departments aver that, as agents 
are discovering it is better to tell the 
truth about policies and not misrepresent 
them, the prejudice against industrial 
companies is subsiding. It pays an agent 
to tell the assured what he is getting, ex- 
plain the provisions of the contract, what 
it covers, its limitations, etc., so when 
the claim comes it will be the assured’s 
own fault if he finds the policy does not 
fit his peculiar case. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred by various casualty 
companies on their several lines in differ- 
ent states in 1906. The losses in Michi- 
gan, however, are paid, not incurred 


losses: 
ACCIDENT 
West Virginia 
Company. Premiums. Losses. 
Cas. Co. of America...... $ 2,548 $ 2,153 
Central Accident ......... 8,278 2,883 
Continental Casualty ..... 41,413 20,090 
Employers Liability ...... 1,253 450 
Empire Casualty ......... 40,135 8,456 
Federal Casualty ......... 3,934 1,597 
Fidelity & Casualty....... 17,414 9,439 
Great Eastern Casualty... 914 480 
Maryland Casualty ... 4,495 293 
Metropolitan Casualty .... — wane 
National Casualty ........ 17,655 8,387 
North American Accident. 15,634 5,155 
Ocean Accident .......... 5,010 1,890 
Pheenix Preferred <Acci... 1,432 654 
Preferred Accident ....... 5,871 1,231 


Standard Accident ....... 
U. S. Health & Acci...... 


Michigan 
PE Sy wpsgennsdesnees 21,271 5,723 
Fidelity & Casualty ...... 31,848 15,671 
Ocean Accident ........... 1,975 130 
Minnesota 
PS ere 43,646 16,218 
Employers Liability ...... 11,649 8,209 
zreat Eastern Casualty... 9,884 7,337 
Maryland Casualty ...... 3,464 1,119 
Metropolitan Casualty .... 1,224 475 
New Amsterdam Cas..... 498 203 
North American Acci..... 7,694 1,823 
Ocean Accident .......... 10,552 4,791 
Standard Accident ....... 18,472 10,444 
U. S. Health & Acci...... 20,517 9,058 
lowa 
SE, SEED eve siseccevesscs 46,342 14,260 
Fidelity & Casualty...... 1,034 16 
Preferred Accident ....... 28,633 15,392 
U. S. Health & Acci....... 19,448 7,959 
Missouri 
MA. BRO so ceeacnvasacee 90,814 35,955 
General Accident, Scot.... 48,770 16,601 
National Casualty ....... 10,906 4,288 
Pennsylvania Casualty ... 1,070 1,141 
ee DH SO sewccaceses 15,507 3,125 
BURGLARY 
West Virginia 
Etna Indemnity ........, D sessnes 
Fidelity & Casualty ...... Sa ~@desnes 
Maryland Casualty ....... 3s eee 
N. J. Plate Glass........., Sarre 
Ocean Accident .......... ic ere 
U. BS. Pid. & Guar....c.0 Ae. saseves 
Michigan 
Fidelity & Casualty....... 17,589 7,365 
National Surety .......... 1,750 565 
Ocean Accident .......... 3,308 34 
Minnesota 
“Etna Indemnity ......... 7,819 3,317 
American Bonding ...... 954 3,858 
Employers Liability ...... MP kb ekewe 
Maryland Casualty ....... 6,141 1,957 
New Amsterdam Cas..... 1,048 327 
PS 2 eS 1,548 13 
Ocean Accident .......... 7,838 2,327 
aaa Te etseees 
lowa 
Fidelity & Casualty...... 14,264 875 
National Surety ......... Bee sacoses 
Missouri 
General Accident, Scot... 232 150 
ee We Ge ween csscccs Te castes 
CREDIT 


West Virginia 
American Credit Indem... 5,762 1,923 


Ocean Accident .......... 4,550 1,403 
Michigan 

Ocean Accident ........... 18,825 10,113 
Minnesota 

American Credit Indem... 28,786 11,363 

lowa 

American Credit Indem... 4,682 613 

Missouri 


American Credit Indem... 44,307 


FIDELITY AND SURETY 
West Virginia 


36,858 


UD. B Wad. & GOR. cccesss 22,161 1,195 
Michigan 

Fidelity & Casualty ...... &: wierrert. 

National Surety .......... 24,585 1,879 

Title Guar. & Surety...... 19,786 1,146 





The Bankers Surety Company 


OF CLEVELAND 


“The OHIO Company” 
Financial Statement Showing Condition Dec. 31, 1906. 


Real estate 


Capital stock 
Reinsurance reserve 
Surplus .. 
Contingent reserve 
Collateral deposits 


P. W. Harvey, 


Assets. 


Coeeeeeeeeeeeeeseeeeeeseseseseseseseeeeeees 


Officers. 
President. 


Net premiums outstanding 
Mortgage and collateral loans 


i nenwneehbeenseh dh be veeeesenseees $451,864.50 


66,945.85 
41,786.73 


veer 131,252.00 


17,171.56 
19,072.96 
5,827.10 


$733,920.88 


ihnedNehhabeot+etnnds beneeceeeraaseces $500,000.00 
airless 116,626.87 


86,283.68 


30,760.33 
250.00 





$733,920.88 


Geo. H. Olmsted, First Vice-President. 


W. W. White, 
M. A. Craig, 
F. D. Macbeth, 


Auditor, 


Second Vice-President. 
Secretary and Treasurer. 


$250,000 Deposited with the Insurance Department of Ohio 
For the Benefit of All Policy Holders 


Western General Agents. 


Jas. M. Sprague, 

E. B. Kerr, 

Thos, E. Griffin, 
Wm. E. Sinclair, 

O. D. Walker, 

Edw. G. Eibler, 

W. E. Clark, 

Geo. K. Thomas, 
Citizens Trust Co., 
R. B. Howell, 

W. T. Lemon, 
Bailey Bros. & Co., 
Byron Webster & Son, 
R. E. Hayslett, 


Union Trust Bldg., 
247 Fifth St., 

Union Trust Bldg., 
Valentine Bldg., 
Lemcke Bldg., 
Frisco Bldg., 
Kittridge Bldg., 

Ch. Commerce Bldg., 


Karback Block, 
Ger. Am. Nat’! Bk. Bldg., 


Kemper Bldg., 


Cincinnati, 
Louisville, 
Detroit. 
Toledo, 
Indianapolis. 
St. Louis. 
Denver. 
Chicago. 
Milwaukee, 
Omaha. 

St. Paul. 
Topeka. 
Marshalltown, Ia. 
Kansas City. 





Minnesota 
Etna Indemnity ......... 
American Bonding ....... 
American Surety ........ 
Employers Liability ...... 
Fidelity & Deposit........ 
Title Guar. & Surety...... 
SU GRE cncessveccas 


1 
National Surety .......... 
Title Guar. & Surety.... 


FLYWHEEL 
Michigan 
Fidelity & Casualty........ 
lowa 
Fidelity & Casualty........ 


HEALTH 
West Virginia 

Central Accident ........ 
Continental Casualty .... 
Employers Liability ...... 
Empire Casualty ......... 
Fidelity & Casualty...... 
Great Eastern Casualty.. 
Maryland Casualty ....... 
Metropolitan Casualty 
Ocean Accident .......... 
Pheenix Preferred Accident 
Preferred Accident ....... 
Standard Accident ....... 


Bee, TEED a cncdanewseesees 
Fidelity & Casualty ...... 
Ocean Accident .......... 


Me, SARS wesninisvexeses 
Employers Liability ..... 
Great Eastern Casualty... 
Maryland Casualty ....... 
New Amsterdam Cas...... 
Ocean Accident .......... 
Standard Accident ....... 


SN BRE cacdiesacseseve 
Fidelity & Casualty....... 
Preferred Accident ....... 


Missouri 
ME. SEK casvsovissvescc 
Pennsylvania Casualty .... 
UW. GH CRE csdcccssces 











LIABILITY 
4,842 638 West Virginia 
24,510 8,019] Cas. Co. of America...... 3,506 1,598 
17,663 11,989] Employers Liability ...... 11,768 2,018 
it ere Fidelity & Casualty....... 21,515 4,467 
45,421 13,814] Maryland Casualty ...... 7,948 1,774 
6,395 495] Ocean Accident .......... 16,193 8,047 
BOSe i cvceses Standard Accident ....... 1,353 834 
Michigan 
5,755 CE I Re oa ere ae 32,926 16,813 
12,777 2,010] Fidelity & Casualty....... 24,191 15,582 
Ocean Accident .......... 12,341 9,367 
Minnesota 
Se: Be. ctsécavaeddacas 65,159 72,105 
me ....io Employers Liability ...... 72,415 15,609 
Maryland Casualty ....... 31,550 11,407 
New Amsterdam Cas...... eer 
errr er Ocean Accident .......... 173,570 112,326 
Standard Accident ....... 759 557 
lowa 
SE Den vascadwws wend 25,261 14,846 
1,960 383] Fidelity & Casualty...... 1,287 379 
9,583 4,376 Missouri 
382 Sere Me EADS. cidccccncncdsive 151,013 87,505 
7,552 939] General Accident, Scot.... 7 6ecabhete 
10,046 5,323] Pennsylvania Casualty 13,958 4,274 
613 2171 U. &. Cnounlty. ..0060000 16,066 4,159 
769 334 
D eovaid LIVE STOCK 
999 
a bo West Virginia 
876 264 Ind. & O. Live Stock...... 546 1,200 
2,149 1,026 PLATE GLASS 
9 009 West Virginia 
onan Hert “Etna Indemnity ...... 8 
, 25 ° 45 Cas. Co. of America...... 305 35 
e °| Central Accident ......... 256 40 
Fidelity & Casualty 1,533 343 
3,125 1,140] Lloyds Plate Glass 2,788 407 
1,035 421] Maryland Casualty 880 57 
1,955 426] Metropolitan Casualty .... 1,826 574 
82 130] N. J. Plate Glass ........ 1,052 187 
134 88 N. Y. Plate Glass........ 1,525 32 
a € Michigan 
cure Fidelity & Casualty...... 10,327 3,531 
° 9 Minnesota 
iy 982] Aetna Indemnity ......... 3,948 1,619 
6.005 ies 2.709 Lloyds Plate Glass ... 7,322 3,481 
’ 4 Maryland Casualty ....... 3,035 1,012 
Metropolitan Casualty .... 15,390 6,054 
8,646 2,180] New Amsterdam Cas...... 2,780 1,574 
SS esaces N. J. Plate Glass......... 5,466 1,746 
4,446 905! N. Y. Plate Glass ........ 8,789 3,978 
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lowa 
Fidelity & Casualty 
Missouri 
Casualty 


Pennsylvania 2,891 


SPRINKLER LEAKAGE 
West Virginia 
Maryland Casualty 
Minnesota 
Casualty 
Missouri 


Maryland 


U. 8S. Casualty 


STEAM BOILER 
West Virginia 
Cas. Co. of America...... 
Fidelity 
Hartford Steam Boiler.... 
Maryland Casualty 
Ocean Accident 
Michigan 
Fidelity & Casualty 
Ocean Accident 
Minnesota 
Maryland Casualty 
Ocean Accident 
Fidelity & Casualty 
Missouri 
U. S. Casualty 


WORKMENS COLLECTIVE 
Missouri 
U. 8S. Casualty 


To Change Surety Reserves 

Senator Durment has introduced by re- 
quest in Minnesota a bill providing that 
after June 1, 1908, every corporation or 
association doing a guaranty, surety or 
fidelity business in this state shall at all 
times keep and maintain a premium re- 
serve fund, with which the company shall 
charge itself as a liability, equal to $1.50 
for each $1,000 of liability which shall be 
outstanding. The premium reserve fund 
is to be estimated upon the amount of pos- 
sible liability of the company as expressed 
in bonds, undertakings, obligations and 
contracts which shall not have terminated 
according to the limitations contained 
therein. 


Industrial Disability Divisions 


The Continental Casualty, now operat- 
ing in forty-four states and territories, 
has systematized its industrial department 
work and has placed the various states 
and territories under more direct super- 
vision. The eastern division comprises 
the New England and eastern states, in 
charge of Gerald Bunker of New York, 
the manager of the eastern department. 
The central division contains the central 
western states. and four southern states, 
in charge of B. B. Paddock, superintend- 
ent of the industrial department at the 
home office. The western division, com- 
prising the northwestern states, Iowa, 
Missouri and three southern states, is in 
charge of C. L. O. Lucken, assistant to 
the general manager at the home office. 
The Rocky Mountain division is in 
charge of A. S. Bunker at the Denver 
office. The Pacific division includes the 
Pacific coast states and Hawaii and is 
supervised by J. E, Betts, the acting man- 
ager at San Francisco. 


American Credit’s Figures 


The American Credit Indemnity’s assets 
are $2,277,807, contingent reserve $207,534, 
premium reserve $534,499, commission re- 
serve $23,016, net surplus $505,451. It 
has declared a 15 percent dividend. 


CASUALTY NOTES 


The Frankfort has sued Rothschild & Co., 
the department store in Chicago, to force 
an accounting. 


Bruce W. Huling of Cleveland has been 
appointed Ohio state manager of the Em- 
pire State Surety. 

The lowa senate has passed a 
permit fraternal accident 
operate in the state. 

The receiver of the City Trust is ready 
to pay a 41 percent dividend if creditors 
do not try to delay matters. 

The United Surety has entered Iowa, 
agents reporting to E. E. Howell & Co. 
of Omaha, general agents for Nebraska. 

The New York department has just com- 
pleted an examination of the United States 
Casualty, verifying the annual statement 
as of Dee. 31, 1906. 


The American Bank Insurance Company 
has made the statutory deposit of $100,000 
with the Minnesota department. Its home 
office will be in Minneapolis. 


bill to 
associations to 








|THE WEST AND THE NORTHWEST 


(Continued from Page 9.) 
The loss was adjusted at $1,488.22, and 
Judge Vandenburgh applied to the city 
building inspector for a permit to re- 
pair. This was denied, the building hav- 
ing been condemned on account of “age, 
decay and fire.” 


MINNESOTA PREMIUM RETURNS 


Statement of Business Done in the 
State Last Year by Various Fire 
Companies 


The following are premiums received 
and losses incurred in Minnesota in 1906 
by fire insurance companies: 


Company. Premiums. Losses. 
Stna 2 § 


National, Pa. 

National Union 
Orient 

Ohio German 

Southern, La. 


United Firemens 8,699 


1,917 
MINNESOTA ANTICOMPACT LAW 


Such a Measure Has Been Introduced 
Drawn on the Lines of the South 
Dakota Law 


“Compacts between fire insurance compa- 
nies to fix and maintain rates on fire in- 
surance are prohibited in a bill introduced 
in the Minnesota house by Representative 
Putnam. The measure is patterned after 
the anticompact law of South Dakota. 
‘The purpose is to prevent any combina- 
tion or agreement between insurance com- 
panies or any of their officers or agents 
to regulate the rates of insurance. If a 
party to such agreements the companies 
must pay a fine of $100 to $500 for each 
offence. Companies desiring to do busi- 
ness in the state shall, with their applica- 
tion or at any time desired by the com- 
missioner, file an affidavit with him that 
they have obeyed this law. The commis- 
sioner may at any time summon officers or 
agents before him in order to make in- 
vestigations, and as an inducement to 
disclose the information desired it is pro- 
vided that the testimony shall not be used 
against such persons in criminal prosecu- 
tions. 

The measure was referred to the com- 
mittee on insurance of which Represent- 
ative Timberlake, state agent of the 
Prudential Life, is chairman. Naturally 
the bill will be opposed by insurance in- 
terests, but there is an apparent craze in 
Minnesota this year for the introduction 
of socialistic and radical measures, and 
there is a chance that the Putnam measure 
may become a law. 


Get Three General Agencies 

W. T. Campbell & Co. of St. Louis 
get the Missouri general agency of the 
Lumber of New York and the Adiron- 
dack, which have taken up the writing 
of general lines, and of the National 
Lumber of Buffalo, which writes only 
lumber and woodworkers. 


Haas Stirs Up the Agents 

J. Q. Haas of St. Paul has stirred up 
the other agents by his recent circular 
in which he declares that his office is 
capable of making rates and will do so. 
He states that many of the present rates 
are inconsistent and advises premium pay- 
ers to consult him. 


Missouri Men Meet 


The Missouri Fire Prevention Associa- 
tion met last week in Kansas City, when 
the standing committees were appointed. 
The main question discussed was natural 
gas, which is being rapidly introduced in 
Kansas City. Most of the dwellings are 
not equipped for it, and as a consequence 
there have been a number of fires. The 
gas company has gotten out a very ex- 





CHICAGO 


A.W. MASTERS 
General Manager 


Liability, Accident and y 


Credit 


LONDON GUARANTEE AND ACCIDENT 


OF LONDON 
C0., Ltd., EncLAND. 
CONKLING, PRICE &WEBB 


Genl. Agts., Ill., Mo. and Ind. 
171 La Salle Street, Chicago 


CHARLES L. RAYMOND 
Genl. Agt., Michigan 
Majestic Bldg., Detroit 





L. O. CHATFIELD, President 
A. E. WAGNER, Vice-Pres. and Treas. 


W. H. CHATFIELD, Secretary. 
E. W. MOORE, Vice-President 


Phoentx Preferred 





Accident Insurance Company 


Capital Stock, $100,000 


For Agency Contracts and Territory 
Address the Company at 


Accident and Health Insurance 


DETROIT, MICH. 





FIVE POINTS 


There are FIVE POINTS to be considered — and considered 
seriously by any one about to engage in the Casualty business or by 


the man who wonders why 


his efforts have not brought him a 


LARGER COMMISSION INCOME. 
The five points are: 1—The Standing of the Company. 2—The 
Policies of the Company. 3—Your Contract. 4—Commissions. 


5—Treatment by the Company. 


These points are thoroughly discussed in our little book, "Some 
Information and a Question," which should be read by every insur- 
ance man who desires to secure every possible dollar’s worth of 
business from his territory. Sent free on request. 


THE PENNSYLVANIA CASUALTY CO. 


Cash Capltal, $300,000.00 


M. G. NICHOLS, Third Vice-President 


SCRANTON, PA. 











ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE: 
184 La Salle St., Chicage 513 Hanover Bank Bldg. 


ISAAC L. ELLWOOD, President 
ALBERT J. HOPKINS, Vice-Prest, 
RED M. BLOUNT, Vice-Pres. 
GEO. W. CHILDS, Asst. Sec’y. 


Offers Excellent Agency Contracts 


in Tllinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, Lowa, Missouri and 
Kentucky. Its bonds insure. Its rates 
aud service are satisfactory. 


Correspondence and Applications Solicited 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men. 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 





THE OHIO COMPANY." — 


The Bankers Surety Company 
Williamsou Building, CLEVELAND, OHIO. 
Capital $500,000.00, Fully Paic 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 


$200,000 Deposited with Insurance Commissione: 


Every local agent should have 
a copy of 


Right to the Point 


Sent postpaid for 55 cents 
The Western Underwriter Co. 





145 La Salle Street, - Chicagy 





February 14, 1907. 


THE WESTERN UNDERWRITER. 








plicit series of instructions, which meets 
with the approval of underwriters, as to 
how to overcome the hazard. 

The Blue Goose nest held a meeting 
and initiated eight new members, and fol- 
lowing it was a lunch. 


MISSOURI’S RECORD LAST YEAR 


Figures Are Given Showing the Pre- 
miums Received and Losses In- 
curred During 1906 





The following are premiums received 
and losses incurred in Missouri by fire 
insurance companies in 1906: 


LAST YEAR 

Company. Premiums. Losses. 
BEE DD ogc ivtccccviesvi 448 1,964 
42tna Town Mut........... ,713 676 
VOGEL cccccss beeeeeosenne 28,771 12,127 
Piremens Wun ..ccscesesee 32,403 19,114 
Firemans Fund .......... 23,627 9,858 
| SS er 22,857 5,188 
Individual Fire oo eer | Bee 
ee 8 Pea 1,297 4,352 


Columbia’s 1906 Record 
The following shows the business of the 
Columbia of Omaha in various states for 





1906: 

State. Premiums. Losses. 
POORER ccvwccvccce $285,478.44 $ 87,713.98 
MOMERE cccccisccccess 81,234.75 31,451.53 
OO rarer ree 35,364.99 8,463.20 
South Dakota ....... 39,759.00 9,472.72 
North Dakota ....... 2,586.17 ....... — 
Okla. & Ind. Ter..... 11,208.49 150.00 

DOE cccncveseeeses $455,631.84 $137,251.43 





Court Reverses Itself 

The supreme court of Nebraska has 
just handed down an important decision 
declaring that a stipulation in a contract 
for tornado, cyclone and windstorm in- 
surance, that the policy shall be void in 
case the buildings insured become vacant, 
is material to the hazard and will be en- 
forced. This vacates a former decision of 
the court and remands the case of the 
Farmers & Merchants against Sarah R. 
Bodge back to the district court of Buf- 
falo county. The court says that it was 
in error in the former decision, owing to 
a mistaken method of calculating the un- 
earned premium, believing at that time 
that the insurance company retained the 
premium to cover the period of the loss. 
A letter from President L. P. Funk- 
houser of the insurance company was in 
evidence showing that the company re- 
turned the unearned part of the premium 
as soon as it was known that the build- 
ing was vacant. 





Nebraska Fire Marshal Bill 

A bill has been introduced in the Ne- 
braska legislature which provides for a 
fire commission somewhat similar to that 
of Ohio. The governor is made chief fire 
marshal, with an appointive deputy to do 
the work. It will be the duty of the 
fire marshal to investigate the causes of 
all fires and if he finds any indications of 
arson to secure the arrest and conviction 
of the perpetrators. In this work the 
marshal will be assisted by the mayors 
of cities and the sheriffs of counties. The 
bill was prepared by Insurance Deputy 
John L. Pierce and is being strongly rec- 
ommended by him for passage. 





Minnesota Agency Appointments 


American—William Ringdahl, Wheaton. 
German, Peoria—J. W. Clover, Cam- 
bridge. 


Germania—F. E. Decker, Byron; C. P. 

— new -~ /! - 
& & G., Eng. —P. H. Simons, 

chains . de Fitch, as. 

Merch. Neel Mut., N. D.—C. V. Olson, 
Minneapolis. 

Nat'l PGnion—P. J. Houle, Hugo. 
N. W. Nat’l—W. T. Hanzal, New Prague. 
nw a et Eng. E. Landin, Sherburne; 


—C. 

G. Dobner, Thief River Fails. 
a. 1 Roch, German—Thorwald Bjomlie, Mad- 
‘oon, Eng.—A. T. Main, Tracy. 

United Firemens—3. P. Foote, Cass Lake. 
American—W. A. Beiter, Heron Lake; 
P. J. Ellenbacker, Cold Springs; i & 
Weston, Dundas; . O. Skoglund, Wat- 
kins; W. E. Schultz, Paynesville. 
Franklin—W. B. Boardman, Minneapolis. 
Camden—J. A. Van Dyke, ‘Coleraine. 
Connecticut—J. H. Fink, Hills; J. M. 
Madison, Osakis; EB. F. Perry, Windom; 
A. J. Schnobrick, New Germany; M. J. 
an Jasper; R. B. Daniel, Mar- 
shall; . Comnick, Gaylord. 





MISSOURI NOTES 


The trial of a member of the St. Louis 
agents’ association for doing business with 
a nonaffiliating office has been dropped for 
want of sufficient evidence. 

Harwood & Fowler and F. C. Child have 
combined their agencies at Kansas City, 
the firm being Harwood, Child & Fowler, 
with offices in the American Bank building. 


The United States Fire has applied for 
readmission to Missouri. The company 
withdrew from that state shortly after the 
San Francisco fire. The company will place 
an agency in St. Louis with the Insurance 
Agency Company. 

At Sedalia, Mo., a new electrical 
spection ordinance has been adopted. It 
establishes the 1905 code as the standard 
for wiring and is otherwise modeled along 
lines approved by the underwriters’ elec- 
trical bureau. The office of electrical in- 
spector is established and given practically 
unlimited authority. 


In the case of E. W. and Laura D. 
Manning against the North British & 
Mercantile, the court of appeals at Kansas 
City has held that where a house burned 
after it was sold by contract but no deed 
had been filed the policy on the house was 
void. It reversed the lower court, which 
held there had been no change in owner- 
ship. 

The committee on fire insurance of the 
lower house of the Missouri legislature has 
recommended for passage the bill which 
prohibits a fire insurance company or agent 
giving rebates. This bill is backed by the 
fire underwriters of St. Louis. It provides 
for the revocation of the license of a com- 
pany giving rebates and prosecution of the 
guilty agent. 


in- 


1OWA NOTES 


H. E. Hurlbut of Muscatine, Iowa, be~ 
ga district manager of the Queen City 

re. 

A. T. Roddy & Co. of Des Moines have 
moved from the K. of P. block to the 
Flynn block. 

The Anchor Fire of Des Moines has de- 
cided to increase its paid-up capital from 
$25,000 to $50,000. 


NEBRASKA NOTES 


The State Fire of Omaha had $70,466 net 
premiums and $26,685 incurred losses dur- 
ing 1906. It has over 450 local agents in 
Nebraska. 


Insurance Deputy John L. Pierce of Ne- 
braska has issued licenses for the year 
to thirty stock fire companies and to fifty- 
eight county mutuals. 


Cc. E. Yost was elected vice-president 
of the Columbia of Omaha in lieu of 
I. M. Raymond. E. G. Bohanan, state 
agent, was elected a director to succeed 
Mr. Raymond. 


C. D. Mullen, secretary of the Columbia 
of Omaha, leaves for a two months’ va- 
cation in Mexico with President Thompson 
of the company, who is United States am- 
bassador to that country. 

The rate on the risk of the Byrne-Ham- 
mer Drygoods Company at Omaha, about 
which there has been so much controversy 
between the local agents and the rating 
bureau, has been reduced to 25 cents, as 
desired. 


GENERAL WESTERN NOTES 


Bonwall & Jones have bought the late 
Albert Riley’s agency at Eldorado, Ark. 


Bogue & Bogue have 


purchased the 
agency of E. R. 
s. D 


Thomas at Centerville, 


B. F. Severance has removed from Ne- 
odesha, Kan., and sold his agency to A. W. 
Morgan. 

At Slayton, Minn., Byron H. Whitney 
succeeds to the agency of H. C. Grass, 
deceased. 


At Vienna, S. D., J. B. Grasslie has en- 
tered the Hans G. Eggen agency under 
the style of Grasslie & Eggen. 


At Cripple Creek, Colo., W. H. R. Stote 
and E. L. Kernochan have united their 
agencies as the State-Kernochan Agency. 

Former County Attorney C. C. Hoge of 
Olathe, Kan., has purchased the agency of 
James R. Orr, who has moved to Webb 
City. 

Agent F. H. Hooper has removed from 
Leola, S. D., and is succeeded by John J. 
Hepperle, cashier of the First State Bank 
of Leola. 


R. M. Eacock & Co. of Oklahoma City 
will open a branch office in Spokane, Wash., 
with R. M. Eacock, Jr., in charge. The 
Oklahoma City office will be managed by 
M. G. Meister. 

A bill has been introduced in South Da- 
kota providing that every fire company ex- 
cept the mutuals shall pay a tax of 2% 
percent on gross premiums. A fire mar- 
shal bill has also been introduced. 


At Plainville, Kan., it is reported a local 
firm is turning out an oil-burning device 
for use in heating and cooking, which is 
described as follows: “It is a very simple 
affair, consisting of a galvanized tank 
holding from two to five gallons of oil, 
and to it is attached a small pipe fastened 
usually at the ceiling and is attached to 
the top part of the heating stove, the oil 
being released by means of a drip cock.” 
The companies look upon this as a very 
dangerous innovation and are prohibiting 
its use. 


a | 





DISCONTINUES I$ INSPECTIONS 


(Continued from Page 1.) 


Venice—Pope Glucose Co. (abandoned 
plant). 
Waukegan—American Steel & Wire Co. 


(no member interested); 
fining Co, (QO); 
(M). 


Corn Products Re- 
United States Envelope Co. 


Indiana 

Anderson—Winters, Mercer & Brennon 
Lumber Co, (abandoned service). 

Alexandria—Alexandria Paper Co, (0); 
Penn American Plate Glass Co. (M). 

Brookville—Midland Paper Mills (obsolete 
equipment). 

Connersville—P. H. & F. H. Roots (M). 
— Carriage & Harness Co. 
Evansville—Bockstege 


Furniture Co. 

(M); Lincoln Cotton Mills (M); F. W. Cook 

Brewing Co, (too few sprinklers); Melzer 

Soap Co. (inspection declined); National 
Biscuit Co. (O). 

Elwood—Macbeth-Evans Glass Co. (M); 

Pittsburg Plate Glass Co. (too few 


sprinklers). 
Fort Wayne—Fort Wayne Electric Works 
(M); Wayne Knitting Mills (M). 


Goshen—Hawks Furniture Co. (M); 
Goshen Veneer Co. (M). 

Indianapolis—Atlas Engine Works (M); 
The Udell Works, A. A. Barnes (M); F. M. 
Bachman Co. (M); Arthur Jordan Co. (QO); 
Nordyke & Marmon Co. (M); Tucker & 
Dorsey Mfg. Co. (M). 

—— Rubber Wire Co. 
(M). 

Kokomo—Pittsburg Plate Glass Co. (too 


few sprinklers. 
Lafayette—Indiana Wagon Co, (M). 
Linden—The Marsden Co. (indefinite con- 
ditions). 
Noblesville—National Carbon Co. 


(). 
Richmond—American Seeding 


Machine 


Co. (no members on); Hoosier Drill Co. 
(no members on). 
Shelbyville—Spiegel Furniture Co. (M). 


South Bend—Birdsell 


Mfg. Co., two 
plants (M); 8S. 
(M). 


B. Folding Paper Box Co. 


Terre Haute—Columbus Enam. & Stamp- 
ing Co. (M). 


Ohio 

Ashland—The Reliable Match Co. (O). 

Akron—Alkali Rubber Co. (M); Goodrich 
Rubber Co. (M); Goodyear Hard Rubber 
Co. (M); Miller Rubber Mfg. Co. (few 
sprinklers); The Colonial Salt Co. (O). 

Barberton—American Sewer Pipe Co. 
(M). 

Bellaire—Novelty Stamping Co. (M). 


Bellefontaine—Colton Bros. 
(small sprinkler credit). 
Bridgeport—Crystal Glass Co. (M). 
Canton—Canton Steel Co. (M); Dueber 
Watch Case Co. (M); The Hampden Watch 
Co. (M); Timpkin Roller Bearing Co. (M). 
Cleveland—American Box Co. (too few 
sprinklers); Adams Bagnall Co. (M); Auto- 


Flouring Mill 


matie Machine Screw Co. (M); Atlas Bolt 
& Screw Works (M); B. & O. R. R. Co. 
Building (equipment not kept up); Benton, 
Hall & Co. (all nonboard insurance); 
Northern Ohio Blanket Mills (M); Bishop 
& Babcock Co. (M); Chandler & Price Co. 
(M); Cleveland Twist Drill Co. (M); Cleve- 


land Foundry Co. (M); Cleveland Hardware 
Co. (M); Cleveland Rubber Co. (M); Cleve- 
land Electric Ry. Co. (few and poor 
sprinklers); Cleveland Automatic Machine 
Co. (M); Elwell-Parker Electric Co. (too 
few sprinklers); Federal Mfe. Co. (M); 
Long Arm Systems Co. (M); W. B. Cowles 
& Co. (M); Nat. Malleabie Castings Co. 
(too few sprinklers); Nat. Screw & Tack 
Co. (M); National Mfg. Co. (M); National 
Acme Mfg. Co. (M); Standard Sewing Ma- 
chine Co. (M); Standard Tool Co. (M); 
Standard Welding Co. (M); Van Dorn Iron 
Works (too few sprinklers); Warner & 
Swasey (M); Westinghouse Electric & Mfg. 
Co. (M); Wellman-Seaver-Morgan Co. (M); 
Winslow Estate Building (dismantled 
equipment). 

Cincinnati—American Carriage Co. (M); 
American Book Co. (M); U. 8. Cast Iron & 
Foundry Co. (M); Addyston Pipe & Foun- 


dry Co. (M); Crane & Breed Co. (M); 
Crane-Hawley Co. (M); Cincinnati Cooper- 
age Co. (M); Cincinnati Veneer Co. (too 


few sprinklers); Cincinnati Milling Machine 
Co. (M); Cincinnati Gas & Electric Co. 
(equipment discontinued); Cohen & Co. 
(indefinite protection); Dash & Carriage 
Goods Co. (abandoned equipment); Farmers 
& Shippers Tobacco Co. (few sprinklers); 
Grand Opera House (no members inter- 
ested): Hess Axle & Spring Co. (M); Tili- 
nois Leather Co. (too few _ sprinklers); 
Laidlaw-Dunn-Gordon Co. (M); Royer 
Wheel Co. (sprinklers shut off); The lun- 
kenheimer Co. (M); The Globe-Wernicke 
Co., Norwood (M); The Globe-Wernicke 
Co., 8th and 9th sts. (M); U. 8S. Litho- 
graphing Co., Norwood (M); U. 8S. Playing 


Card Co., Norwood (M). 

Columbus—Hardesty Bros. (too few 
sprinklers). 

Coshocton—The H. D. Beach Co. (M). 

Dayton—Canby, Crawford & McGregor 
(M); Mathias & Michael Co. (no members 
interested); Pierce Mantel Co. (no mem- 
bers interested); Mead Paper Co. (few and 
poor sprinklers); National Cash Register 
Co. (M):; Stillwell-Bierce Co. (too few 
sprinklers); Smith-Vaile Co. (too few 
sprinklers); Stomps-Burkhardt Co. (admis- 


sion refused): The Computing Scale Co. 
(admission refused). 
Defiance—Defiance 


Woolen Mills (no 
members interested); 


James B. Jarvis (no 


members interested); Tenzer Box Co. (poor 
equipment). 
East Liverpool—National China Co. (M); 


Tsane Harker Pottery Co. (1 


Elyria—The Dean Electric Co. (M). 





Ff 


Excello—American 
(M). 
Franklin—American 


Writing Paper Co. 


Writing Paper Co. 


,Greenfield—American Pad & 
(M). 
Ironton—Ironton 
) 


Textile Co. 
Portland Cement Co. 
(QO). 

Lancaster—Ohio Flint Glass Co. (QO). 

Iiamilton—Bentell & Margardent Co. 
(M)}; Champion Coated Paper Co. (M); Co- 
iumbia Carriage Co. (nonboard control); 
The H. Fretchling Co, (dismantled equip- 
ment); Hamilton & Lindenwald Elec. 
‘rans. Co. (abandoned); Hooven, Owens & 
Rtenchlaer (M); Long & Alstatter (M); 
Lewis Newburg (M); Niles Tool Works Co. 
(M); Schuler & Benninghofen (M). 


Lorain—Lorain Lumber & Mfg. Co. (O). 

Mansfield—The Ohio Brass Co. (M). 

Massillon—Russell & Co. (too few 
sprinklers). 

Marietta—The Becker Mill Co. (M). 


Miamisburg—The Bockwalter 
(M). 
Middletown—Miami Cycle Co. 
Paper Co. (M). 
Mt. Vernon—The J. 8. 
nonunion insurance). 


Wheel Co. 
(M); Ogles- 
by 


McConnell Co. (all 


Norwood—Bullock Electric Co. (M). 

Newark—A. H, Heisey & Co. (nearly all 
outside). 

North Baltimore—Modern Match Co, 
(neglected equipment). 

Piqua—United Box Board & Paper Co. 
(equipment out of service). 

Steubenville—Gill Bros. Co. (M); Acme 
Glass Co. (M). 

Springfield—Springfield Light’ & Power 
Co. (too few sprinklers). 

Tiffin—James Radcliffe (M); Tiffin Ma- 
chinery Co. (M) 

Toledo—Acme Machinery Co, (M); Lib- 
bey Glass Co, Go: National Supply Co, 
(ail nonboard); Nat. Malleable Castings Co. 
(too few sprinklers) ; Toledo Metal Wheel 
Co. (M). 

Toronto—Gill Bros. Co. (O). 

Troy—The McKinnon Dash Co. (M). 
Datei Republic Rubber Co. 
(M). 

lowa 

Cedar Rapids—National Biscuit Co. 
(abandoned equipment). 

Davenport—Corn Products Refining Co. 
(O); Bettendorf Metal Wheel Co. (non- 
board companies). 

Moines—Capitol City Woolen Mills 
(QO). 

Dubuque—Standard Lumber Co., saw 
mill (poor and partial equipment); The 
Adams Co, (M); Carry, Ryder & Adams 
Co. (O). 

Marshalltown—Corn Products’ Refining 
Co. (O) 

Kentucky 

Henderson—George Delker Carriage Co. 
(M); Coquillard Wagon Works (M); Hen- 
derson Cotton Mills (M). 

Louisville—Hope Worsted Mills, new 
plant (M); Illinois Leather Co. (too few 
sprinklers); Kentucky Wagon Mfe. Co. 
(M); Louisville Cotton Mills Co. (M); N, F. 
Dortch & Sons (too few sprinklers); Stand- 
ard Sanitary Mfg. Co. (M); Wilson Furni- 


ture Co. (M). 

Owe nsboro—F. 
(nonboard). 

Prestonville—The 
mission refused). 

Minnesota 

Duluth—American Carbolite Co. (too few 
sprinklers); Duluth Mfg. Co. (too few 
sprinklers); Consolidated Elevator Ceo. (in- 
spection declined); Duluth-Superior Milling 
Co. (equipment not ke pt up); F. A. Patrick 
& Co. (all in reciprocals). 

Grand Rapids—lItasca Paper Co. (M). 

Minneapolis—Minneapolis Union Elevator 
(equipment not kept up); Monitor Mfg. Co, 
(no members interested); National Biscuit 
Co. (no members interested); Union Iron 
Works (no members interested). 

St. Paul—Bohn Mfg. Co. (protection dis- 
continued); Butler Brothers (abandoned 
equipment); J. P. Allen (abandoned equip- 
ment); National Linseed Oil Co. (O). 

Winona—Laird, Norton Co., sawmill 
(dismantled mill). 

Missouri 

Leeper—Clarkson Saw Mill 
doned equipment). 

Kansas City—Crane Co, (no members in- 
terested); K. C, Desiccating & Ref. Co. 
(equipment shut off); Metropolitan Street 
Ry. Co. (old equipment); National Biscuit 
— (no members on); Roach & Kienzle 

Sash & Door Co. 


. Ames & Co., two plants 


Darling Distillery (ad- 


Co. (aban- 


Kennett—Richmond ‘Cotton Oll Co. (few 
and poor sprinklers). 
St. Joseph—National Biscuit Co. (no 
members on). 
Nebraska 
Omaha—Eggers-O’Flyng Co, (O); Omaha 
Paper Box Co. (QO). 
Wisconsin 
Ashland—Ashland Lumber Co. (dis- 
mantled); C, & N. W. Ry. Ore Dock No, 1 
(no automatic sprinklers); Keystone Lum- 
ber Co. (dismantled mill) 


Appleton—Fox River Paper Co. 
ter Lake Paper & Pulp Co. (O); Kimberly 
& Clark Co. (M); Patton Paper Co. (M). 

Beloit—Berlin Machine Works (M); Fair- 
banks-Morse Mfg. Co. (M). 

Eau Claire—Dells Paper & Pulp Co. (M). 


(M); In- 


Fond du Lac—Fond du Lac Awning & 
Tent Co. (M); Gurney Refrigerator Co. 
(M); Winnebago Furniture Mfg. Co. (in- 


definite protection). 
Fairchild—N. C. Foster Lumber Co. (dis- 
mantled mill). 


Flambeau—Flambeau Paper Co. (M). 
Janesville—Janesville Machine Co. (M); 
Janesville Cotton Mill No, 1 (abandoned 


equipment); M. Marsluff Co. 


(aban- 
doned equipment). 
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Jefferson—Copeland, Ryder & Co. (M); 
Wisconsin Mfg. Co. (all nonboard). 

Kz eee talneny Paper & Pulp Co. 
(M 

| rn Brass Co. (M); Chi- 
cago Brass Co. (M); Northwestern Wire 
Mattress Co. (M); Simmons Mfg. Co. (M). 
La Crosse—L. Lamb Planing Mill (dis- 
mantled equipment); C. L. Colman Plan- 
ing Mill (sprinklers inoperative). 
Marinette—Marinette Lumber Co. (no 
members interested). 

Menasha—Geo, A. bal. soon. Paper Mill 
too few and poor sprinklers) 
: Milwaukee—Allis-Chalmers Co. (M); A. 
F. Gallau & Co. (O); Gardner, Campbell & 
Sons (neglected equipment); Illinois Leather 
Co, (too few sprinklers) ; International 
Harvester Co. (M); Milwaukee Brass & 
Mfg. Co. (admission refused); N National 
Brake & Electric Co. (M); Nat. Enam. & 
Stamping Co. (M);_ National Biscuit Co. 
(no members on); Wm, Miller Mfg. Co. 
(poor equipment). 
Prlecnah--Neseah Mill (M); Globe Mill 


(M 

a Menasha Paper Co. (M). 

New London—The Wolf River Co. (in- 
definite protection). 

Niagara—Kimberly & Clark Co. (M). 

Oconto—Holt Lumber Co., sawed (all 
in Lloyds). 

Oshkosh—American Grass Twine Co. 
(dormant equipment); Old Oshkosh Furni- 
ture Co, (no protection). 

Racine—Dr, Schoops Family Medicine Co. 
(too few sprinkle rs). 

Rhinelander—Brown Bros. Saw & Plan- 
ing Mills (indefinite protection); Rhine- 
lander Paper Co, (M). 

Waupun—Par: imount Knitting Co. (M). 

West Superior and Superior—Duluth-Su- 
perior Milling Co. (9 risks), (equipment not 
kept up); Peyton, Kimball & Barber, plan- 
ing miil and saw mill (equipment not kept 
up 

PW ausau—Chicago Excelsior Co. (dormant 
plant). 

West Virginia 

Charleston—Devereaux Lumber Co. (par- 
tial equipment). 

ituntington and Central City—Hunting- 
ton Pottery Co. (O); D. B. Abbott Co, (QO). 

Fairmount—Monongah Glass Co. (all 
Jameson & Frelinghuysen). 

Hambleton—Otter Creek Lumber & Boom 
Co. (all Jameson & Frelinghuysen). 

Parkersburg—Parkersburg Chair Co. (M). 

Parsons—Parsons Paper & Pulp Co. (M). 

Wheeling—Block Bros. Tobacco Co. (two 
risks (M). 


PERSONAL SIDE OF THE BUSINESS 


(Continued from Page 10) 
cago office, has been confined to his home 
in Oak Park, lll, for seven weeks. Mr. 
Herrick is one of the best adjusters in 
the business. He was formerly in the 
loss department of the Royal in the west 
and prior to that traveled for the Cale- 
donian in the northwest. 
J. M. Newberger, the Chicago local 
agent, was married this week to Miss 
Blanche Goldman of New York. 





“E very goose in Ohio is a gander,” said 
Col. “Bill” Monroe, after tiie meeting the 
pol night in Columbus, and he punc- 
tuated the air a few times and went over 
into the writing room to think the matter 
over. It struck Col. “Bill” square be- 
tween the eyes, for he couldn’t see how 
in the flock would increase if left 
in that shape, and Col. “Bill” is a man 
who doesn’t want to see things stop 
half done. 

“And what am I guardian of the nest 
for,’ asked John Martin, “If there isn’t 
a goose in it? I'll see some of these 
long-necked, gangle-shanked ganders in 
purgatory before I'll stand around and 
watch them labor through an attempt to 
hatch cobblestones.” 

“Oh, what’s a nest without a goose?” 
wailed Neal Rowland, who had been told 
to watch the goslings, “and where’s the 
goslings coming from, I'd like to -know? 
Looks as if I’ve got a lemon coming to 
me in such a crowd of moss- backed 
squawkers as this. Too old to seize an 
opportunity if they should see one.’ 

‘And who's goin’ to lay the egg?” 
broke in Grim, who has the duty of keep- 
ing it, when he gets it. “Can’t expect one 
from a gander,” said Lee Bort, super- 
visor of the flock, and he ought to know. 

“Shut up,” said Hecox, Jerome-like, 
“you boys make me tired. If there is no 
goose in our flock, maybe there is in 
some other. You don’t look ahead of 
your noses, for all you may have had 
your swim under the sprinklers or got 
caught in a pond some place unequipped. 
Make an inspection.” 

Herbert Brooks and George Velton 
Steeb said if there is any “setten” to do, 
they want it thoroughly understood that 





they want to do it. They thought that 
since John Monrose had taken flight into 
some other zone, they could have a little 
quiet on the nest now and the other 
ganders squawked in unison. 

Speed and Canfield stood on one foot 
at some distance and watched proceedings. 
They had been on the ground some time 
before the goslings came off and, though 
an Ohio nest was something they had not 
contemplated, it would have been no sur- 
prise, even if it had had a nice plump 
goose in it. 


The other day one of the prominent 
business men of Chicago called at the 
office of THe WESTERN UNDERWRITER and 
paid so handsome a tribute to one of the 
leading managers cf the city, who is 
known the country over, that his ex- 
pression deserves publicity, not alone for 
the compliment he paid to W. D. Wyman, 
manager of the Berkshire and ex-presi- 
dent of the National Association of Life 
Underwriters, but more significantly, per- 
haps, for the lesson it carries to the agent 
in the field. He said: 

“IT remember when Mr. Wyman first 
came to our establishment during his 
early days in Chicago. We did not know 
him well, but his calls at the office were 
not considered annoying, but rather as a 
pleasure. He ingratiated himself to that 
extent that some of us took out policies. 
We found him square, honest in his 
statements, and he won our confidence. 
We felt a personal interest in his efforts, 
because of his very gentlemanly manner 
and his honorable transactions. We as- 
sisted him by using our influence with 
our friends to get them to insure. All 
during these years, we have found Mr. 
Wyman on the square, a man of most 
courteous bearing, who inspires confi- 
dence. When any doubt or question 
arises as to life insurance, we at once go 
to our friend, Wyman. We feel that a 
man of his type elevates the business and 
makes friends for life insurance. 





Dividends on Failed Companies 
It is understood the receivers of the 
Baltimore fire companies that failed, fol- 
lowing the fire in that city, will be able 
to make final settlements in the next few 
months, but the last dividends will be 
small. The following are the dividends 
so far paid: 
Baltimore 58 percent 
e y - 
Old Town ed 
Firemens " 
The delay has been caused by real es- 
tate, which the receivers have not been 
able to dispose of. 





Comments on Grain Losses 

The Grain Dealers National Mutual of 
Indianapolis shows cash assets $108,963, 
notes $669,400, cash surplus $104,513, 
losses last year $40,439. In commenting 
on the loss record, Secretary McCotter 
says: 

The record of losses for 1906 was the 
best of any year according to the amount 
at risk. There is over $1,500,000 more at 
risk, yet the number of fires reported is 
only one greater than the previous year. 
The important point is two less total losses 
than the previous year and by use of bar- 
rels of brine and buckets the extinguishmg 
of nearly as many fires as was done with 
those appliances in the previous. three 
years, There was an increase in lightning 
losses and from exposures, which are un- 
preventable causes. There was a decrease 
in fires from locomotive sparks, but two 
bad fires from hot boxes and a material 
increase in losses in the power houses. 
In fact, there were three fires in detached 
power houses at a few hundred dollars’ loss 
each that would have caused a heavy loss 
if power houses had been attached to the 
elevator. As usual, the most of the losses 
have been from preventable causes. 

This leads back to the old proposition 
that the purpose of mutual insurance is 
protection against unpreventable losses 
which are from causes beyond the control 
of the owners or employes. All that is 
added to such cost to pay for preventable 
losses is a burden to the property owner 
and his business. It means so much profits 
and human energy wasted. It is safe to 
estimate that all the profits of all the ele- 
vators in Nebraska will not pay the ele- 
vator losses of the country any year. 
Therefore the equivalent of the labor and 
business effort in that state is a fire waste, 
four-fifths of which is preventable. This 
company in four years has had $118,582.20 
in losses. 





SURPLU 


S LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. 


Cash Assets $66,000,000 


Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 


PAUL E. RasOR, U.S. Attorney for 


MARSH & McLE 


New YorkjOffice, 52 William St. 4 


Hollitscher & Middleton, Attorneys 


NNAN, UNITED STATES: 


CORRESPONDENTS 
] “=Chicago;O fice, 159-La Salle” St. 


$ 





ORGANIZED 1865 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Guo. L. OunistiaN, President i 
Rosert Lecry, Jr., V. Pres. and Sec’y 


i 
{ 
Assets - - - - $821,402.49 | 
Surplusto Policyholders - $859,122.21 ' 
WE DESIRE AGENTS AT 
ALL POINTS IN ILLINOIS , 

Address: 


SHIPMAN @ WAYNE, 


General Agents 
189 LaSalle St. 


H. A. RICHARDSON, President — 


CHICAGO | 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
Apalicatios since 1872. 


ications from leading agencies 
solicited. 


Henry P. Magill & Co. 


General Agents 
| 184 Le Salle Street Chicago 
WM. D. DENNEY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in 


the San Francisco conflagration, which has 


1 been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New York 


HH. G. BUSWELL, Cook County Manager, Chicage 





AMERICAN 


INSURANCE COMPANY 


OF NEWARK, N. J. 
Ordanzed 184s 


Assets Jan. Ist, 1907 - 

Cash Capital - 600,000.00 

Net Surplus - - - 1,463,509.91 | A 
FIRE AND TORNADO INSURANCE 


$5,805,643.41 


©. WESTERN DEP’T, ROCKFORD, ILL. 
'Chas. E. Sheldon, Manager 


— 


GERMANIA 


Fire Insurance Company 
NEW YORK 


ORGANIZED 1889 


Cash Capital, 
Assets, 
Net Surplus, 


$1,000,000 00 
5,178,071 22 
1,107,257 77 


HEAD OFFICE: 
Cor. William and Cedar Streets 








a. B. nee. Presiden 
aap Denes, Vice-President 


O. H. Psasz, Treasurer 
J. H. Lerpine, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organized under the laws of Ohio 
Agents Wanted in Ohio. Surplus Business in Other States Considered 
DIRECTORS : 


. Boss Washing Machine Co. 


ConwRapD DrisTz, P’ 
A. B. IpESON, ay he Standard Milling Co. 


rsbach Co., Saddl ery 


JOHN HOFFMAN, of John Hoffman's Sons, 
C. H. PEASE, Pres. The tay he 
~~ JR., Sec. and Treas. The Graf -. B. H. Krocse, Pres. Kroger Grocery 


Pork Packers 
Building Materials 
and ing Co. 

” provident Bs Savings Bank & Trust Co- 


J. H. LEIDIne, General eourenes 


Home Office: 3 Masonic Temple 


CINCINNATI, OHIO 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURG 


FIRE AND TORNADO 


Losezs Parp To Darn OCarr®au 


$3,982, 143.00 $300,000.00 
AGENTS WANTED 


Omr10oaGo Orrion, 159 La SaLhp St. 
Liorp V. Warxins, Assistant Saucy. 


ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good egents in Wiseonsin, Illinois 
and Minneso 


If the lability of a compan in proportion 
to its assets is a good aT ST, Te invite 
comparison with *he companies you 
represent. 


J. M. KRALOVEG, Gen. Agt. 


P. A. KREBLA, Secy 
Cook County Chicago 


Home Office 








ORGANIZED 1870 


The Concordia Fire 


Insurance Company 


OF MILWAUKEE, WIS. 


Cash Capital 
Reserv: 


$300,000.00 
e for all other Liabilities 72, 941 83 


Total Assets 
GEORGE BRUMDER, President 


K DAMKOEHLER, Secretary W. C. HUGHES, Supt. of Agencies 


ts for Michi and Ohi 
ouse Block, Detroit, ‘Michigan . 


cPROAL AGENTS—J. T. KIRKWOOD, Cl : it; 
‘a ea eveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 


BIERCE & SAGE, Geperal 
Whitney Opera H 


Re-insurance Reserve - $722, 879.65 
Net Surplus - - - 156,594.13 


$1,309,693.63 
GUSTAV WOSLARGER. Jr., Vice-President 





13 


February 14, 1907. 


THE WESTERN 


UNDERWRITER. 








ELECTRICAL FIRES 


The electrical bureau of the National 
Board of Fire Underwriters has made a 
report of electrical fires for the last quar- 
ter of 1906. The losses so reported ag- 
gregate $62,207, but it should not be as- 
sumed that these figures represent the 
entire fire loss due to electrical causes. 
Those reported are as fol.ows: 


High-tension lines falling across tele- 
phone and lighting circuits, 16 fires; losses, 


Grounding of lighting and motor circuits, 
18 fires; losses, $11,240. 

Short circuits of interior wiring, 30 fires; 
losses, $19,500. 

Moving picture machines, 5 fires; losses, 


Electric motors, 12 fires; losses, $5,540. 

Fuses blowing, 6 fires. 

Electric flat irons, 4 fires; losses, $7,698. 

Lightning, 9 fires; losses, $3,328. 

r heaters, 3 fires; losses, $11,000. 

Incandescent and arc lamps, 9 fires; 
losses, $1,535. 

Three tree fires are reported. 

Eighteen accidents to persons are re- 
ported, two of these being fatal. 

In addition, 53 accounts of supposed elec~ 
trical fires have been received, in which 
the causes were given as “crossed wires,” 
“defective wiring,” etc. Of these fires no 
more definite information has been obtain- 
able. The aggregate losses on these fires 
was $572,603. Fifteen other fires at first 
reported as due to electricity, upon further 
investigation by inspectors have been 
found due to other causes; losses on these, 
$112,200. 





Publishing Statements in Minnesota 

The publication of annual reports of in- 
surance companies in insurance journals 
in Minnesota is provided for in a bill in- 
troduced in the house. When published 
in journals devoted exclusively to insur- 
ance, not connected with any company, 
and having 2,000 circulation, it shall con- 
stitute legal publication. 

Another bill provides for the publica- 
tion of annual reports in three, instead of 
two, counties. This would cause their 
publication in the three large cities, Min- 
neapolis, St. Paul and Duluth. 


ATTACK ON HOSMER IS UNJUST 


(Continued from Page 2.) 


had $1,148,539 insurance in the burned dis- 
trict. The department says that just after 
the fire, it was informed by Secretary 
Bean of the company that its loss was 
$800,000. Some time later the report says 
that Secretary Bean, Mr. Hosmer and 
counsel called at the department, saying 
the loss was about $400,000, and the de- 
partment was asked to ratify the reinsur- 
ance in the Firemens. The report states 
that the department was informed that the 
American would have enough left to meet 
all its obligations. The department claims 
that the company officials stated its assets 
after the reinsurance would be $500,000. 
The American turned over $275,285 to 
the Firemens. 
Says Claims Were Purchased 

The department says that $294,613 in 
claims were purchased by E. K. Arnold, of 
Peabody & Arnold, counsel for the com- 
pany. The department after perusing the 
correspondence between Mr. Hosmer and 
the company opines that the company did 
not try to make a reasonable or equitable 
settlement. According to the department 
the adjusters at San Francisco were 
showing a financial statement with much 
less assets and greater loss than was filed 
with the department. 

Says Agreement Was Broken 

The department then goes on to say 
that after it became convinced that the 
condition of the company was being dis- 
torted to force 40 percent settlements, ex- 
tra payments were made, in spite of the 
company’s agreement not to do so. The 

an Francisco representatives, according 
to the report, sent letters urging that the 
Massachusetts department be called off 
from writing claimants that the company 
could pay nearly in full. The report says 
that a proposition was made by the San 
Francisco representatives to form a syndi- 
cate to purchase the claims, but the offi- 
cers objected, saying any saving should 
go to the stockholders. 

The department concludes that the facts 
brought out in the investigation should 
result in a receivership. The officials con- 
tended before the master last week that 
‘the company is solvent. 











POINTERS 


FOR LOCAL AGENTS. 











Agents at Edgerton, Wis., have received 
from their companies emphatic instruc- 
tions to erase the following clause from 
policies covering tobacco in warehouse 
for L. Bamberger & Co.: “It is under- 
stood that this policy also covers mer- 
chandise, the property of others, which 
they may have agreed to cover by insur- 
ance.” This is only one of numerous 
clauses by which it is sought to make 
companies insure unknown third parties. 
The use of these clauses is objectionable, 
and almost always results in correspond- 
ence and trouble. 


A very bad form is reported at Bloom- 
ipgton, Ind., for the business of the Cen- 
tral Colite Stone Company. There is 
blanket insurance, under one amount, on 
buildings and contents, and it is specified 
that as to buildings, and also as to con- 
tents, everything of an insurable nature 
is covered. There is also an unlimited 
permit to cease operations, and as to 
gasoline, benzine, etc., “the quantity of 
either, or all, shall not exceed one gallon 
for each occupant of the building (ex- 
clusive of not exceeding one gallon con- 
tained in the device in which it is 
used).” Companies will not stand for it. 


During 1906, clippings from about half 
the newspapers of Ohio showed that gaso- 
lene used in the home burned 32 persons 
to death and seriously burned and dis- 
figured 148 more. 

Industrial alcohol, which is common al- 
cohol spoiled for drinking by the addi- 
tion of a more poisonous kind of alcohol, 
would be comparatively safe for heating, 
cooking and washing, and its use for 
those purposes would reduce the annual 
fire loss of the state about one million 
dollars. 

Alcohol is an excellent solvent for 
grease, paint, or gum, so, even if the cost 
be double that of gasolene it will be used 
for cleaning laces, gloves, ribbons, silks 
and other textile fabrics, because it leaves 
the article cleansed without persistent or 
disagreeable odor. Alcohol makes up the 
bulk of all fine perfumes, it being used as 
a solvent. Alcohol evaporates but half 
as fast as gasolene and its vapor being 
lighter than air is carried away so that 
it does not accumulate and make air an 
explosive—Ohio Fire Marshal Bureau. 

The tendency to cover mercantile stocks 
and store furniture and fixtures under 
one item seems to be on the increase, and 
agents should refrain from this practice. 
A specific amount on each is always de- 
sired by the company. 

This trouble is constantly arising, also, 
in connection with building insurance, 
particularly schools, churches and public 
buildings. Policies are issued on _build- 
ing and furniture and fixtures, which 
would not be objected to if the form were 
made to insure permanent furniture and 
fixtures, but the omission of the word 
“permanent” makes the company liable 
for furniture and fixtures movable or im- 
movable, any old thing, in short, hence 
the objection. 

Many agents rely upon cancellation 
notices sent by registered mail to the as- 
sured, and a few companies accept the 
receipts as evidence that policies have 
been canceled. Most companies, how- 
ever, insist upon the policy or a lost 
policy receipt before allowing return pre- 
miums and before canceling the liability 
on their records. The decisions of the 
courts where cancellation notices are in- 
volved are unfavorable, and it is pretty 
generally considered that cancellation no- 
tices cannot be relied upon to effect can- 
cellation. Their usefulness is limited to 
the effect they may have in inducing the 
assured to part with his policy. 

A case in point was recently decided 
unfavorably to the companies where can- 
cellation notices were alleged to have been 
sent by registered mail. The receipts 
were produced in evidence and the as- 





sured admitted having received the pack- 
age but swore there was no communica- 
tion inside. This is a condition that is 
likely to arise in any case of the kind, 
especially where the claimant is willing 
to commit perjury to win his suit. The 
evidence of a mailing clerk that he en- 
closed the notice in an envelope and the 
evidence of a claimant that there was 
nothing in the envelope would be readily 
construed in favor of the latter in absence 
of corroborative evidence on the part of 
the company. 

Cancellation notices are not reliable. 
The possession of the policy is better, but 
even then without a receipt for the return 
premium there will be doubt as to ef- 
fectual cancellation if the matter should 
be carried into court. The policy pro- 
vides as to the manner of cancellation, 
but to overcome the evidence of tricky 
claimants there should be an abundance 
of evidence that the policy provisions have 
been complied with. ‘Lhe possession of 
the policy makes a prima facie case for 
the assured or company, as the case may 
be.—Journal of Commerce. 

When your company asks you to cancel 
a policy, do it and do it quickly. Of 
course the company is liable to make a 
mistake, but that’s its lookout, not yours. 
You may want to argue the question but 
do that after the company has the policy 
in its hands. It’s well to know and re- 
member that if your company orders you 
to cancel a policy and you do not do it 
within a reasonable time (five days), 
should the property burn, you are the 
man that pays the loss. That is no 
guess assertion, either. 








Want Column 


One dellar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTEKN UNDERWRITER, 145 La Salle St., 
Chicago. 

WANTED—Position in a general fire in- 
surance agency by a lady with eleven 
years’ experience in handling bordereau, 
checking agents’ accounts and compiling 
reinsurance reserve, and familiar with 


general agency work. At present em- 
ployed. F 8. 














WANTED—Experienced local agency 
clerk by a prominent Cincinnati office; one 
who is familiar with Cincinnati rates and 
conditions. Address J 17. 


WANTED—Experienced life insurance 
man as field superintendent for northern 
Ohio for a leading company. Address N 10, 
Western Underwriter. 





Leading Agents and Brokers. 


HARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943.948 Century Bldg, St. Louis 


Correspondence solicited. Commissions paid non-resi 
dent agents and brokers. Loss distance telephenes. 
Representing Norwich Union, Hamburg-Bremen, Phila- 
deiphia Underwriters, Fidelity, Indemnity, Hamilton, 
Star, Delaware, Austin, Frankfort, N. Y., Piate Glass, Col- 
umbia. and y.* Fidelitw and Guaranty of Md 





CHURCHILL WHITTEMORE CO, 


. Successors to Wall & Whittemore 
208 North Fourth Street - - ST, LOUI# 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, $. Dak, 
Cash capital, $389,616. Cash sur. 


plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 











Surplus Lines 








SURPLUS LINES 

TRADERS FIRE INS. CO. 

TORONTO, CANADA 
EQUITABLE FIRE OFFICE 

MONTREAL, CANADA 

A. L. McCRAE 

United States Representative 

159 LA SALLE ST., CHICAGO 








Actuarial, 


M M. DAWSON, F. I. A. 

. CONSULTING ACTUARY 
Member of the Actuarial Society of Ame 

Fellow of the Institute of Actuaries, Member o 

the Deutscher Verein fuer Versicherungs- W issea- 

schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 











Consulting Actuary 





1312 Geddes Avenue . Ann Arbor, Mich. 
J H. NITCHIE, 

m ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 739. Automatic #992 








Insurance Attorneys. 





. .WANTED—By a fire insurance company 
a first-class special agent in northern Illi- 
nois; must be familiar with the field and 
experienced; correspondence confidential; 
state age, experience and salary expected. 
Address I 2. 


WANTED—Sole agency of a liberal 
writing fire company for Detroit, Mich.; 
50 percent preferred business. Address 
15, Western Underwriter. 








WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
146 to 1421 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartferd, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 


@. J. ULLMANN Cc. A. NEWTON 


H J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 
NEWARK FIRE = - 
CAPITAL FIRE - - 
STATE FIRE (Ltd.) 























Newark, N. J. 
Concord, N. H. 
= Liverpool, Eng. 





Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, QO 


Special attention given to insurance cases, 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 


SOUTHERN DEPARTMENT: 1005 W 
L. P. Small, Superintendent 


J. Louis Kohl 








Ave., ST. is 
I Telephone, 0661 
MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyho'ders’ Interests in Fire, 
Life and Other Insurance, Write for Informa- 
tion, 


Association Bidg., Chicago, Ill. 











In Answering Advertisements Piease Men- 
tion THE WESTERN UNDERWRITER. 








THE WESTERN UNDERWRITER. 





February 14, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress.THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 


~. 








The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 
This Company grants insurance as follows: Bonds of Suretyship for persons 
positions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, 
Employers, Public, Teams, Workmen's Collective, Elevator and General Liability: 
Personal Accident, Health and Bonded Attorneys’ List 
Capital and Surplus: Losses Paid to June 30, 1906 
$7,752,406.86 $2,993,361.71 $23,061,149.21 


GEO. F. SEWARD, Frocitent; ROBT. J. HILLAS, Vice- Svesidont and Sec’y; 
HENRY CROSSLEY, eons Secretary; 
FRANK E. LAW, 2d lav’ Geordiary; GEO. W. ALLEN, 3d Ass’t Secretary 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life ¢syance 


Company 
Incorporated by the State of New York. 
Home Office: 1 Madison Avenue, New York City 
Assots, $151,663,477.29 





orricans} 





we of Public Confidence The Daily Average Business During 1904 
Company has more nromlam-paring tual. SMe Et utara tie tind 
im force oe in the United States than any other 1, b 184-00 per day in New Insurance wri 


y, and for each of the last 12 years has had 


New Insurances pted and issued than an 
if Company in amecion ' 


$1,502. tten. 

$128,744.29 per day in payments to Policy Holders 
and addition to reserve. 

77,275.94 per day in Increase of Assets. 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Petivrhetsest, $5.574.677. 
» th fi ity Co: titi Contract of this 
Pe : 
the Arent oo opporvunity to win a competency and become independent.” ‘WRITE FOR PARTICULAR® 


The Company has desirable tervttery ‘or capable men. Contracts direct with the heme office, 





apsesy » Ly _ EY 


WILBUR 8. WYNN 
Secretary and Actuary 





original methoo 
any. It giver 















Established 1885 Purely Mutual 


Northwestern National 


LIFE INSURANCE COMPANY 


MINNEAPOLIS 










LEONARD K. THOMPSON, President. 





| A WESTERN COMPANY FOR WESTERN PEOPLE | 





DIRECTORS 











F. A. CHAMBERLAIN 
President Security Bank Vice Prest. Northwestern Nat’l Bank 
Cc .T. JAFFRAY S. A. HARRIS 
Vice President First National Bank Prest. National Bank of Commerce 
B. F. NELSON GEO. E. TOWLE 
Nelson-Tuthill Lumber Company Treasurer 
N. 0. WERNER W. J. GRAHAM 
Pres. Swedish-American Nat’] Bank Vice President and Actuary 
L. K. THOMPSON 
President and General Manager 


E. W. DECKER 














DECEMBER 31 1906 










Ne cctinnsntetnnoueenely $4,737,617.47 
Paid Policyholders and Beneficiaries_... 5,832,679,89 
a 22,913,978.00 
Sn kntititrniruinetcbgicbidccknannammne 101,716.04 
















General, District and Special Agents wanted for good 
western territory. Salary, Brokerage or Renewal contracts. 


The reorganization of territory now occupied and entry of remaining 
Western States affords special opportunity tor reliable men. 












re 
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INSURANCE CO., LTD. 
OF GOTHENBURG, SWEDEN 
UNITED STATES BRANCH 
29-31 Liberty St., New York City 
M. L. DUNCAN, Manager 


NATIONAL 


Fire Insurance Company 
OF ALLEGHENY, PA. 


Organized 1866 
Statement aaseanieal 1, 1907 


. $1,389,800.34 
940,756.16 


sae $449,044.18 

WESTERN DEPARTMENT: 

GEORGE H. SCOTT, General Agez: 
184 La Salle Street, CHICAGO, ILL. 


AGENTS WANTED in the States of Hlinois 
Wisconsin, Michigan, Indiana, Ohio, Minn 
sota, lowa, Missouri, Kentucky and Tenness: « 


Assets ... 
Liabilities 


Surplus.. 





Applications for Agencies should be addressed te 


LOUIS H. PARKER 


General Agent 
159 La Salle St., 





CHICAGO 


Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO Generai Managers 
Cepitel, $200,000 Established 1868 























CITIZENS’ TRUST CO., Gen’l Agts., 
State of Wisconsin, Milwaukee. 
FRED S. JAMES & CO., Managers 
for Illinois and Iowa, Chicago, Ill. 
H. H. LOVELL, Gen’l Agt., Indiana 
Room A Law Bidg., Indianapolis 
THE LESLIE H. WEBB CO., State 
Agts., for Ohio, Cleveland. 

S. M. FERRIS AGENCY, Gen’ Agts., 
Union Trust Bldg., Cincinnati. 
DETROIT INSURANCE AGENCY, 
LTD., Gen’l Agts., Michigan, 
Hammond Bidg., Detroit, Mich. 


Casualty Company of Mmerica | 


FINANCIAL STATEMENT a 31, 1906, 
$1. 








‘We have audited the books and accounts of the CASUALTY COMPANY OF AMERICA, ané 
Very trety yours, 

The Audit of New 

le z. tT. SUnINe. Geneat Menage, 





RECORD FOR 1906 
lacrease tn Gress Asseta = = $233,676.04 Increase te Reserves - «© © $132,966.95 
tacrease ta Net Premiums «. + 194,696.31 lncresse In NET SURPLUS = 100,700.09 


Casually Company of Hmerica 


—_ York 
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INCORPORATED 1801 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 
JAMES W. HULL, President 
THE 


Orgen:zed 1853 


Fire Insurance Company 
of New York * "ROBERT H. DAVENPORT, Ass’t Bec'y 


Alll policies row issued by the BERKSHIRE give to the 
ee he perfected Non-Forteiture Law 





Bef rtn: lif t 
Bi Sh we FE 0 TE 


. K. HANNE N, Gen'l Agent Northern Ohio 
319-320 Witliamson Blidg., octane 
JBN A. RiNviOLD, Gei ‘1 Agent Southern O) 
21 Carew Blag., Clacinnati 
; D. WYMAN, a | Agent for Illinois 
10) Washington 8t., Chicago 


“YESTERN DEPARTMENT 
159 La Salle Street Chicago | « 


I, 8S. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 








Surplus Lines 


» MARSHALL! 


Ww CO., 


, 














